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IMPORTANT MESSANQE- 
FROM THOMAS B. LOVE 


MANY MEN ARE PLEASED 


Assistant Secretary of Treasury 
Defines Administration’s Atti- 
tude at Life Meeting 


ASKS FOR COOPERATION 





THE 
Etna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. A Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 
part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


WM. B. CLARK, President L. O. KOHTZ, Asst. Genl. Agent 
THOS. E. GALLAGHER, General Agent R. B. IVES, Asst. Sec’y 











Has Seen Nothing at Washington to 
Indicate Broadening of Govern- 
ment Insurance Activities 


When he appeared before the Ameri- 
can Life Convention meeting in Chi- 
cago last week, Thomas B. Love, As- 
sistant Secretary of the Treasury de- 
livered a message of major importance. 
Insurance men in all branches of the 
business can profit much, and get a 
clear view of just what the administra- 
tion at Washington is thinking about 
insurance, by a careful scrutiny of what 
Mr. Love had to say. Mr. Love is one 
of Secretary McAdoo’s first lieutenants 
and is administrative head of the War 
Risk Insurance Bureau. He, there- 
fore, spoke with authority and his re- 
marks may be taken as a reflection of 
the government’s attitude toward in- 
surance of all kinds. 

Position of Administration 

Regarding the broadening of the gov- 
ernment insurance activities Mr. Love 
said that, so far as he had been able 


to observe, there has been no sugges- 
tion at Washington that the govern- 


THE AIRPLANE— 


is the military eagle, aptly termed the Eyes 
of the Army. Rising above and before the 
battle line, it watches for coming attacks. 


FIRE gives no warning of its coming. No 
eye can see where it will strike next. 


ADEQUATE Insurance is the airplane of 
protection. Use foresight instead of actual 
vision. 
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ment is planning a further invasion of 





the insurance field, now or in the fu- 
ture. He said that the administration 
is thoroughly occupied with the dis- 
charge of the duties on hand, and there 
is no thought in mind of further tak- 
ing over the machinery of the private 
insurance companies. ‘Those who care 
to make an analysis, Mr. Love said, of 
what has been done to date can dis- 
cover nothing to indicate that the gov- 
ernment plans an insurance monopoly 
or obliteration of private industry. The 
government, he said, has simply gone 
into the insurance business insofar as 
it has been necessary as a war meas- 
ure, and where the risk was too great 


(CONTINUED ON PAGE 12) 
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GOVERNMENT POSITION 
IS NOW PRESENTED 


Employes in No Financial Corpora- 
tion Will Be Given De- 
ferred Classification 


PROVOST GENERAL’S REPLY 
Where There are Special Cases the 


Claim Must Be Made Before Ex- 
emption Board 





President F. C. Buswell of the Na- 
tional Board addressed C. J. Doyle, 
assistant counsel of the National 
Board, Washington last 
week on the deferred classification of 
men in the fire insurance business. Mr. 
Buswell wired Mr. Doyle as follows: 


who was in 


Mr. Buswell’s Request 


While at Washington please set be- 
fore Provost Marshal General the extent 
and essential character of fire prevention 
and fire protection work which has been 
and is being done by fire insurance com- 
panies and organizations supported by 
them for the various departments of 
the Government and for industrial plants 
working on government contracts of all 
kinds and for general conservation of 
the created resources of the country so 
important at the present time. Such work 
can be done only by men with special 
training and equipment and we believe 
their services to be of greater value to 
the country at this time in this work 
for which they are especially qualified 
than in any other line to which they 
might be called under the selective serv- 
ice regulations. Many of these men are 
within draft ages. Please therefore sub- 
mit on behalf of National Board request 
that these employees who we believe to 
be indispensable and whose places can- 
not now be filled be accorded deferred 
classification as being necessary to main- 
tenance of national interest during the 
emergency. 

Provost Generals Reply 


J. Barry King, Judge Advocate, aide 
to Provost General Crowder, replied 
to Mr. Doyle as follows: 

Replying in writing to your verbal 
inquiry of yesterday, and the telegraphic 
request of F. C. Buswell, president of 
the National Board for a ruling by this 
office with reference to deferred classi- 
fication of registrants now employed by 
insurance companies affiliated with the 
National Board, you are advised that: 

The military needs of the nation re- 
quire that there be provided, in every 


(CONTINUED ON PAGE 12) 
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FIRE PREVENTION MEN 
MEET AT KANSAS CITY 


‘Missouri and Kansas Associations 
Elect Officers and Held a 
Joint Session 


GOOD WORK BEING DONE 


Report Made on the Conservation In- 
spections Being Carried on Vigor- 


ously in Both States 


KANSAS CITY, MO., Sept. 24.—The 
Missouri Fire Prevention Association, 
in annual meeting here, laid emphasis 
on the advantage of dwelling inspec- 
tions by committees in towns where 
dwelling losses have been large. This 
was an important feature of last year’s 
work by the association, several towns 
having been visited by committees, 
with gratifying awakening of citizens 
to fire hazards. This feature will be 
carried further the coming year. 

Will Visit Kirksville 


The fire record of. Kirksville was 
given special mention in the meeting; 
and a committee appointed to inspect, 
John W. Herd being chairman. Kirks- 
ville is one of many towns in north- 
ern Missouri that have bad fire records. 
Many special agents freely blamed the 
condition on.the lack of a fire marshal 
law in Missouri—the assumption be- 
ing fair that the sort of persons run 
out of Iowa, Illinois and Kansas, three 
adjoining states having fire marshal 
laws, naturally gravitate into Missouri. 

The association tendered its services 
for the fourth Liberty loan campaign. 

Resolutions were adopted expressing 
the association’s sense of honor in the 
service of Leslie C. Gray and Urban 
M. Lillie, of the Springfield and the 
Phoenix of Hartford, respectively, to 
war causes, 


Wilsen Made President 


Increasing costs have hit the asso- 
ciation—and the members will pay $7 
each the coming year instead of $5. 

Marked increase in value of the asso- 
ciation’s service was indicated in the re- 
port of J. P. Burnley, secretary. His 
office has sent bulletins on more than 
800 risks, as against about 300 risks re- 
ported on the previous year. 

The association elected the following 
officers: Kit Wilson, Firemen’s, presi- 
dent; Roy E. Eblen, Phoenix of Hartford, 
vice-president; William A. McKenzie, Fi- 
delity-Phenix, secretary-treasurer. 

The executive committee appointed is: 
Chairman, W. O. Woodsmall, Fire Asso- 


ciation, retiring president; Carl Chase, 
Sun; Gad Smith, United States; J. H. 
Feming, Connecticut; E. W. Thomas, 
Queen. 

The following new members were 
elected: E. A. Roemer, Royal; F. B. 
White, National-Ben Franklin; William 


R. Gilbert, Queen; G. G. Buckwell, Home; 
D. H. Manley, Phoenix, and H. I. Rieman, 
American Central, Kansas City, Mo. 


Heffernan Made Address 


Cooperation between the Missouri and 
the Kansas Fire Prevention Association, 
and the local agents’ associations, has 
been notably forwarded by recent events. 
W. O. Woodsmall, president of the Mis- 
souri Fire Prevention Association, de- 
livered an address before the Missouri 
Association of Local Agents at its annual 
meeting in Jefferson City a few weeks 
ago. Today P. J. Heffernan, secretary of 
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the Missouri Association of Local Agents, 
addressed the annual joint meeting of the 
Missouri and the Kansas Fire Prevention 
Associations. Mr. Heffernan spoke of the 
mutual aims of special and local agents 
in keeping down loss ratios, and in ad- 
vancing the profession. He also outlined 
the proposed legislation at Washington, 
with reference to disposition of risks now 
or recently covered by alien enemy com- 
panies, and spoke also of other probabili- 
ties in legislation. So well did this ad- 


dress express the situation that the two '' 


fire prevention associations will have it 
printed for circulation among their 
members. The two fire prevention asso- 
ciations also declared their desire and 
purpose to cooperate more fully than in 
the past, with the local agents’ associa- 
tions, whether state or local. 


Kansas Men Meet 


The Kansas Fire Prevention: Associa- 
tion held a mid-year meeting, joining for 
part of its session with the Missouri as- 
sociation. The Kansas association is 
making few inspections and turning most 
of the energies of its members into serv- 
ice of the state conservation committee, 
of which Charles F. Hardy is chairman. 
Mr. Hardy made a brief report of the 
committee’s work. O. W. Doling, presi- 
dent, presided at the session. The follow- 
ing officers were elected: Sam Wollard 
American Central, president; Wilbur 
Gardner, National, vice-president; Frank 
Brittain, secretary-treasurer. The asso- 
ciation listened to an address by L. T. 
Hussey, state fire marshal. 


Conservation Meeting Held 


The Missouri conservation committee 
made a report which was referred to as 
an annual report, to the Missouri Fire 
Prevention Association. W. C. Brown, 
chairman, told of the prompt response of 
members to his assignments for service. 
Most of the committees had made their 
inspections early in August, and by Sept. 
24 all food risks had been inspected in 
the large cities, and 99 percent of those 
outside the cities. The committee re- 
ported on 200 more pieces of property 
than had been discovered last year. Sev- 
eral of the men making these inspections 
had reported on all towns in their dis- 
tricts—of two or more counties—men- 
tioning whether or not there were food 
factories or storehouses there. 

Mr. Brown mentioned that railroads on 
whose right of way there are elevators, 
have been asked to instruct section gangs 
to cut weeds around such elevators, and 
the section gangs have been doing so. 
Nearly every report on an elevator re- 
ferred to the weeds. 

The Missouri-Kansas Blue Goose met 
following the sessions of the fire preven- 
tion associations. Six new members were 
initiated, and plans were made for rep- 
resentation at the grand nest meeting 
soon to be held in Chicago. 





Insurance Institute Meeting 


The annual meeting of the Insurance 
Institute of America will be held in 
Baltimore Oct. 14-15. The main subject 
before the institute this year will be 
the courses for training new help in in- 
surance offices. There have been hun- 
dreds of new employes coming into in- 
surance offices, owing to the labor con- 
ditions, who have not had any train- 
ing or education in insurance. There- 
fore the institute intends to take up this 
subject and offer courses that will give 
the desired training. A. T. Graham of 
Chicago is president of the institute. 
Benjamin Richards of the Western 
Factory Association of Chicago is sec- 
retary. 
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VULCAN INSURANCE CO. 


89 FULTON STREET NEW YORK INCORPORATED 1911 





STATEMENT DECEMBER 31, 1917 
Total Admitted Assets - - - - - - - = $507,968.00 
Surplus to Policy Holders - - - - - - = 321,320.00 
Net loss Paid since Organization - - - - - 375,213.00 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 
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FIELD MEN TO RALLY 


BIG GATHERING IN CHICAGO 


Northwest Meeting Will Draw a Large 
Attendance—Much Interest in 
New Officers 


Next week will be the big annual 
round up of middle western field men, 
as they will go to Chicago to attend the 
annual meeting of the grand nest of 
the Blue Goose and the annual conven- 
tion of the Fire Underwriters’ Asso- 
ciation of the Northwest. In addition 
to these two functions there will be a 
number of gatherings that are always 
held during Northwest week. Among 
the more important of these are the 
Life Members’ Society, the Minn.- 
Dako-Wis. Club, the Joys and Glooms 
and the Insurance Survey Bureau 
Alumni. In addition there will be a 
number of company dinners and in- 
formal gatherings. 

Ww. J. Sonnen, superintendent of the 
improved risk department of the St. 
Paul being grand supervisor of the flock 
of the Blue Goose will doubtless be pro- 
moted to the head of that order. Gus 
M. Wise of Kansas City, the present most 
loyal grand gander, will preside at the 
business meeting next Tuesday. 


Interest in the Election 


There is much interest in the forth- 
coming annual election of the North- 
west asscciation, the candidates now 
simmering down to two each for the 
presidency and treasurership and from 
rresent indications there will be no 
competition for the secretary’s office. 
Preston T. Kelsey, manager of the Sun 
and W. C. Boorn, assistant general 
agent of the Hartford are the two candi- 
dates for the presidency and each man’s 
friends are putting up a pretty fight. 
For the treasurership Assistant Manager 
KE, W. Jewell of the Atlas and Superin- 
tendent Royal A. Buckman of the Royal’s 
automobile department are each seeking 
the choice plum. 


Has a Clean Road 


Deputy Assistant Manager W. P. 
Robertson of the Liverpool & London & 
Globe is the only man that seemingly 
is left in the race for the secretaryship. 
A. H. Grupe, automobile special agent of 
the Hartford, announced his withdrawal 
Monday in favor:of Mr. Robertson after 
a fine flying start. The fact that Mr. 
Boorn is a candidate for the presidency 
doubtless had much to do with Mr. 
Grupe’s decision. W. E. McCullough, 
superintendent ef agents of the Qucen, 
also stated Monday that his name would 
not be put in nomination owing to the 
many demands that there are on his time. 
Mr. McCullough served during the year 
as president of the Fire Insurance Club 
and feels that he has contributed enough 
to the gencral welfare of the business at 
this time. 





Changes in the Field: 











Henry N. Stone 


Henry N. Stone of Minneapolis has 
been appointed state agent of the Mil- 
waukee Mechanics in Minnesota. Mr. 
Stone was formerly special agent of 
the Aetna in Minnesota and, after leav- 
ing that company, has been connected 
with local agencies and doing field 
work. He knows Minnesota and its 
agents well. 


Howard R. Porter 


Howard R. Porter of Cincinnati who 
acted as an independent adjuster for 
insurance companies for several years 
has accepted the position of state agent 
for the Milwaukee Mechanics in Ohio. 
Mr, Porter is a brother of W. T. Por- 
ter, Jr., state agent in Ohio for the 
Niagara. He will also have West 
Virginia. 





Frank Smith 


Frank Smith has been appointed Fi- 
delity-Phenix special agent for eastern 
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bany, coming from the General Adjust- 
ment Bureau at Syracuse. He has 
served with the North British and also 
with the New York committee on 
losses. Mr. Smith started fifteen years 
ago as office boy to Henry Evans and 
now realizes his ambition to again re- 
new his connection with an Evans com- 
pany. 


Frank D. Young 


Frank D. Young of Chicago, special 
agent of the Northwestern National in 
Cook County, has been appointed spe- 
cial agent of the Pittsburgh Underwrit- 
ers in Ohio. Mr. Young has had a good 
field experience and is a capable young 
man. He formerly traveled for the Min- 
neapolis F. & M. in two or three west- 
ern states. 


R. M. Anderson 


R. M. Anderson, special agent 
for the National of Hartford in Central 
Texas, with headquarters at Dallas, 
has been transferred to Richmond, 
where he will have supervision over 
the affairs of the National in Virginia, 
Maryland and District of Columbia, 
succeeding A. A. Warfield, who has 
resigned to engage in other work. 

Mr. Anderson, prior to becoming a 
member of the National’s field staff 
in Texas, was for a number of years 
executive special agent of the well- 
known general agency firm of Treze- 
vant & Cochran of Dallas. 


Meeting Held in New York 


In Part 3 of this issue, the Casualty 
and Surety Section, will be found the 
story of the meeting held in New York 
Tuesday to take up the question of com- 
bating socialistic tendencies and govern- 
ment insurance by assisting the National 
Council of Insurance Federations so that 
it can educate the people. The meeting 
was called by Vice-President J. S. Rowe. 





Women May Be Admitted 


NEW YORK, Sept. 25.—The question of 
admitting women to the Insurance So- 
ciety of New York will again be taken 
up in the near future. A committee com- 
posed of Edmund Dwight, Employers Lia- 
bility, chairman; H. B. Churchill, Great 
American, and R. P. Barbour, .North 
British, have consideration of the ques- 
tion in hand. The latest advices received 
here are to the effect that the Insurance 





Institute of Cape of Good Hope has re- 
cently admitted women to mémbership, 
which encourages those in favor of ad- 
mitting them to the New York society 
to hope for favorable action here, too. 
Within the next fortnight a conference 
of officers, executive committee and all 
local secretaries of the society will be 
held to discuss the question as it af- 
fects the insurance business, where con- 
ditions are becoming acute. 


Promoted to Captaincy 


Louis H. Wolff, Indiana state agent of 
the Aetna, has received word that his 
son and former assistant, Lieut, Herman 
C. Wolff, for the past six weeks in the 
active fighting on the west front in 
France, has been promoted to a cap- 
taincy. Captain Wolff’s friends are not 
surprised at his rapid advancement as 
he is a thorough student of whatever he 
undertakes and is possessed of unusual 
ability as an organizer. Mr. Wolff, the 
father, has been torn between conflict- 
ing emotions during the past week, as 
he has been very anxious over the con- 
dition of his wife, who was seriously 
injured in an automobile accident last 
Wednesday. Though still in the hospital 
she is now making good progress toward 
recovery. 





Pioneer Fire’s Plans 


Plans to increase the capital stock of 
the Pioneer Fire of Chicago have been 
made by the officers and directors. The 
capital of $100,000 is to be doubled tu 
$200,000 and the additional stock will be 
offered at two for one. The company 
hopes to have the entire issue subscribed 
and paid in by the first of the year, so 
that it can show $150,000 of net surplus 
in its new statement. The premium in- 
come of the company is showing a steady 


{ growth. The underwriting is being han- 


dled by James T. Harrop, Jr. President 
Peter Czaja and Mr. Harrop are pulling 
the Pioneer to the front in fine style. 
It has spdendid prospects for real suc- 
cess. 





Johnson Goes to Evans’ Group 


Charles W. Johnson has been appointed 
engineer for the New England field for 
the three Evans companies, succeeding 
Charles W. Pierce, who has been ap- 
pointed chief engineer at the home of- 
fice. Mr. Johnson has been for the past 
six years with the New England Ex- 
change as special inspector and engi- 
neer. 


Effect of “Gasless” Sundays 


Automobile underwriters are beginning 
to observe the effects of ‘‘gasless” Sun- 
days. <A scrutiny of the figures shows 
that collision claims have been reduced 


about 50 percent, but that there has 
been an advance in the number and 
amount of fire claims. Theft claims have 
also been cut down. It is estimated that 
all claims have been reduced about 20 
percent. Apparently the new edict and 
the impending heavy taxes on automo- 
tiles have created something of a moral 
hazard from a fire insurance standpoint. 
At least, the figures would indicate this. 


O. P. Smith Dies 
O. P. Smith, special agent of the 
Hartford in Tennessee, died suddenly 
last Saturday. 





MISCELLANEOUS NOTES 


President Henry Evans of the Continen- 
tal is at Hot Springs, Virginia, on a two 
weeks’ vacation. 

The Hardware Dealers Mutual Fire, 
Stevens Point, Wis., has been licensed in 
Texas, 

The Palmetto Fire of Sumter, South 
Carolina, has been admitted to Texas to 
do a reinsurance business. 

Charles B. Hawks has been appointed 
an assistant examiner in the Minnesota 
insurance department, succeeding W. B. 
Keiter, resigned. 

Ed T. Stewart, for many years in the 
clothing business in Sioux City, Iowa, 
has joined the Sioux Fire Agency staff in 
that city. 

The Glens Falls and Automobile have 
become members of the local organization 
at Kansas City, therefore leaving the 
Northwestern National as the only out- 
side ‘company. 

Ross P. Brown, of Brown & Walcott 
Company of Sioux City, Iowa, has been 
appointed by Governor Harding a mem- 
ber of the east side exemption board in 
Sioux City. 

T. C. Naulty, long district secretary at 
Albany, N. Y., and one of the most valued 
men in the service of the Underwriters 
Association of New York, is seriously 
ill in a hospital as the result of a fall 
upon the street. 

LeBaron Harper, local agent of Supe- 
rior, Wis., and member of W. F. Harper & 
Co., has enlisted in the ordnance depart- 
ment of the army and departed Sept. 16 
for Camp Hancock, Augusta, Ga., to enter 
active service. 

The September meeting of the Insur- 
ance Society of Columbus has been 
passed, owing to its proximity to the 
state and national conventions at Cleve- 
land. At a meeting to be held in October 
Will J. Beggs, of the Ohio Audit Bureau, 
will explain some of the new problems 
of his department. 


Within the past week visitors to the 
chief United States office of the Svea 
in New York City included General 
Agents Gilbert Hay, Raleigh, N. C.; Al- 
fred Paul, Wheeling, W. Va., and Mr. 
Hall, of Hall & Benedict, Nashville, Tenn. 
Herbert Brown of San Francisco, Pacific 
Coast general agent of the company, is 
en route to the metropolis and is due to 





arrive very shortly. 
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VIEWS NOT ALARMING 
VERY LITTLE MORAL HAZARD 





Companies Not Disturbed as ‘to Their 
Liquor Risks in Bone Dry 
Movement 





Companies are not taking a_ very 
alarming view as to the situation in this 
country owing to the bone dry move- 
ment gaining such ground. The brew- 
eries, distilleries, saloons, liquor stocks 
and all risks having to do with liquor 
have been profitable so far as fire in- 
surance is concerned and really consti- 
tute a desirable form of business. Re- 
gardless of the character of the busi- 
ness, there is little moral hazard at- 
tached to it. Where states have gone 
bone dry there have been very few in- 
cendiary fires. 

Most of the breweries, distilleries and 
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GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 











the larger liquor properties are owned 
by people of wealth, and there is little 
danger therefore along that line. It is 
thought that liquor stocks can be dis- 
posed of and the retail saloons will be 
converted into other lines of business. 
Naturally companies will watch their 
lines as they expire, but there is no 
general movement to get rid of any 
of these risks, as no incendiary fires are 
anticipated. 














COMMENT ON LOCAL AGENTS’ MEETING 














O NE of the educational features of 
the annual meeting of the National 
Association of Insurance Agents was 
the demonstration sale of use and oc- 
cupancy insurance conducted by Albert 
Rees Davis, as the manufacturer, and 
C. O. Ransom, as the insurance agent 
—both local agents at Cleveland. 

The same points might have been 
made in an address but they could not 
have been made as interestingly nor 
could some of them have been punched 
home with the same effectiveness. 

President Allen said that he first saw 
this kind of a program featured at the 
annual meeting of the Michigan asso- 
ciation and that it was one of the best 
things he had ever witnessed. The one 
at Cleveland was particularly good. Mr. 
Davis is a good actor and of course Mr. 
Ransom just had to be natural because 
he was doing just what he does almost 
ever day of the year, attempting to sell 
insurance, 

Mr. Ransom had a full line of ques- 
tions arranged which would bring out 
all of the points that he wanted to 
make. He furnished Mr. Davis a copy 
of these as he said, “Here look at this 
form.” Talking back and forth they 
brought out nearly all of the essential 
points regarding use and occupancy. 

One of the old timers in the organi- 
zation, one of the men best equipped 
with information regarding insurance 
ridiculed the number. He said it was 
kindergarten stuff. 

But nearly everybody in the audience 
was leaning forward in his chair. The 
angle at which the listeners sit is a 
pretty fair test of whether or not a 
speaker or speakers have the attention 
of their audience. When they lean for- 
ward eagerly, the speakers are putting 
over their ideas but when the listeners 
lean backward they are not. Mr. Davis 
and Mr. Ransom had their audience 
with them from the start and kept it. 

One of the younger and more peppery 
leaders in the National association 
wants a sixth of next year’s program 
to be demonstration sales of this sort, 
taking up various lines of insurance. 
The success of such matters will de- 
pend entirely upon the popularity of 
the particular form of insurance dealt 
with and the actors. 

- . * 

HE program this year was far too 

big for the amount of time that can 
be given to regular sessions. There is 
a lot of work at a convention for the 
executive committee, the resolutions 
committee, the nominations committee 
and the other committees to do and 
sessions really ought not to be longer 
than two hours or two hours and a half 
and there should not be more than two 
of them a day, leaving the evenings 
and the in-between times for commit- 
tee meetings. 

The ideal convention program for a 
local agents association would be to 
have one set address for each session or 
six such addresses, one of which should 





be the president’s address and the re- 
maining time might be spent in discus- 
sions of live topics and demonstration 
sales. 

The discussions ought to be prepared 
in advance for a man talking extem- 
poraneously is inclined to use more 
words and fewer thoughts than the 
man who prepares previously. As 
someone has said, speeches and even- 
ing gowns are much the same—their 
Leauty depends as much on what is 
cut out as on what is used. 

If the leader of a discussion would 
supply all those who were to follow him 
with copies of his remarks the follow- 
ing speakers could take up opposite 
views or additional points. 


* Ok 
HREE invitations for the annual 
meeting of 1919 were received by 
the National Association of Insurance 
Agents convention at Cleveland, last 
week. One came from Cleveland 
through A. W. Neale and another from 
Denver through Paul Gaylord, and the 
third, which was carefully planned, 
came from Louisville. Mr. Neale 
merely stated that Cleveland would be 
glad to entertain the organization again 
next year. Of course the association 
will not impose upon hospitality in this 
way. 

It is not likely either that the organi- 
zation will go to Denver because its 
present officers are intent on making 
these annual meetings serve a particu- 
lar purpose. For the same reason it 
is altogether possible that the meeting 
may not go to Louisville. 

Of course invitations may later be 
received from several other cities and 
then, too, the association might decide 
to go to some point where it needs to 
build up its fences. 

* * x* 

HERE must be a constant  in- 

fluence of new blood, which process 
we call by the name of democracy, in 
any system, organization or nation 
which is not to become stratified, and 
this is what is happening to the National 
association at present. The future of 
the association depends upon the in- 
tegrity, fair dealing and energy of the 
administration. Agents want to be- 
long to an association of this kind if 
it can be kept upon the true course 
and will follow their leaders and put 
up the money necessary to carry on the 
work if the organization is such as to 
be worthy of support and is to be used 
at all times for high and legitimate 
purposes. The Cleveland convention 
accepted the new administration as 
representing these ideals and the as- 
sociation should have a clear track 


ahead. 
kok x 


T was hard to think of anything out- 

side the war and war problems. It was, 
therefore, natural that the question of 
the possibility of government insur- 
ance should be stressed, and it cer- 
tainly was. Next to the war itself we 





are interested in the effects of the 
war and it would be hard to hold a con- 
vention in these times without making 
this topic uppermost. Government in- 
surance is the most widely advertised 
possible effect of the war as regards 
insurance and even if it is only remotely 
possible it should receive careful atten- 
tion. The atmosphere at Cleveland was 
surcharged with it. 
ae: 


NE program was shaped up with 

reference to it. The general estimate 
probably is that the danger is over- 
stated, but that it is well to be pre- 
pared. Certainly without action of any 
kind by the interests that would be 
affected the danger would be_ very 
great. After all it depends on how 
much real vitality there is in the insur- 
ance business itself as to how far the 
socialists and monopolists are permit- 
ted to go. Of course, they are always 
looking for a weak spot in the existing 
system, to go through it. If insurance 
furnishes that weak spot, no need to 
look farther. With America victorious 
in the war it seems incredible that gov- 
ernment insurance could come, if rea- 
sonable safeguards are taken. It seems 
almost a reflection on citizenship to 
feel that the system opposing Ameri- 
canism could have so easy a time of 
it. But vigilance and intelligent action 
are needed now more than ever and if, 
they are not employed, anything is 
possible. 

he eke, Ee 


EORGE D. MARKHAM of St. 
Louis sounded the right note both 
in the legislative committee report and 
a resolution which he offered showing 
the way to a larger future for the fire 
insurance agent. The local agents, he 
said, in effect, are in the position to be 
of the greatest help to the govern- 
ment of any body of men in working 
for effective fire prevention. No other 
class of citizens could if they wished 
do as much for the fire prevention and 
conservation program as could the 
agents; and the agents should im- 
mediately take up a comprehensive 
program of assisting the government 
during the war in this way. 
+ oe 


AFTER the war the system should 
be continued and the agent should 
therefore become an active fire preven- 
tionist, thus enlarging the field of his 
service to society. He should also be- 
come the real underwriter of his com- 
pany and get back many of the preroga- 
tives that have passed from him. In 
other words, underwriting should be 
localized and the agent should grow 
up to larger responsibilities and greater 
service. The agent has mistakenly 
supposed that whenever a part of his 
work was taken away from him leaving 
his commissions undisturbed, he was 
the gainer thereby, but he is learning 
that his compensation will inevitably 
be measured by the service he gives. 
x * * 


THE subscription of $25,000, with the 
chances that it will reach $30,000 or 
more, puts the Local Agents’ Associa- 
tion on the map as one of the effective 
and working organizations in the field 
of insurance. It puts the stress of 
power and influence where it can be 
used to best advantage in these times 
—among the iocal agents who are in 
touch with the public. The same 
amount of money contributed by the 
companies or even collected by the 
insurance federations would not go as 
far in real construction work and or- 
ganization as will this fund. It is not 











for propaganda, the education of leg- 
islators, etc.; it is for the legitimate 
purposes of the association in perfect- 
ing a large organization of the repre- 
sentative and democratic insurance in- 
terests of the country to protect in 
every legitimate way the agency inter- 
ests against socialistic progaganda 
which finds its seed in the discredited 
Hun country—surely a worthy, laud- 
able and patriotic purpose. 
x ok Ox 


OHIO took the lead in backing up 

morally and financially the new ad- 
ministration of young and virile men 
who have already made an excellent be- 
ginning. Ohio had to do her part be- 
cause the convention was held on Ohio 
soil; and she did more than her part, 
with generous good will and a fine 
outpouring of the old time Ohio spirit 
which had been set going by the open- 
ing address of Governor Cox and which 
had another expression when Fire Mar- 
shal Fleming followed at the conclusion 
of the money-raising period. It was 
the spirit which has elected governors 
in the past and made Ohioans famous 
for leadership and good Americanism 
the country over. One-fourth of the 
money to run the National Association 
for the coming year will have come 
from Ohio, not counting annual dues, 
and this in the face of a subscription 
on Tuesday of $1,500 for the purposes 
of the Ohio association. 

Close on the heels of Ohio in sup- 
porting the movement came Michigan, 
whose men met at luncheon between 
sessions and not only decided to dou- 
ble their subscription of $500 to help 
the course along, but to stimulate en- 
thusiasm by marching behind a drum 
and flag into the hall singing a Mich- 
igan song. This had the desired effect 
and stimulated further subscriptions. 

* OOK Ok 


THE perils of the association are that 

it shall become autocratic, bureau- 
cratic and finally weak because of the 
real and great difficulties of adminis- 
trating any organization democratic- 
ally. The ease with which the change 
in the National association was made 
only shows the high-minded and un- 
selfish spirit in which it has been con- 
ducted in the past, as compared with 
other organizations that become so 
stratified that they frequently die 
rather than consent to go through the 
painful process of being reviewed. Re- 
viewing the history of the National 
Association as a whole, anyone who 
has _ followed it closely from its very 
beginning, must admit that this is a 
true statement of the spirit that has 
animated it, even if there have been 
times and occasions when it did not 
seem to quite live up to the standards 
which it had maintained for the most 
part. 

* Ok OX 


NE of the many things in favor of 

the new administration is that it 
is well-balanced. President Allen comes 
from the west and one of the smaller 
cities. He represents both the old and 
the new, with a fine reverence for the 
men of the old guard and the tradi- 
tions of the association. Chairman of 
the Executive Committee Fred J. Cox 
comes from the east, also a smaller 
city, but close to New York. The as- 
sociation headquarters are in the east 
and the convention was held in the cen- 
tral west, so that the association work 
and responsibilities are pretty well 
distributed. President Allen with Chair- 
man Cox and Secretary Miller make a 
trio of hard-hitting, earnest workers 
who cannot help but accomplish a part 
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if not all of their ambitious program. 
There is a disposition throughout to be 
democratic, open and fair to everyone— 
to give a square deal all around. The 
record of the association going back 
twenty-two years furnishes one of the 
finest examples of business co-opera- 
tion, unselfish effort on the part of the 
leaders and high-minded purpose to be 
found in the business world. This, 
notwithstanding that members gener- 
ally last year were in favor of bringing 
in new blood and putting the younger 
men at work. 
*x* * 

IRE prevention work by local agents 

will probably get past the resolution 
stage this year. The present officers are 
fully cognizant of the fact that this is 
really a duty which the insurance busi- 
ness, as represented by them as well as 
through salaried men, should perform 
for the public and particularly for their 
own clients. The plan of campaign has 
not been definitely outlined as yet. Or- 
ganized effort in this direction will ac- 
complish far more than sporadic and in- 
dividual work have in the past. 

This is the sort of altruistic work that 
will greatly strengthen the association. 
It is a peculiar thing that organizations 
which have only a selfish purpose do not 
succeed like those which have more 
altruistic tendencies. The National 
Underwriter has been advocating this 
sort of work for many years and it is 
particularly pleased to see the revitalized 
association take it up. 


HE new vice-presidents were picked 

out for a particular purpose—to as- 
sist in the state organization work set 
for this year. They are expected to at- 
tend the annual meetings of the various 
state associations and if possible to 
make trips through the various states 
in their territories similar to the trips 
made during the past year by President 
Allen and Chairman Cox of the executive 
committee. Some good two fisted Amer- 
icans were picked out for these duties. 
The nominating committee took particu- 
lar delight in naming I. F. Southgate of 
North Carolina for: the southeastern 
states. He is son of the late James H. 


Southgate who was president of the Na- | 


tional association and was looked upon 
as one of the biggest men which the 
organization had ever had. 


HILE there is more or less discus- 

sion as to whether or not the agents 
did a wise thing in addressing a tele- 
gram to President Wilson on the sub- 
ject of government insurance there was 
little question in the minds of local 
agents as to whether they were doing 
the proper thing. Plenty of opportunity 
was given to any one who might wish to 
block the wire. The matter was thor- 
oughly discussed by the executive com- 
mittee and everybody in attendance at 
the convention was invited to this 
executive committee meeting if desired. 


HILE the National association in- 

sisted that war time rules apply as 
far as entertainment is concerned the 
Cleveland agents, through their various 
fire and casualty associations and clubs, 
succeeded in showing that form of hos- 
pitality which has made the south 
famous. Every one was taken care of in 
excellent style. The organization created 
for the convention by the Cleveland 
guests functioned in excellent manner 
and showed a vast amount of study and 
preparation. The social events were 
particularly delightful. Rain on Wednes- 
day and Thursday interfered with the 
display of Cleveland’s beauty and pro- 
fress which many of the home folks 
wished to emphasize but it didn’t dampen 
the spirits of anybody, nor did it dilute 
them. 

The Hotel Statler gave fine attention 
to every one and showed no disposition 
at any time to be unreasonable in its 
charges. It provided one of the best 
convention halls that the organization 
has ever had. 





Commissions in Canada 


A committee from Canada visited the 
executive offices of the American com- 
panies last week at New York City to 
confer regarding the commission ques- 
tion in Canada. The Canadian Manufac- 
turers Association has taken the posi- 
tion that commissions are too high in 
Canada and are threatening to have 
legislation passed which will be detri- 
mental to insurance interests. Com- 
ranies feel that commissions in Toronto 
are too high but this is largely due to 
competition of new companies. No 
action was taken but the subject will be 
carefully considered from all sides. 
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CHICAGO PREMIUMS 


All but ten of the fire companies 
operating in Chicago have reported 
their Cook County premiums to the 
city collector for the business written 
during the year ending June 30. There 
have been some changes in the posi- 
tion of the leaders. 

The Aetna again occupies first place, 
with $512,069, and the Liverpool & Lon- 
don & Globe, which was third last year 
and fourth the previous year, continues 
its upward climb and is second in this 
year’s list with $439,781; the Royal has 
dropped from second to third, with 
$429,690; the Home is fourth,. with 
$417,480; the Hartford fifth, with $378,- 
957; the Commercial Union sixth, with 
$337,335; the Fidelity-Phenix seventh, 
with $263,376; American of Newark 
eighth, with $244,995; Springfield ninth, 
with $238,879; and the Continental 
tenth, with $220,715. The complete re- 
turns of all but the ten companies which 
have not reported, compared with last 














year’s figures, are given below: 

1918 1917 
I wikddaa sida keeeass $512,069 $430,239 
7 i | rears 108,372 100,259 
J, PPE errr err 32,130 30,316 
Avtiegheny Und......... 1,844 1,850 
IE ence ck caewees 32,214 32,409 
AINENES Pte ccc cksin wes 68,728 24,991 
Mrmerionn. MH. Bo cccvcces 244,995 215,836 
Amer. Alliance......... 71,837 60,823 
Amer. Druggists........ 165,372 149,935 
Saar eee 77.883 32,890 
Amer. Lioyd’s.....2..0+ 10,294 11,388 
Amer. Natl. O.....00060. 23,854 10,841 
Arkwrieht Mut......... 15,515 379 
Assur. Co. of America.. 20,739 14,147 
PERIGEE yeaa cciae cces 85,195 52,949 
Automobile, 67,007 27,216 
Raltimore Amer........ 16,371 12,070 
Ben Frank. ONd:.....<.:; 27,304 23,689 
Pig. i) ) ea 16,585 15,340 
Berkshire Mut......... 1,572 1,198 
Blackstone Mut........ 10,690 1,198 
Poston Mfrs. Mut...... 8,630 4,914 
3ritish America........ 71,005 61,238 
PRUNE s cnc beens uee 37,029 36,687 
Wuckeye Nath... eccccss (i) ee 
a 5 eer 2, 73,767 
Caledonian 5 84,550 
Caledonian Amer 922 
*California a 12,046 
Camden: ......-. xe See 46,034 
CJONRNOIEY | kino 6 Sinaieeoawiet 24,715 21,831 
eee 38,349 22,075 
OG Ge Ne Wotceeewasas 46,481 46,210 
ORR ry cena cos weerce 10,465 5,692 
Cleeland Natl........... by Sf | rie 
Connie, IN. Ws ics cecces 4,072 4,739 
CONG. “INNUR svi cawscs ce 55,367 50,481 
Comr UMen..... 065.606 SRI 251,286 
Com. Un Ne Wi. cc ccc 90,472 61,152 
COMMMNEPEE: ooo hc cc cess tS ore 
Commonwealth ........ 55,306 49,501 
Connecticut 119,054 
Concordia x 41,933 
Continental 220,715 179,540 
Cot. & Wool Mfrs. Mut.. 6,195 6,955 
Delaware Und.......... 32,446 28,710 
DGtromt Nath. .c sc caeccec ri 2. { | ee 
Detroit D&M... wcccecs 46,470 45,126 
IO oon) 5 sic Se iwnciees 7,652 4,327 
DO ee ae eee 34,108 41,980 
Rae, & EH Di. .kiecces py! | Sora 
Paquitable. R. I. ... 2.6% 12,833 17,829 
RHIMONS, OF oo ncns cect scee Ct errr 
Fall River Mfrs. Mut... 4,290 2,185 
Warmers. Pa. .......s<< 28,910 21,792 
Fidelity-Phenix ........ 263,376 231,475 
Ux. oO 106,019 91,301 
Firemans Fd...... -o- 115,490 75,337 
Firemen’s, N. J. oss SESS 75,754 
Firemen’s Mut......... 24,295 i 
Firemen’s Unds........ 4G552 wasues 
lac) Se 30,124 43,664 
Generale. France....... 43,289 33,326 
Georgia Home.......... 25,840 16,901 
LU Se |, See ee 31,77: 30,141 
CGRGRE AINGE 6 eis 65 ces 150,432 131,360 
CNG es oe ha wan wc ee 46,155 32,45 
SC a 1 a a 90,009 87,980 
Globe & Rutgers....... 214,549 167,331 
Great West Lloyd’s..... COAe Sccceee 
Granite State ......0.0<. rl AS | re 
oD 6 
eet 
Erartfor@. «..... 
Henry Clay.... we 
LCL eee eee eee 
120. | | ris 
HRGMmBOIGt 2... ccc 


Ind. Lbrmen’s Mut...... 7,741 7,932 
Industrial Mut......... 4,005 4,681 














1918 1917 

Prairies, Ole scceccecs 16,874 19,478 
EG CG GEN. Ac ccs ciwice 213,120 107,338 
Ins. Co. State of Pa..... 31,711 32,963 
errr ree 40,223 47, 

BRUGE SUMe. . 2 cccwccnces rit err er 
BO Wi nsec ccc cs sase AS eer 
Meystome Mut.......... 17,181 13,198 
Keystone, Und.........- 36,780 30,488 
Law Union & R........ 31,837 31,981 
L. & kL. & G., Emg...... 439,781 395,006 
i ae te GON. Yc <5. 48,083 38,022 
Ay a eee Gane ~aceaee 
Lemon AGBUT. «ccccsss 114,326 86,030 
London Lloyd’s......... 2,593 2,734 
Lon. Lloyd’s (A.F.Shaw) 4,008 ~~ ...... 
Lon. Lloyd’s (O’Brien)... 2,358 ...... 
Lumbermen’s ......cee- 21,792 
Lumbermen’s Mut...... 7,688 
Lumber Mut., Mass..... 3,768 3,594 
Pee er ae 155,799 125,412 
WMaATiOn DRUG. 6 ccc cccecss 15,032 10,351 
Maes. FF. & Ma ciccccscs 19,380 18,311 
Mechanics, Pa.......... 42,176 42,059 
Mech. & Traders....... 16,746 15,473 
MEGFCRMEHG ...2cccececs 73,752 68,437 
Mercantile Mut........ 8,829 
Merchants Mut......... 7,691 
Merchants, Colo........ Gase wasees 
Merchants, N. ¥<......<«. 8,401 18,986 
Merchants Unds., N. Y.. 21,5338 «...... 
Michigan Fr. & M ..... 45,802 38,004 
Milwaukee Mech........ 145,375 89,482 
Millers Mut., Tex...... 4,246 2,596 
Minnesota Fire......... 3: ere 
Minn. Imp. Mut., Minn.. 3,198 1,666 
Minneapolis F. & M.... 45,802 88,004 
Natl. Ben Franklin..... 63,198 23,680 
pi) A, eer 168,621 167,986 
IRGC, PEAMOCG. . cc cccsccs 26,561 18,506 
A) A | Be 164,553 165,396 
Natl. Mut. Assur........ Haan cxeaac 
Natl. Unds.. N. ¥...... 2,834 3,639 
National Union......... 68,677 51,508 
INNGtHEMIANGS «. «2c cccscss 38,129 44,431 
INDUINEEN CS cov accenenccee 57,441 34,504 
New Brunswick 40.850 39,166 
N. J. Fire 19,714 20,367 


N. Y. Und 











N. Y. & Boston Lloyd’s.. 2,962 4,004 
DE. a ctaceackscedudeou i Meee 
Nias. Det. Und. ..+.<.e- io. eorre 
ING SUGGES 6 ccccenas Ss) err 
No. Bivranem, Pac... ..u<. 11,596 4,403 
IN ERG Dewees acccddas 146,396 132,415 
Northern, Eng......... 165,372 149,935 
Wersmerm, PM. Yi. ckcese 72,207 68,747 
Po Bo ere ee 52,440 49,281 
LN AMA 2 ea eee 6,404 10,822 
ING Wee INSU cc ccs c ceases 76,270 97,513 
Norwich Union 88,572 83,478 
Orient aaa as 119,980 
OMG Farmers. ...<<se<. 81,121 60,424 
Ohio Millers Mut....... rey 
OM NG) Wc owe caeaes 67,218 47,529 
Bc a ree 156,007 103,203 
Paper Mills Mut........ 405 638 
ARONIONIO® <0 6.06 6.6 4.450 cw S595 8 <<ecless 
Pawtucket Mut......... 2,662 1,814 
1 Bg ee ee ee 74,163 65,960 
Pa. Lumbermen’s Mut.. 3,461 4,226 
Pa. Mfrs. Mut 9,545 
Pa. Millers Mut 3,65 2,844 
PRURINIG fcc be aceceaaces 41,921 
People’s Natl....... aa 7 23,881 
Phenix, France......... 31,7! 20,328 
Pie OMS cc canceca nae 51,60§ 39,950 
PROGRES: CE. oc cccc cece 145,420 133,212 
WPRGGMES, PI 666.6 6cccens 198,241 175,012 
WGGMOUEME ose cde eww es 15,711 16,857 
URIS, Ol ac sc ce kee cers 88,568 83,466 
ROG. WOU 6 3:5 6.00.6 sada. 105,817 93,192 
Prussian Natl. ......<<% 7,391 71,389 
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LITTLE WOOL AT HAND 
WILL REDUCE THE PREMIUMS 


Boston Has the Big Warehouses of 
the Country and Is the Great 
Center 


NEW YORK, Sept. 24.—Fire under- 
writers noted with interest the state- 
ment made by Chairman Baruch of the 
War Industries Board “that there is 
at the present time no free wool avail- 
able for civilian consumption,” and 
that “there must be conservation of 
wool and all things made of wool to 
prevent serious shortage and real dis- 
tress for a long time to come, This 
warning applies particularly to the use 
of cloth and clothing now made up 
which will be difficult of renewal when 
the present stocks are exhausted.” 

Present stocks on hand and_ that 
likely to be received in the near future 
will not suffice for the needs of the 
army and navy, and it is understood 
the federal government is arranging 
for the purchase and transportation of 
great quantities of the staple from 
South America. 

Boston Is Great Wool Center 


Boston is the great wool center of the 
United States, the product in normal 
times finding its way to that city from 
our own northwest, South America, Aus- 
tralia and South Africa, the leading wool 
producing districts of the world. Nearly 
two years ago Great Britain comman- 
deered for its own use all wool secured 
from its possessions, thereby greatly re- 
ducing the supply available for the 
United States, which has never been able 
to furnish a sufficient quantity for its 
own needs. At Boston, and especially 
in the southern section of the city, large 
warehouses, mainly of fireproof con- 
struction and a number sprinklered as 
well, handle the product from the time 
of its arrival at the port until its distri- 
bution to the manufacturers, an average 
storage period of three months. 


Business Is Desirable 


Rates upon the hazard vary, of course, 
according to the character of the ware- 
houses, but range from twenty-five cents 
up. Most of the business is covered for 
limited periods and pays short rates. 
The business is desirable from an under- 
writing standpoint and companies write 
it very freely. No one agency or bro- 
kerage house in Boston has a monopoly 
of the insurance, the business being 
pretty generally distributed among the 
active firms and solicitors. 

Nearly a year ago the Boston ware- 
houses were stored to their capacity, 
and facilities had to be sought in other 
and less desirable quarters. This condi- 
tion does not now obtain, the calls for 
the product in the last twelve months 
having been considerably in excess of 
the existing or prospective supply. 








a 19181917 
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Surcharge on the Coast 


On Sept. 15 the 10 percent surcharge 
cn fire policies went into effect in Cali- 
fornia. Beginning Sept. 16 the 10 per- 
cent war tax was put into effect in 
Nevada, Utah, Idaho, Montana and 
Alaska. In other Pacific Coast states it 
is understood that the tax will be levied 
as soon as the legal requirements can 
be met. 
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CHICAGO AND SUBURBAN 


EXAMINERS CLUB MEETING 











The Examiners Club of Chicago will 
hold its first monthly meeting of the 
season on Thursday, Sept. 26, at 6 
o’clock at the Fort Dearborn hotel. 
W. H. Clemons, general ajduster in 
the western department of the Fidelity- 
Phenix, will discuss loss problems with 
particular reference to their applica- 
tions to the examiner. The meetings 
will be continued each month during 
the winter. 

oe a 
COURSE OF INSTRUCTION 


A new course of instruction in fire 
insurance will be given by the Chicago 
board to employes of Chicago insur- 
ance offices. The course will commence 
Oct. 14 and continue for a month or 
so. Instruction will be free and given 
from 12:30 to 1:30 o’clock in the Chi- 
cago board rooms. Owing to the many 
changes that are taking place in local 
insurance offices and the unusual 
amount of inexperienced help that it is 
necessary to employ it is thought that 
this new course will be particularly 
helpful at this time. 

The course will be carried out and 
was prepared by the institute commit- 
tee of the Chicago Fire Insurance Club, 
consisting of H. A. Clark, National 
Liberty, chairman; A. T. Graham and 
Allan L. Wolff. The regular institute 
course of the Fire Insurance Club will 
not start until the Chicago board course 
is ended. 

ae 
PERMANENTLY IN WASHINGTON 


D. R. McLennan of Marsh & Mc- 
Lennan is now spending all his time 
in Washington, D. C., where he has 
charge of a division of the War Indus- 
tries Board. Mr. McLennan has not 
yet moved his family to Washington, 
but probably will do so in time. He is 
regarded as one of the men in the serv- 
ice who will render very valuable as- 
sistance. 

* Ok x 
UNIFORM FORMS 


Uniform forms are now used in the 
following Western Union states: Michi- 
gan, Ohio, Indiana, Minnesota, Iowa, 
South Dakota, Oklahoma, Kentucky 
and Nebraska. They are ready to be 
sent out to Colorado, Wyoming and 
New Mexico. Forms have been or- 
dered and will be gotten out as soon 
as possible in Wisconsin, Illinois, Mis- 
souri, Tennessee, North Dakota and 
Kansas. 

x Ok Ox 
TRADING WITH THE ENEMY 


A case has arisen that involves the 
trading with the enemy act and its 
proper interpretation. A company 
wrote a policy for an assured, and it 
later developed that the insured was 
an alien enemy as defined by the trad- 
ing with the enemy act. Upon learn- 
ing of this the company attempted to 
cancel the policy, but the assured re- 
fused to accept cancellation. The pol- 
icy is still in force as the company is 
uncertain whether to deal with the as- 
sured direct or whether the cancella- 
tion should be effected through the 
alien enemy property custodian. 

If the letter of the law were followed 


WANTED—State agent desires new 
connection with high grade fire company. 
Over fifteen years service present com- 
pany. Minnesota field preferred. Val- 





in this case the company would be 
forced to deal with the alien enemy 
property custodian. The assured hav- 
ing been established as an enemy alien, 
the terms of the trading with the enemy 
clause in the policy prohibits the com- 
pany from further dealing with him. 
Under such circumstances the com- 
pany could not pay a loss to the as- 
sured, neither could the company re- 
turn the premiums tendered, but any 
transactions made would have to be 
with the alien enemy property custo- 
dian. The opinion prevails that where 
such circumstances arise the company 
must return the premiums tendered 
without deduction to the alien property 


custodian. 
kok Ok 


NEW DEAL FOR GLENS FALLS 


Royal J. Whitlock, Cook county spe- 
cial agent of the Glens Falls, is retiring 
from the service of that company and 
will enter the insurance business for 
himself. Mr. Whitlock has been con- 
nected with the company during his 
entire business life and is well and 
favorably known in insurance circles. 
He is a son of J. L. Whitlock, former 
western manager of the company. 

The Glens Falls will hereafter have 
its Chicago office known as the Cook 
county branch which will be in charge 
of J. B. White and C. M. Hayden, as 
special agents. Mr. White has been 
with the company for something like 
25 years. He has served as president 
of the Cook County Field Club, is one 
of the best liked men in the insurance 
district and is a man of ability. Mr. 
Hayden has been with the company for 
ten years, knows it like a book, is véry 
active and has real “ginger” in him. 

* * 
TO CONSIDER OIL RISKS 


Companies writing oil business have 





NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 














The Superior Fire Insurance Co. 


A. H. TRIMBLE, Prest. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $300,000 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Surplus to Policy Holders $604,131.20 
Assets $1,750,616.04 














called a meeting to be held in Chi- 
cago Oct. 1. The committee consists 
of J: H. Carr; C. R. Tuttle of the North 
America; Neal Bassett of the Fire- 
mens, and John C. Harding of the 
Springfield. There has been some diffi- 
culty in getting sufficient coverage for 
oil and the forms have been far from 
uniform. It is the desire of the com- 
panies to modify the practices and im- 
prove the conditions. There will be a 
syndicate formed probably to take care 
of the oil business along similar lines 
as the Underwriters’ Grain Association 
is handling the grain. 

The proposed oil pool will not re- 
strict its operations to crude oil in 
tanks, but will write refineries, ware- 
houses and all other oil risks deemed 
desirable by the governing committee. 
It will also operate wherever oil risks 
are located. 

* * Ox 
LIFE MEMBERS MEETING 


The Society of Life Members of the 
Fire Underwriters Association of the 
Northwest will hold its annual dinner 
and meeting at the Union League Club, 
Chicago, the evening of Oct. 2. This 
will be at the conclusion of the first 
day’s meeting of the association. H. 
N. Wood of Omaha, state agent of 
the North British, is president of the 
society. Secretary Holger de Roode 
is naturally on the job and has pre- 
pared a very enjoyable program. Since 
the last meeting nine of the life mem- 
bers have died, they being: President 
C. H. Barry of the Pennsylvania; State 
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brokers and the business public, herewith tendering counsel to all State Insurance Officiais, Legislative and 


Municipal Committees and all those who formulate insurance laws 


designed for the public weal. 
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Agent W. C. Daniel of the Northern 
of England, in Ohio; State Agent A. 
N. Evans of the Equitable in Ohio; 
former Manager W. N. Johnson of the 
North America; G. C. Main of Seattle, 
independent adjuster; G. E. Redfield, 
Sr., former adjuster; Charles Richard- 
son, former assistant western manager 
of the National; T. H. Smith of Chi- 
cago, independent adjuster, and H. M. 
Wardle of Detroit, special agent of the 
Citizens. There will be 27 new mem- 
bers added to the roll here, making the 
present membership 135. The new life 
members class this year is: 

D. W. Andrews, Grand Haven, Mich.; 
B. Auerbach, Chicago; J. W. Bailey, Den- 
ver; W. N. Bament, New York City; H. W. 
Carlisle, Chicago; J. C. Corbet, Chicago; 
A. F. Dean, Chicago; C. De Witt, 
Cleveland; W. I. Drumm, Topeka, Kan.; J. 
D. Fleming, Marshall, Mo.; J. H. Gray, 
Columbus, Ohio; J. W. Hubbell, Jackson- 
ville, Ill.; R. H. Hunter, Chicago; H. R. 
Loudon, New York City; N. C. Lowe, 
Jackson, Mich.; W. D. Lowry, Minneapo- 
lis; F. T. McAnally, Kankakee, IIll.; E. 
Meinel, New York City; F. A. Meinel, Chi- 
cago; C. F. Persh, Alhambra, Cal.; H. O. 
Phillips, Indianapolis; M. A. Reynolds, 
Chicago; D. A. Rudy, Indianapolis; H. L. 
Spice, Detroit; W. R. Townley, Chicago; 
F. L. Tritle, Rockford, Ill.; M. W. Van 
Valkenburg, Kansas City, Mo. 

*x* * x 
COMMITTEE TO PASS ON CASES 


The Chicago Association of Com- 
merce is appointing committees in the 
various lines of work to pass on ques- 
tions coming up under the draft law 
as to those entitled to deferred classi- 
fications on being in essential work. 
The work or fight rule will be inter- 
preted by these various committees. 
So far as fire insurance offices of Chi- 
cago are concerned the committee that 
it appointed consists of A. G. Dugan 
of the Hartford; C. H. Coates of the 
National Liberty; H. W. Carlisle of 
Marsh & McLennan; Donald M. Wood 
of Childs, Young & Wood, and W. R. 
Moorhouse of Cory, Moorhouse & Co. 


* Ok Ok 
SPRINKLER MEN TO MEET 


There will be a meeting in the Chi- 
cago Board rooms Sept. 30, for the 
sprinkler men when the proposed ad- 
ditional rules of practice will come up 
for consideration in order that uniform 
and generally accepted standards in 
sprinklered risks may be established. 
They hope to remedy some of the con- 
fused conditions which now exist. 

xk * 


BITUMINOUS COAL HAZARD 


The attention of companies has been 
called to the present danger from 
shortage of bituminous coal. It is 
pointed out that, owing to the fuel 
shortage last year, and the unfavor- 
able prospects for the coming winter, 
a great many firms are laying in large 
stocks of bituminous coal, which pre- 
sents the danger of fires from spon- 
taneous combustion to which the qual- 
ity of coal now being mined in certain 
localities is particularly susceptible. 
Whether this fuel is stored inside of 
building or out in the open, the dan- 
ger of spontaneous combustion is 
there, together with a very decided in- 
crease in the hazard, not contemplated 
by the current rates. 

The situation is pronounced as grave, 
and companies are urged to give spe- 
cial attention to all blanket forms of 
policies which would automatically 
cover stocks of bituminous coal stored 
in yards or in buildings without any 
additional premium charge. Large ac- 
cumulation of this fuel constitutes a 
hazard similar to that obtaining on 
coal docks, where the basis rate charge 
is 10 per cent without coinsurance; 
where companies are assuming this 
extra hazard unconsciously, the need 
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for special investigation and action is 
apparent. Wherever the rate is in- 
sufficient to cover the increased hazard 
due to the storage of soft coal, it has 
been suggested the companies require 
a clause exempting them from liability. 

In accordance with a recommenda- 
tion made at the annual meeting of the 
Western Union a special committee 
was appointed and is now giving this 
subject careful consideration. Mean- 
while, a number of serious fires in mer- 
cantile buildings, manufacturing risks, 
lumber and coal yards and other risks 
clearly show that all inspectors and 
daily report examiners should be 
promptly instructed to make a special 
investigation as to the storage of bitu- 
minous coal, and that companies 
should take means to protect them- 


selves. 
* ok O* 


Carl Henrickson who has been counter- 
man for Brown Anderson & Young at 
Chicago for a number of years has gone 
with A. S. Nathan & Co. to take charge 
of their fire department. 


* * * 


H. L. Wayne & Co., Chicago, have been 
appointed agents of the Central National 
Fire of Des Moines. The appointment was 
consummated by W. P. Habel, who is 
now connected with the underwriting de- 
partment of the company and was for- 
merly assistant secretary of the Calumet 
Fire of Chicago, which was represented 
by Shipman & Wayne. 


* * * 

J. J. MeDonald, Jr. the insurance 
broker of Chicago, who formerly traveled 
in the field for the Connecticut Fire, has 
gone to Duluth, Minn., to engage in an- 
other line of business. 


* * 

The Home of New York was erro- 
neously quoted for $35,000 use and occu- 
pancy on the Chicago Flag & Decorating 
Company loss, 1345 South Wabash ave- 
nue. The Home was not interested in 
the use and occupancy on that risk. 

* *K * 

Edwin S. Deggendorf, who has been 
chief examiner in the home office of the 
Merchants National in Chicago, has re- 
signed to take an examiner’s position 
in the western department of the Phoe- 
nix of England. Previous to his connec- 
tion with the Merchants National Mr. 
Deggendorf was for several years an ex- 
aminer in the western department of the 
Liverpool & London & Globe. 


* * * 


H. O. Phillips, Indiana state agent of 
the Hanover Fire, is at the western de- 
partment office, taking the desk of the 
assistant manager, Montgomery Clark, 
who is on his vacation. Mr. Clark is on 
a fishing trip at Sayner, Wis. 

* OK OK 

N. P. Worley, formerly with Fred S. 
James & Co., and prior to that with the 
Michigan Inspection Bureau at Detroit, 
has gone with the Western Actuarial 
Bureau in Chicago, to succeed J. O. Gill, 
who has gone into military service. Mr. 
Worley will have charge of the rule 
books. 

* * * 


Riddell Miles, who has been chief ac- 
countant in the western department of 
‘the Liverpool & London & Globe for the 
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past four years, has resigned as of Sept. 
30. Mr. Miles is forced to go to California 


proves he will return to the business in a 
year or two. 


on account of his wife’s health. Previous * * ®@ 
to his connection with the Liverpool Mr. 


Miles occupied responsible positions in 
the accounting departments of two or 
three companies and stands high in ac- 
If his wife’s health im- 


counting circles. 


Cc. A. Anderson, who has been with 
the local agency of Enger & Barnett at 
Chicago, has connected with the Millers 
Mutual of Alton, Ill, as special agent. 
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UNIFORM FORMS 

AN effort to have THe Nationa As- 
SOCIATION OF INSURANCE AGENTS take a 
position in opposition to uniform forms 
at its annual meeting last week was 
squelched. In the first place the lead- 
ers of the organization want to work 
with the companies instead of against 
them and in the second place the ma- 
jority of people are coming to recog- 
nize the absolute necessity of uniform- 
ity in forms if the public is ‘to be 
treated equitably. 

The real danger in uniform forms is 
the danger that is inherent in stand- 
ardization. Hand in hand with stand- 
ardization goes the tendency to stop 
progress, but the manner in which uni- 
form forms are being handled by the 
insurance companies does not mean 
that progress in the perfection and 
betterment of insurance contracts will 
cease. In fact, the uniform forms com- 
mittee has not settled down to any 
prescribed rules, but is changing its 
forms constantly, trying out new ones 
in various states and then adopting bet- 
terments or improvements generally, 
as they are proven to be betterments 
or improvements. When the uniform 
forms committee stagnates or gets 
fossilized then will be the time for 
someone to get busy. No doubt some- 
body in the company ranks will get 
action. 

Meanwhile the agents should carry 
on as they are doing at present. 





CONDITIONS REVERSED 

FIFTEEN years ago there were prob- 
ably more local agents who desired to 
become special agents than there were 
local agents who wished to continue 
to be local agents. Conditions are just 
reversed now. 

The biggest reason is probably the 
fact that local agency incomes have in- 
creased very much more rapidly than 
special agency incomes. 

Today there are many opportunities 
for local men to join the ranks of the 
travelers. The source of usual supply 
for field positions has been cut off by 
the war. The inspection bureaus and 
the general offices cannot be drawn up- 
on. In fact, the general offices are 
regularly calling field men in to help 
do the office work. Companies can fol- 
low this practice these days because 
fire insurance income is growing from 
an Outside stimulus, increased values, 
and does not require the inside stimu- 





lus to show gains that satisfy many 
companies. It can be safely said that 
less promotional work is being done 
these days than for many years. The 
companies that are still driving for pre- 
miums are getting much business that 
will be handy to have on the books in 
future days when more business will be 
less easily attainable. 








SPEED THE DOLLARS 


Ir each dollar in the United States 
was spent but once each year business 
could not be conducted and the war 
could not be won. The only time a 
dollar can be spent is after a person 
has collected it from some one else. 
Consequently the man who wants to 
do his share in financing the war ought 
to see that the traveling rate of money 
is speeded up. 

Insurance agents can render a real 
patriotic service by collecting pre- 
miums promptly and remitting prompt- 
ly to their companies. 

Agents get but few opportunities 
during the year to help finance the war 
by paying taxes or buying and help- 
ing sell Liberty bonds, but they do 
have an opportunity to help finance 
the war by making the dollars which 
they handle come in a little bit sooner 
and go on a little bit quicker than 
usual. 








SLAVES TO CUSTOM 


PerHars one of the greatest draw- 
backs to progress in underwriting is 
the fact that we are slaves to custom, 
to tradition, to convention and to imi- 
tation. We want to know what the 
other man is doing, what has been done 
in the past, and hesitate to do things a 
different way. It would be a splendid 
thing if every day an underwriter could 
sweep the decks and while standing on 
the experience of the past, be able to 
strike out on new lines and with a real 
conviction in his mind that the course 
is safe. It is the courageous under- 
writer who progresses, not the dare- 
devil or reckless man, but one who has 
the real vision. 

A manager stated the other day that 
when a risk came up for renewal he 
did not want the former daily report 
attached to it, because the examiner 
would be too prone to follow the same 
course as had been done in the past. 
An underwriter, to be progressive, 
must keep an open mind. We need to 
do things in a different way frequently. 
We get in a rut and stay there. We 
go to our office along the same street. 
We get rooted into certain customs. 
We rebel against change. 

One of the great handicaps today at 
home and department offices is the fact 
that many local agents oppose any 
course of action that means doing 
things differently from what they have 
been done in the past. When one is 
satisfied with the past ana refuses to 
keep step with the times he is a “dead 
one.” Today we are standing still in 
many respects and are allowing the 
cement to fasten us to our tracks. Ex- 
perience is an excellent factor in ar- 
riving at judgment. We should study 
it. But we should use it as a means to 
advance and not to stand still or re- 
trograde. It should make our founda- 


tion firmer for experimentation and 
change. 


Personal Side of the 
Insurance Business 


E. J. Brookhart of Celina, O., secre- 
tary of the National Mutual Insurance 
Company, is a candidate for the legis- 
lature from Mercer county on the Re- 
publican ticket. 


Vice-President H. E, Rees of the 
Aetna who has been at Rochester, 
Minn., to be operated on for ulcer of 
the stomach left the hospital there Sat- 
urday and spent Monday in Minneap- 
olis. Assistant Secretary Ralph B. 
Ives of the western department went 
to Rochester and accompanied Mr. 
Rees to Chicago. The friends of Vice- 
President Rees are delighted at his 
rapid recovery and wish him the best 
of luck. 


Frederick E. Warner, Salem, Mass., 
for twenty-five years an active insur- 
ance worker, died this week. He was 
secretary and treasurer of the Massa- 
chusetts Association of Local Fire In- 
surance Agents and chairman of the or- 
ganization committee of the National 
Association. He was also a former city 
councilman ana an officer in various 
Masonic bodies and other organizations. 
Overwork in his outside connections is 
attributed as the cause of his break- 
down and death. 


M. S. Cremer, secretary and treas- 
urer of the German Fire of Peoria, has 
been elected president to succeed his 
late brother, Bernard Cremer. Henry 
F. Tuerk has been elected secretary. 
Mr. Tuerk has been with the company 
for 16 years and is an experienced man. 
Adolph Cremer was elected treasurer. 
The name of the company has been 
changed to the Illinois Fire. The new 
president is well known in Peoria and 
is highly esteemed. 


The Alberta, Canada, Blue Goose 
held a luncheon last week in honor of 
Past Most Loyal Grand Gander E. G. 
Carlisle of Chicago and Gander Frank 
L. Heberling. Mr. Carlisle gave an 
address which was greatly appreciated. 
The pond also held a luncheon a day 
or two before in honor E. P. Withrow, 
who is leaving for Vancouver. He 
was presented with a set of silver hair 
brushes suitably engraved. 


Marshall T. Jamison of Taylorville, 
Ill., special agent of the Security of 
Connecticut in its farm department, an- 
nounces that Miss Lucy Rebecca Jami- 
son has been at home in his residence 
since Sept. 12. Mr. Jamison’s many 
friends congratulate him upon this im- 
portant addition to his household. 


Harold L. Steele, formerly chief 
stamping clerk at the Minneapolis 
office of the General Inspection Com- 
pany, has been commissioned a second 
lieutenant at Camp ‘Taylor. Lieut. 
Steele has been assigned to the 14th 
Regiment Field Artillery, Camp Jack- 
son, Columbia, S. C. 


P. L. Hoadley, president of the 
American of Newark was stricken with 
heart disease Tuesday morning of last 
week and died soon after. He had 
just returned from a vacation and 
seemingly was in the very best of 
health. He was 73 years of age, hav- 
ing been born in Collinsville, N. Y., 
Dec. 6, 1845. When he was 20 years 
of age he entered the business at Cam- 
den, N. Y., in a local agency. He be- 
came special agent of the Hanover in 
1869 and later was called to the home 
office of that company to accept an un- 
derwriting position. In December, 
1874, he went to the American to take 
charge of its underwriting and had been 
connected with that company ever 
since. He was made vice-president in 
1900 and president in 1907. One son, 
Frederick Hoadley, is secretary of the 
company and another, George O. Hoad- 





ley, is Pacific coast manager. Mr. 
Hoadley was well known in the insur- 











P. L. HOADLEY 
Late President American Insurance Co. 
Newark, N. J. 





ance world and took an active part in 
the business. 

The directors of the American and its 
officers; Presidents D. H. Dunham, of the 
Firemen’s; E. T. Haynes, of the Newark 
Fire; George A. Viehman, of the New 
Jersey Fire, and W. A. Lester, Rhode 
Island state agent of the American; H. 
J. Ide, its New England general agent, 
and Wallace Reid, New York City agent 
of the company, served as honorary pall- 
bearers. 

Reserved to an unusual degree, Mr. 
Hoadley was not known as widely to 
the underwriters of the country as he 
should have been, but to those enjoying 
his friendship his qualities of heart and 
brain were held in high regard. 

Under Mr. Hoadley’s management, the 
American steadily broadened its field of 
operations until today it is represented 
in practically every state in the Union, 
and in various provinces of Canada as 
well, with every detail of which the 
president kept in intimate touch. 

Under the management of Vice-Presi- 
dent Charles E. Sheldon, the American 
has for years maintained important 
western department offices at Rockford, 
Ill, while the New England general 
agency is located at Boston, and a Pa- 
cific Coast department at San Francisco. 

In addition to fire, hail, tornado and 
automobile insurance, the American 
writes marine risks, and its steady pros- 
perity is familiar to all underwriters, 
whether they be company executives or 
local agents. 

A hard and constant worker, Mr. Hoad- 
ley had no hobbies and few interests 
outside of his company. As one of its 
directors expressed it, the late president 
“thought, planned and labored only and 
always for the advancement of the 
American.” Its present proud position 
in the underwriting world, is a splendid 
tribute to the energy and capacity of 
President Hoadley and his colaborers. 


C. A. Bandelin, formerly special 
agent for the Hanover Fire in Indiana 
and Wisconsin has been promoted to 
sergeant in his company he being lo- 
cated at Camp Hancock where he is 
in the army. 

David Ennis, the eighteen-year-old 
stepson of Gresham Ennis, secretary 
of the New Jersey Fire, is with the 
United States marines in France, and 
has signally proved his right to fellow- 
ship with that hard fighting organiza- 
tion. In the recent drive at the St. 
Mihiel salient young Ennis was shot 
both in the Jeft arm and the right leg. 
From a hospital cot he cabled the 
home folks as follows: . “Health splen- 
did; wounds won’t be serious; got 
three Huns with my own hands; going 
back for more.” Actuated by such a 
spirit, which is characteristic of our 
young manhood “over there,” the anx- 
iety of the Central Powers to secure 
a speedy peace is easily understood. 


Many of us, at sometime, experienc? 
anxiety to know how it would feel to be 
something quite different from what we 
are. 
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OHIO AND WEST VIRGINIA 


OUST BRADSHAW FOR LETTER 








West Virginia Agents Association Ex- 
pels Member Because of Charges 
He Made Against Officers 


At a meeting of the executive com- 
mittee of the West Virginia Local 
Agents’ Association, held at the Stat- 
ler Hotel, Cleveland, Sept. 18, it was 
decided by unanimous vote to expel 
C. A. Bradshaw, manager of the Flat 
Top Insurance Agency of Bluefield, 
W. Va., from the association. The 
committee found that Mr. Bradshaw, 
in a circular letter addressed to all 
his companies and special agents, 
made certain unsubstantiated charges 
against the officers of the association, 
and further violated the rules and 
spirit of the organization by inviting 
regulation of local agent’s commission 
in West Virginia. It was decided that 
the “unearned premium” of Mr. Brad- 
shaw’s assessment be returned to him 
and that he be notified of his expul- 
sion. 


WILL NOT SUFFER MUCH LOSS 


Cincinnati Agents Say Bone Dry Move. 
ment Will Not Cause Heavy 
Slump in Premiums 


CINCINNATI, O., Sept. 24.—Cin- 
cinnati agents are not much excited or 
worried about the effect of prohibition 
on the premium income. It is going to 
kurt some agencies but the aggregate 
of premium loss will not reach 5 per 
cent of the total premiums written ac- 
cording to a number of agents. The 
breweries have always carried as little 
insurance as possible and much of that 
has gone outside the city. The insur- 
ance agents will be more directly af- 
fected by the loss of saloon business 
but as much of this as comes in through 
solicitors, as one man expressed it, 
“Except for lack of volume, we shall 
probably be as well off as before.” 

Most of the brewery buildings are 
well-built and it is not believed that 
they will be razed when vacated so that 
some insurance is sure to be carried on 
them. Then it is believed that the moral 
hazard in Cincinnati on brewery and 
saloon property will not be so great as 
in other places since most of this prop- 
erty is in the hands of large estates in- 
stead of being owned by individuals. It 
is well-known that under such circum- 
stances the moral hazard is not’ so 
severe as in cases of individual owner- 
ship. The estates owning the breweries 
in Cincinnati are said to be very wealthy, 
so wealthy that the breweries will not 
be an overwhelming blow to their finan- 
cial standing. 

Some agents will of course be more 
seriously touched than others, one man 
reporting that he looked forward to a 
10 percent reduction in premiums next 
year as a result of prohibition here. He 
added, however, that he looked forward 
to better business than ever when the 
period of adjustment was over. 


Cincinnati Plants Inspected 


More than 300 inspections of buildings 
and plants are being made at this time 
in Cincinnati by members of the Ohio 
Conservation Association. Those who 
are working in the city are Louis H. 
Schweer, A. J. Dorger, John Cashel, 
Martin Vold Jr., J. W. Reed, H. H. Sharp 
Jr., Joseph Cloud and Captain J. J. Con- 
way. Other members will probably as- 
Sist before the campaign is over. Con- 
ditions in the Cincinnati plants visitea 
have been found to be fair. It has been 
necessary in some cases to issue the 
Same orders again as were issued at the 
first visit of the association. This is 
Particularly true about failure to re- 








F.C. VAN DUSEN, President 


sentation. 





Minneapolis 


JOHN D. McMILLAN, Vice-President 
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MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


2 Insurance Company 


WALTER C. LEACH, Secy. 


We can tell them to you. 








move rubbish and poor conditions of 
electric wiring, It is expected that 
Cincinnati work will be finished this 
week. ‘ 


It is estimated that the Ohio field men 
alone are giving a total of 125 weeks to 
the work of the conservation association 
at this time. In other words, the as- 
sociation is giving the amount of time 
equal to the full time employment of 
one man for several years. 


Fischer is Promoted 


WHEELING, W. VA., Sept. 23.—Wil- 
liam V. Fischer, formerly of Pittsburgh, 
who joined the underwriting force of the 
Wheeling Fire several months ago, has 
been appointed superintendent of agen- 
cies by that company. Mr. Fischer has 
been signally honored in the appoint- 
ment, and his past experience in the in- 
surance business bespeaks success for 
him in his new office. 





Local Agent Dies in Battle 


T. D. Kern, first lieutenant machine 
gun company, 26th Infantry, of the firm 
of Kern & Jeffries of Charleston, W. Va., 
died Aug. 3 after being wounded at the 
first battle of the American troops. Lieu- 
tenant Kern was one of the originators 
of the Charleston Underwriters Club, and 
president and their secretary for several 
years. 


Captain Lohmeyer Wounded 


Capt. William Lohmeyer, Jr., son of 
William Lohmeyer, of the firm of Loh- 
meyer - Goldsmith - Paterson Company, 
Charleston, W. Va., was severely wounded 
in the leg by high explosives at the battle 
of Chateau Thierry, and is now at the 
base hospital at Bordeaux, France. He 
expects to be back at the front in three 
months. He is one of the youngest cap- 
tains in the regular army. 


Ohio Notes 


E. J. Brookhart of Celina, O., secretary 
of the National Mutual Insurance Com- 
pany, is a candidate for the legislature 
from Mercer county on the Republican 
ticket. 

Harold Bingham, who has been work- 
ing for the Cincinnati branch of the Ohio 
Inspection Bureau for the last several 
months, resigned to take a position as 
inspector of gas shells at a Dayton, Ohio, 
plant. 


West Virginia Notes 


Many local agents in West Virginia 
are occupying prominent positions in the 
present Liberty loan compaign. 

George K. Wheat of Wheeling, W. Va., 
head of the George K. Wheat Company, 
has been called to the colors. During his 
absence J. N. Hendrix of Rice, Hendrix & 
Co. will look after the interest of the 
Wheat agency. 


Hits the Inspection Offices 


Many of the inspection offices in the 
country have been short of help and will 
continue being so during the war. While 
it is sometimes possible to obtain ad- 
ditional men, the inspection bureaus are 
holding open the places vacated by men 
in the service, It will be the plan to 
get along with as few inspectors as pos- 
sible to avoid the expense of training 
new men who might be compelled to 
leave their positions when the war is 
over. 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


LACK, Pres. H. R. ENDLY, Sec’y 








WHEELING FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. | OSCAR E. STRAUCH, Asst. Secy 
E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Wherrick & Auerbach, Managerg 
Western Department 


Insurance Exchange Bldg., Chicago, Ill. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins..Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


Capital .- © « $250,000.00 
Assets - - - 942,227.90 
Surplus to Policy Holders : 624,198.72 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C.BARTON, Asst.Secy. R.B. HEATON, State Agi. 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 


Capital- - - - - - - - $300,000.00 
Surplus to Policy Holders - 378,923.38 
Assets - - - = = = = = 708,299.89 
Losses Paid to date - - - 6,517,084.28 








THE 
GEORGE E. WOOD CO. 
84 WILLIAM ST. New Yor«K CITY 
GENERAL AGENTS 


Western Assurance Co. 


Toronto, Canada 


State of New Jersey and New York 
Suburban Territory 
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J. R. JONES, Secretary and Manager 





—- and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
at Actual Cost—Participating—Three Year Policies 


Extra Low Rates to Rural and Small Town Auto Owners 


Insurance Company 
DAYTON, OHIO 











The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: - - 


~ Shelbyville, Illinois 
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USE AND OCCUPANCY FEATURE 











Recent Losses at Madison, Ill., Brought 
Out Point That Is of Use to 
Underwriters 





An interesting use and occupancy 
loss has come to light in connection 
with the fire that did some damage to 
the Kettle River Quarries Company of 
Madison, Ill. This concern has had 
two fires, bringing to light a feature 
of use and occupancy that should re- 
ceive attention on the part of under- 
writers. This institution manufactures 
creosoted ties. The two vital parts of 
the concern so far as its manufactur- 
ing is concerned are the saw mill and 
the creosoting still. The first fire at- 
tacked the creosoting still, put it out 
of business, causing a delay of some 
weeks before it could be replaced. 
The actual property damage was small, 
but the use and occupancy insurance 
ran up to something like 34 percent. 
Recently fire destroyed the saw mill. 
In this case the property damage was 
light in comparison with the rest of 
the plant, but the use and occupancy 
has been adjusted at about 40 percent 
There were large property values at 
this plant, but the two vital points so 
far as use and occupancy were con- 
‘cerned were both hit by successive 
fires, causing a heavy loss. Some un- 
derwriters wrote freely on the property 
and proportionately heavy on use and 
occupancy, 








DWELLING PREMIUMS- LESS 





Wisconsin Agents Find No Profit in 
Handling the Small Business 
These Days 





MILWAUKEE, WIS., Sept. 24.-— 
Many of the companies in Wisconsin 
are finding a decrease in their dwell- 
ing premiums because of the lower 
rates. There is an inclination on the 
part of the agents not to bother them- 
selves to any great extent over dwell- 
ing insurance because the returns are 
rather small. Even where the same 
number of policies have been issued: 
and there has been no loss through 
lapse the income from dwelling pre- 
miums is much less. The commis- 
sions on the lower premiums are not 
very attractive to the agents and they 
are soliciting other lines of business 
that pay them more. It is likely that 
the lower rates will make quite a hole 
in the Wisconsin dwelling premiums 
when the returns are made up. An 
agent finds that his commission on a 
dwelling premium is perhaps $1.50. He 
may have to make two or three trips 
to deliver the policy and collect the 
premium. Then there is liable to be 
two or three endorsements during the 
year. The agents do not figure that 
they can afford to bother much with 
this small stuff. At the former rates, 
agents could afford to take care of 
this business but they are certainly 
not eager to handle it on the present 
terms. 





INCREASED VALUES SHOWN 





Milwaukee Agents See Field in Greatly 
Enhanced Assessment Valua- 
tions Reported 





MILWAUKEE, Wis., 24.— 


Sept. 


to cover not only enlarged stocks, but 
the greatly enhanced replacement value. 
It has been found difficult to induce 
policyholders to appreciate conditions 
to the proper extent, according to lead- 
ing local agents. It is true, of course, 
that many business men have increased 
their lines, but a large number have 
permitted the former amounts to suf- 
fice. 


Number of Large Ones Greater 


A year ago there were only eight con- 
cerns in Milwaukee on the tax roll which 
had stocks assessed at a total of more 
than $1,000,000. Now there are thirteen. 
Only one of the eight has dropped below 
this figure, this being the Milwaukee 
branch of the Ford Motor Company, which 
was temporarily discontinued several 
months ago and the building used for 
government purposes. 

Figures on the assessed valuation of 
stocks of Milwaukee department stores 
are interesting. For instance, the Espen- 
hain Dry Goods Company this year is 
assessed on a valuation of $450,000, com- 
pared with $100,000 last year. The stocks 
of Gimbel Bros. are valued at $1,050,000, 
against $1,000,000. Edward Schuster & 
Co. are assessed on the basis of $587,000, 
against $465,000. The Boston Store, on 
the other hand, has declined from $768,500 
last year to $725,000 this year. The Bunde 
& Upmeyer Co., a leading retail jewelry 
concern, shows a gain from $190,000 to 
$268,000. The William Steinmeyer Com- 
pany, a large grocery house, is assessed 
at $300,000, compared with $138,000 last 
year. 

Despite the extension of the dry wave, 
all of the Milwaukee breweries show an 
increase in assessed valuation of stocks. 
Perhaps the largest increase is to be 
noted in the tanneries of Milwaukee. 





Insurance Men Nominated 


Delbert C. James of Delbert C. James 
& Co., local agents at Detroit, and 
George Brown, general agent of the 
Continental Casualty, have been nomi- 
nated for the lower house of the state 
legislature on the Republican ticket. As 
Detroit ordinarily goes Republican in 
state and national politics there is little 
likelihood that either will be defeated. 


St. Louis County Conditions 
ST. LOUIS, MO., Sept. 25.—Fire losses 
in the St. Louis county unprotected dis- 
trict have been so severe for a number 
of years past that at present the Massa- 
chusetts F. & M., Phenix of Paris, Na- 
tionale of Paris and a few others are 
the only companies still holding on. 
There are no exact experience figures 
obtainable, but a glance at the following 
companies which have retired will show 
that the business in that Tocality has 
been very unprofitable: New York Un- 
derwriters, Springfield, Queen, Glens 
Falls, American Central, Orient, Mercan- 
tile, Caledonian, Yorkshire, Liverpool & 
London & Globe, and Newark. There are 
no building regulations in that district, 
and until these conditions have been 
changed and stringent building laws are 
enforced nothing can be done to allay 
the losses. Until that time companies 
will have no inducement to resume oper- 
ations in that district. Another bad fea- 
ture of the county situation is that prop- 
erty values, instead of being on the up- 
grade, are on the decline. This is gen- 
erally looked upon as creating somewhat 
of a moral hazard. 


Plan Moonlight Drive 


DES MOINES, Sept. 24.—O. W. Fol- 
lett, wielder of the goose quill for the 
Iowa Blue Goose, is sending out cards 
announcing the first social event of the 
season to be a moonlight drive October 
18. Chicken dinner will be served at 7 
o’clock. Two more goslings were splashed 
by short form at a special meeting Mon- 
day afternoon. The goslings are John W. 
Hull, Ottumwa, special agent for the 
Home of New York; G. S. Avery, Des 
Moines, special agent for the Standard at 
Hartford. The Iowa pond now numbers 
102 active members. 


Mississippi Valley Meeting 

The Mississippi Valley Blue Goose met 
in St. Louis Monday and elected E. J. 
Weinforth, Dubuque, and John W. Herd, 
Scottish Union, delegates to the grand 
4 nest, and Carl Chase, Sun, and Earl W. 








Milwaukee fire insurance men are dis- | 


playing considerable interest in the re- 
port of the tax commissioner of Mil- 
waukee, showing that the assessed val- 
uation of merchandise and materials 
held by merchants and manufacturers 
has increased $26,087,203 since a year 
ago. The figures are believed to fur- 


nish a splendid argument in favor of the | 


contention of underwriters that merch- 
ants and manufacturers have generally 


Thomas, Queen, alternates. Joseph E. 
Saylor, Queen; D. H. Manley, Phoenix 
of Hartford, and R. B. Howd, Phoenix 
of London, made application for mem- 
bership, on which favorable action was 
taken. The annual election of officers, 
initiation of candidates and dinner will 
take place Oct. 7. 





James L. Burke, formerly of the 
Royal office at St. Louis, and of late 
connected with the New York office of 
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Buckeye National Fire 
Insurance Co. 
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Conservative Underwritin: 
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OHIO AGENTS WANTED! 











F.R. Ormsby, Pres. 


Capital $300,000 





G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 
Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 














TOTAL ASSETS 
A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO : 
Incorporated 1850 

- - - = = = $2,486,445.48 
BUSINESS CONFINED TO OHIO 





R. SMITH, Secretary 











Soliciting excess and surplus lines throughout the country. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 
j. W. McGINETY, Secretary. 


arranty company required. 


Indiana Pythian Bldg., Indianapolis. 











Incorporated 1906 
ANDREW HAAS, President 


NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 


FARGO, N. D. 
J. H. DAHL, Secretary 














Dayton Mutual Fire 


DAYTON 
Insurance Co., onto 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 


E, J. Forney, Pres. J, M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance - $7,807,184.00 
Total Assets 412,915.16 











‘An Agency Company 








ndianapolis 





“* Fire Insurance as You Would Write It’? 


The Merchants Fire Insurance Co. of Indiana 
= (A Stock Company) ' 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 
Home Otee, Suite 804 Merchants Bank 





Ralph B. Clark, 
Secretary & Mgr. 











The German Fire Insurance Co. 
The Western Insurance Co. 


Combined Assets - - 3,042,656 


E. W. CLINTON 
State Agent 





Marsh & McLellan, has returned to St. 





failed to meet the need of larger lines 





Louis, preparatory to joining the colors. 


4328 LaFayette Ave. " 
Norwood, Cincinnati, Ohio 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The German American Insurance Co. 
The Union Insurance Co. 


All of Pittsburgh, Pa 
Combined Capital - - $ 900,000 Combined Net Surplus - - - 
Combined Surplus to Policyholders 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


(Reliable Agents Wanted in 
Pennsylvania, Ohio, Illinois 
and Wisconsin.) 


$ 733,076 
1,633,076 


FISH & SCHULKAMP 
General Agents for Wisconsia 
Madison - Wisconsi® 
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KENTUCKY AND THE SOUTH 


WHISKY SITUATION NOT GOOD 








Reduced Lines, Because of Losses and 
Prohibition, Making Placing of 
Renewals Difficult 





LOUISVILLE, KY., Sept. 24.—Part- 
ly on account of the heavy losses in the 
recent whisky fire at Owensboro, and 
due to the fact that companies antici- 
pate entire loss of whisky business with 
the prohibition movement, a number 
of companies are cutting down their 
lines. This is giving agents some 
trouble in placing renewals. However, 
on the recent Owensboro fire losses 
wiping out profits of several years on 
this line were suffered by some of the 
companies. With the present distill- 
ing outlook most of the companies can 
see very little chance of getting their 
money back either in insuring present 
stocks at low rates, or any stocks which 
may be made in the future. 

It appears that rates on whisky are 
entirely too low, while market valua- 
tions of the article have fluctuated con- 
siderably, and the moral hazard in- 
creased to some extent. The present 
whisky situation has been a matter of 
considerable discussion and conjecture 
with Louisville agents for some weeks 
past. Any action that might be taken 
relative to writing whisky lines 
wouldn’t come as much of a surprise 
at this time. 


Tobacco Situation 

Tobacco insurance has been better this 
year than usual. While there hasn’t been 
much tobacco changing hands, and not 
much new insurance placed, at the same 
time more tobacco has stayed in the state 
this season than usual, due to the export 
situation. This has meant that Kentucky 
agents have carried the insurance much 
later than in former years. The new 
crop indications are more promising than 
they have been, although frosts during the 
past week have reduced production of 
good tobacco in some sections. 

Grain Situation 

Grain insurance has_ continued better 
than had been expected due to the fact 
that much wheat has been unmarketable 
and the farmer has had to carry his own 
insurance. As a rule, much wheat would 
have been moved out of this section for 
export or to the larger elevator and 
milling centers. Without the usual spec- 
ulative feature of the market there has 
been no incentive to lay in stocks, and 
mills have been turning wheat down con- 
stantly, with the result that there is 
more wheat held in the country today 
than at any previous September in years. 
Indications are for movement of a fair 
corn crop. Oats are not moving as freely 
as they were. Hay is moving very slowly 
and is nearly all in the hands of the 
farmers, who have been too busy to mar- 
ket it in spite of an excellent demand. 


Much Storm Damage 

LOUISVILLE, Sept. 24—Considerable 
damage was done, during the past week, 
from fire caused by lightning and hail 
storms. At Ida, Ky. a barn was 
destroyed by fire caused by lightning, 
with a loss of $1,900 and only $300 in- 
Surance. At Glasgow, Ky., a large stock 
barn was destroyed by fire started by 
lightning with a loss that will run into 
the thousands and very little insurance. 
From Green county comes the report of 
a severe hail storm. A strip of country 
12 miles long and eight miles wide was 
devastated. Probably the greatest loss 
Was from tobacco which was torn in 
shreds, and in some instances beaten 
into the mud. A number of farmers who 
had finished cutting their tobacco lost a 
large amount of it when the barn roofs 
Were torn off by the storm. 





Mapping Virginia Points 

Engineers of the Underwriters Map As- 
Sociation are engaged in making a map 
of Richmond, Va., two experts having 
been at work there for several weeks. 
They have already completed maps of 
Harrisonburg and Portsmouth and it is 
understood that they contemplate map- 


ping a number of other Virginia cities 
and towns. 
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F. H. Hawley, President W. E. Hainea, Secretary 


70rH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


ARI a vice ho sccdecwdces PEC Teer eeesaeusses $4,266,724 
i 0 7 ee eer cre aeeastess occ. 246,728 
Reserve for Reinsurance................... 2,523,332 
WEI c 5 5 ccceccstces adeihaalndadsous - 155,556 
INGO SUMMERS a soo as ceca ctnrsoecasceens . 1,473,483 
NINO ooh cia cas secu asseens isa Guceeae ke a 54, 











NEWS FROM THE EAST 


TELEPHONE LINE NOT TAKEN 











Government Has Not Yet Disturbed 
Insurance on This Property Al- 
though Directing Its Operation 





NEW YORK, Sept. 24.—To the sat- 
isfaction of underwriters the federal 
government, although directing the op- 
erations of the telephone system of 
the country has not interfered with the 
insurance thereon, and apparently has 
no thought of doing so. The business 
is insured under a number of sched- 
ules covering properties in various sec- 
tions of the country. For the most 
part the buildings are of approved fire 
resistive construction, and well safe- 
guarded against serious damage from 
fre. The great values, of course, are 
in the instruments and their electrical 
connections. One of the most import- 


‘ant of the schedules was renewed a 


few days ago, companies readily ac- 
cepting full lines thereon. Marsh & 
McLennan handle the insurance. 





Unique Suit in Boston 


BOSTON, Sept. 24.—In a case which for 
some unusual features has had no paral- 
lel in Massachusetts courts, John C. 
Paige & Co. has brought suit against 
Thomas W. Lawson, the financier, to re- 
cover premiums to the amount of about 
$9,000 due on property of Mr. Lawson at 
Dreamwold, in Egypt, Mass., personal 
property in his rooms at a Boston hotel 
and Boston office, personal accident in- 
surance and insurance on automobiles 
and loss by burglary, covering the years 
1915, 1916 and 1917. 

The suit is brought in the equity ses- 
sion of the superior court and the court 
is asked to determine Mr. Lawson’s in- 
terest in Dreamwold, and his title and 
equity in extensive properties in Win- 
chester, Newton, Arlington Heights and 
Boston. All the property is in the name 
of Mrs. Lawson, who died several years 
ago. No effort has ever been made to 
probate her will or any application made 
for the appointment of an administrator 
of ‘her estate. The court is asked to de- 
termine what interest Mr. Lawson may 
have in the properties and that so much 
as may be necessary may be sold under 
the direction of the court and the pro- 
ceeds applied in payment of the alleged 
debt to the plaintiffs. 





Big Line Is Carried 


So rapidly have’ values in the_ Buffalo 
plant of the Curtiss Airplane Company 
increased of late that the fire and the 
use of occupancy insurance carried there- 
on amount to nearly $12,000,000. The 
property covers twenty-seven acres, and 
while the buildings are of unusually good 
construction and protected by a complete 
sprinkler system, the areas are excessive 
and cause anxiety to the underwriters in- 
terested in the risk. 


A farewell luncheon was given last 
week at Boston to Benjamin Richards of 
the Underwriters Bureau of New Eng- 
land upon his departure for Chicago to 
assume his new duties as chief engineer 
of the Western Factory Insurance Asso- 
ciation of Chicago. 


C. A. PALMER, President 


C. O. DAVIS, Vice-Pres. 
S. D. ANDRUS, V.-Pres. & Man’g Urderwriter 


W. A. ELDRIDGE, Secy. 
F. H. ALDRICH, Counsel H. R. VERNOR, Asst. Secy. 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $259,159.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 


The Central Manufacturers’ Mutual 


Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 








Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 





H. V. OLNEY, President Cc. A. L. PURMORT, Secretary 





a 65th ANNUAL STATEMENT 
we Capital - 8©«© s= © = °* $1.900,983.0u 
Assets (to protect policy holders) - 600,000.00 
Swwwauce Company Net Surplus to policy holders - 5,574,008.60 
of ‘WotertowuN.Y- Net surplus to stockholders - - 2,650,983.09 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F.G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, Chicago 
H.F. WATERMAN , State Agent, Missouri, Kansasand Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


IOWA STATE LIVE STOCK 
INSURANCE COMPANY 
DES MOINES, IOWA 
Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR\ 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 























The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 























LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 

















Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


gE 


BERT BUCKLEY, Secretary 
mas) 








12 





THE NATIONAL UNDERWRITER 


September 26, 1918 





IMPORTANT MESSAGE 
FROM THOMAS B. LOVE 


(CONTINUED FROM PAGE 1) 


for the private companies to assume 
at any rate. The national government 
Aid Is Expected 

What is expected of private insurance 
companies was outlined by Mr. Love. He 
said that insurance as well as any other 
important business must establish clearly 
the fact that the one important thing 
before all business men at this time is 
the winning of the war, Insurance must 
lend its unrestricted aid to this end. 

War Time Service Essential 


What is to become of any business 
after the war depends almost entirely 
upon the service that business renders 
to the government during the war. There 
must be, Mr. Love said, a quick response 
to the requests of the government or 
the requests will speedily become de- 
mands. There is a plain duty before the 
companies and they must be equal to the 
occasion. 

Duty on Government Loans 

That insurance to date has lagged 
behind somewhat in comparison to what 
has been done in England was shown 
by Mr. Love who said that American in- 
surance companies have about 5 percent 
of their assets in government loans, 
while British companies have invested 
20 percent of their funds in this form of 
security. It is not unreasonable for the 
administration to expect American in- 
surance companies will absorb at least 
as much of the future loans as British 
companies do of their loans. 

No Time for Hesitation 

It was also apparent from what Mr. 
Love said that the officials at Washing- 
ton frown on any indication of profiteer- 
ing in the insurance business. In the 
past there has been some quibbling over 
rates on the part of fire and compensa- 
tion companies where government risks 
were concerned. This attitude is entirely 
out of harmony with the view held at 
Washington and has probably done much 
to discredit insurance in some quarters 
at Washington. This is the time, Mr. 
Love said, for full and unrestricted co- 
operation. When a proposition arises 
there should be no inclination to argue 
about whether the business is to be 
carried at a profit or not. The adminis- 
tration does not expect the companies 
to operate at a heavy loss and will not 
submit anything to them which would 
bring about this result. However, when 
there is a possibility that the business 
might not pay large dividends there 
should be no hesitation on the part of 
the companies. 

Remarks Are Important 

While it is probably not correct to 
say that Mr, Love is a mouthpiece of 
the administration it is not amiss to 
assume that he knows what he is talk- 
ing about. His address last week was 
the first public expression of an ad- 
ministration official on the question of 
insurance. He was more than likely glad 
to appear on common ground with in- 
surance men in order to exchange views 
and outline, in a general way at least, 
the position of the administration. He 
made clear his position, and his remarks 
are worthy of sober thought. Extracts 
from his address are printed in Part 2, 
the Life Insurance Section of this issue. 
It is worth reading. 


GOVERNMENT POSITION 
IS NOW PRESENTED 


(CONTINUED FROM PAGE 1) 
community, a list of names of men who 
Shall stand ready to be called into serv- 
ice at any time. The economic needs of 
the nation, while deferring to the para- 
mount military necessity, require that 
men whose removal would interfere with 
the civic, family, industrial and agricul- 
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Incorporated 1911 
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COMPANY, 


Sunbury, Pa. 


Capital $400,000.00 





Incorporated 1870 


City Fire ‘toma of Penna., Pittsburg h, Pa. 


Capital rs 000. a 








Eliel and Loeh Company, 


Cook County 
Managers 


Insurance Exchange, Chicago 


























tural institutions of the nation, shall be 
taken in the order in which they best 
can be spared. For this reason, the 
names of all men liable to selection shall 
be arranged in five classes in the inverse 
order of their importance to the economic 
interests of the nation, which include 
the maintenance of necessary industries, 
eecupations and employment, and the 
support of dependents. 


Industrial Advisers’ Duties 


District boards are charged with the 
duty of selecting the individuals whose 
engagement in industry, including agri- 
culture, or whose occupations or em- 
ployments are such as to require their 
continued service in civil life rather than 
in the army. In order to provide for the 
necessary adjustments between the 
necessities of the military establishment 
and the requirements of industries, oc- 
cupations and employments, including 
agriculture, found to be necessary to the 
maintenance of the military establish- 
meni, the effective operation of the mili- 
tary forces, and the maintenance of the 
national interest during the emergency, 
there will be appointed by each district 
board three persons to be known as in- 
dustrial advisers to the district board. 


Should Present Information 


The necessity of not seriously inter- 
fering with certain occupations and em- 
ployments, such as financial, commercial, 
educational, hospital work, care of the 
public health, or with the conduct of 
certain other activities necessary to the 
public welfare and the prosecution of the 
war requires that the district boards 
have the cooperation of such advisers so 
that persons necessary in such activities 
be not removed therefrom. To this end 
the advisers nominated by the district 
board should bring to the attention of 
the district board the question as to 
whether or not individuals engaged in 
some particular industry, occupation or 
employments are so necessary thereto as 
to outweigh the benefit to the nation 
should they be drafted into the army. 


Interference Reduced to Minimum 


The right to claim deferred classifica- 
tion of any registrant engaged in a 
necessary industry, occupation or em- 
ployment is not restricted to the in- 
dividual act of the registrant himself. 
Ample provision has been made in the 
regulations promulgated by this office 
for employers to bring to the attention 
of the district board all facts and cir- 
cumstances relating to the rights of the 
registrant to claim deferred classifica- 
tion, and to the necessity of the institu- 
tion to have his deferrment claimed ir- 
respective of his own action in the mat- 
ter. It is imperative that necessary 
military forces be recruited from the 
man-power of this nation, but it is not 
deemed by this office advisable to inter- 
fere unduly with the economic life of 
the nation, and such interference has 
been reduced to a minimum by the com- 
prehensive regulations promulgated, 


How Registrants are Graded 


Any registrant found to be engaged 
in a necessary industry or occupation or 
employment, and found to be necessary 
therein in the capacity of a laborer, 








Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - 


TORONTO, CANADA 


(FIRE AND INLAND MARINE INSURANCE) 
United States Branch, Ist wekesmeenenien 1918 


Se Pee ee ee ee ee eecesee 


Asse 
TTT ER ORES MORNE SS 
Surpl 


Pe ee ee ee rere errs se eres reeesereseeeeeee 


wee cece ee «-$2,192,173.14 
1,419,245.79 


-$ 772,927.36 


Total losses paid in United States from 1874 to 1917, inclusive, $25,298,472.00 


W. B. 


MEIKLE, President and General Manager. 





“A Staunch and Reliabie American Company” 
EST. 1880 D. M. FERRY, JR., President 
E. J. BOOTH, Vice-President 
F. A. SCHULTE 
Treasurer 
H. E. EVERETT 
Secretary 
E. P. WEBB 
Asst. Secretary 






“37 Years of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 
.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 


ALLACK, General Agent, Home Office Department, DETROIT, MICH. 


Assets, $1,871,9: 
WM. T. B 














THE YORKSHIRE 


INSURANCE CO., LTD., OF YORK, ENGLAND 
ESTABLISHED 1824 
Fire, Lightning, Sprinkler Leakage, Automobile, War and Explosion Insurance 
U. S. BRANCH 


FRANK & DuBOIS 
United States Managers 


ERNEST B. BOYD 
Underwriting Manager 
No. 80 Maiden Lane, New York 


NEW YORK LIFE INSURANCE & TRUST CO., U. S. TRUSTEE 
No. 52 Wall Street, New York 


DEPARTMENT MANAGERS: 
METROPOLITAN—Willard S. ——~ & Co 
CAROLINA- VIR‘ i Snag | R. Bush. 
SOUTHEASTERN—Dar; & Turner 
LOUISIANA- MISSISSIPPI—Jas. _ 
PACIFIC COAST—Jas. C. John 
McClure Kelly Mand McKee Sherrard, A 














San Francisco, Cal 
tant Managers. 























INSURANCE 
COMPANY 


Metropolitan Fire 


OF CHICAGO 
; ; ; INSURANCE 
Hibernia Fre cOmny 
OF CHICAGO 
are seeking desirable agents in Illinois. Write for 
particulars regarding commission contract. 


JOHN NAGHTEN © CO., General Managers 


ESTABLISHED 1863 


INSURANCE EXCHANGE, CHICAGO, ILLINOIS 














Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks — 


NEUTRALOCK 


Inquire about our Protected Commission arrangement. 
It’s for your benefit. 


Mr. Agent 











Holloway Sales Company 


2101 Michigan Avenue, CHICAGO 
PHONE CALUMET 4492 
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worker or employee, especially fitted for 
the work in which he is engaged is en- 
titled, under the regulations, to be placed 
in Class 2, and any registrant found to 
be engaged in a necessary industry, oc- 
cupation or employment, and found to 
be necessary therein in the capacity of 
a highly specialized expert or an as- 
sistant or associate manager of the in- 
dustry or in the occupation or employ- 
ment, or a manager in a_ substantial 
integral part thereof, is entitled to be 
placed in Class 3. If the registrant be 
engaged in a necessary industry, occupa- 
tion or employment, and found to be 
necessary therein in the capacity of sole 
managing, cortrollirg and @irecting head 
thereof, he is entitled to be placed in 
Class 4, 
To Have Claims Heard 


The employes designated in your con- 
ference and in the wire you have sub- 
mitted are not entitled to deferred classi- 
fication as a class. No provision has 
been made to defer employes of any fin- 
ancial institution as a class, but every 
employe is entitled to have his claim 
heard, presented either by himself or his 
employer, by the district board having 
jurisdiction of the employe, and if it is 
found that he is engaged in an employ- 
ment bringing him within the scope of 
the regulations heretofore defined, the 
district board will have the exclusive 
original jurisdiction to defer him, and to 
place him where the facts, as applied to 
these regulations, entitle him to be 
placed. 


No Occasion to be Apprehensive 


There is no occasion for the financial 
institutions of this nation to be unduly 
apprehensive at this time about the 
classification of employes. If you will 
apply a close study to the regulations, 
and remember that the district boards, 
which have the authority to enforce the 
regulations, are compesed of the highest 
type of citizens to be found in the vari- 
ous communities wherein the registrants 
reside, and where the necessity for the 
maintenance of industry is imminent, 
then you must conclude that all regis- 
trants engaged in necessary industry, oc- 
cupations or employments, and found to 
«be necessary to the institution will be 
deferred for call into military service 
until that class of registrant who can 
best be spared, without interference with 
industry, have been first exhausted. 





Losses of the Week 





LOSSES are beginning to come in 
from various localities which are 
the result of heating plants being 
started. 

Fire companies each year sustain a 
certain number of losses where a heat- 
ing plant is put into use that is defec- 
tive and in need of repairs. 

* 


* 
Emporia, Kan., Sent. 21.—The loss to 
the Martin 


Laundry Company is esti- 
— at $1,500. Insurance: 
Rec. Ex. Mo. $12,500 Hartford $2,000 
Prcuuan on 1,000 Amer. Cent... 2,000 
Fire Assn. ,000 Security ..... 1,000 
me, PRUE... «ss 1,000 Springfield ... 2,000 
Royal Ex.... 1,000 

* * 


* 

Chicago, Il, Sept. 17.—There is a 65 
percent loss to the manufacturing con- 
cern of C. Waldbott, located at 175-177 
W. South Water street. Insurance: 
State of Pa..$ 500 Royal Ex....$1,000 
Prov. Wash.. Le Westchester . 1,000 


ROVE 6c cmos 


* * * 

Chicago, IIL, Sept. 17.—There is a 65 
Percent loss to the Syntheys Product 
Company, toilet preparations, located at 
175-177 West South — street. 

* OK 

Chicago, IIL, Sept. awthere is a 65 

percent loss to the Liberty Cigar Com- 


pany, located at 175-177 West South 
Water street. 


* Ox 

D., Sept. 16.—There is 
stock of clothing of 
Insurance a = 


* 

Grand Forks, N. 
$2,450 loss to the 
C. H. Opsahl. 


Springfield $2, 000 Patriotic .. ag ° 000 
Norwich Un. 2,000 No. Amer.... 1,000 
Phoenix ..... 2,000 Fire Assn.... 1,000 


*  * -* 

Versailles, Ky., Sept. 22.—Incendiaries 
are believed to be responsible for the 
fourth destructive fire here in the last 
three weeks, when the big whisky ware- 











J. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 





CASH CAPITAL $839,580.00 





CUEVELAND:NATIONAL 
Fire, INSURANCE COMPANY’ 


‘CLEVEUAND;OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


M. S. MILBOURNE 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,504,283.62 


SURPLUS TO 
POLICY HOLDERS 


$1 ,222,876.22 











house of Cleveland & Co. was partially 
burned, and the lumber yard of Chenault 
& Eades suffered a slight damage. The 
Cleveland warehouse, which was filled 
with hemp, grain and seed, was extin- 
guished with a loss of from $10,000 to 
$12,000, fully covered, and the lumber 
yard blaze was put out with small dam- 
age. Straw soaked in oil was found in 
the lumber yard piled up against the 
lumber. 

The incendiary theory was so_ strong 
that bloodhounds were sent from Lexing- 
ton with the hope that they might lead 
to the discovery of the persons who 
caused the fires. 


* 

Kirksville, Mo., Sept. 20.—There is a 
60 percent loss to the State Normal 
School. 

The total amount of insurance was 
$143,000, and w 4 distributed as follows: 

BIOMG 2.0666 2,500L. & L. & G. “ 3,000 
Hartford w 000 Fire Ass’n.. 4,000 

PC Serre 2,000 
3,000 Royal Ex.... 10,000 
4, 000 Amer. Cent.. 12,000 
4.000 Pruss. Nat'l. 13,000 
6,000 Hanover .... 5,000 
2,000 Queen ...... 20,000 

. 10,000 





. 12,500 Concordia 
,000 
* O* 

Chicago, Ill, Sept. 20.—There is an 80 
percent loss to the stock, fixtures and 
building of Freemans Bros. Grocery and 
Market Company, located at 5308-10 
North Clark street. Insurance on stock 
and fixtures: 


er $5,000 Hanover . $6,000 
Home ....... 00 

Insurance on building: 
Fid.-Phen. ...$5,500 Aetna ....... $5,000 


* *K xX 
Menlo, Iowa, Sept. 16.—There is a total 
loss to the school building of the Menlo 


Independent School District. Insurance 
(partial list.) Fixtures: 
Farmers, Ia. .$1,000 
Insurance on buildin 
Gt. Amer..... $5,000 Parmer . . $4,000 
* 
Murfreesboro, Tenn., Sept. 17.—The 


loss to the stock, fixtures and building 
of the N. A. Yearwood Grocery Company 
is estimated at 60 percent. 


* * * 

Grand Forks, N. D., Sept. 16.—There is 
a $25,000 loss to the buildings of the 
Grand Forks Building and Development 
Company. Insurance: 

Norwich Un..$3,000 Fire Assn....$2,000 
L. &L&G.N.Y. 2,000 No. Amer..... 2,000 
Firemans, Fd. 2,000 

* * * 

La Mais, Ia., Sept. 19.—There is a $1,500 
loss to the building of P. F. Dalton. In- 


surance: 

Springfield ..$2,000 United States. $8, 000 
Niagara ..... 2,000 Buffalo ...... 2,000 
Farmers, Ia.. 1,000 


wv * 

Grand Forks, N. D., Sept. 16.—The rents 
loss to the Grand Forks Building and 
Development Company is estimated at 
total. 

* * * 

Oconomowoc, Wis., Sept. 21.—The Roy- 
ston-Welch Company’s public garage and 
repair shop was almost totally destroyed 
by fire of unknown origin. At the time 
the fire was discovered, two distinct ex- 
plosions were heard. Fifteen automobiles 
stored in the building were ruined. The 
loss is estimated at $25,000. 





Insurance Regarded as 
Essential by Crowder 








Question—Will you kindly publish in 
your next issue what, if any, ruling the 
government has made respecting duties 
of examiners, special agents and ad- 
justers as to being essential or non- 
essential employment in connection 
with the work or fight order? 





Answer—Provost Marshall General 
Crowder in several interviews and let- 
ters to both fire and casualty company 
officials has said that insurance is not 
to be placed in the nonessential class. 
He has definitely committed- himself to 
this. It should be remembered, how- 
ever, that this is not going to protect 
everyone employed by an insurance 
company. That is, stenographers, 
clerks and others doing unimportant 
work, and men whose tasks are of such 
a nature that they can be replaced by 
girls will undoubtedly be subject to 
the work or fight order. Examiners, 





inspectors, field men and others who 
are specialists and highly trained in the 
work they are doing will not be dis- 
turbed. It would be difficult to replace 
such men, and there is very little, if 
any, possibility of their being affected 
in the least by the work or fight order. 


John S. Little Bereaved 


John S. Little, special agent for the 
Hartford in Nebraska, was bereaved in 
the loss of his sister, Miss Teresa Little, 
who died in Omaha following a severe 
surgical operation. Miss Little had been 
on the staff of the public library 10 years. 
Two other brothers are in the army over- 
seas. 











BIG BUSINESS MEN 


are officers of and big business men are patrons of the Mid-West Mutual Automobile 
Indemnity Association, because they have investigated its reputation and record. 


J. B. HENDERSON, Secy. 


Wichita, Kansas 











DIRECTORY OF LOCAL AGENTS 





Tue NationaL UNDERWRITER Recommends the Following as Among the Prominent and Reliable 


Agencies With Good — for Exchange and Outside Business. 


Advertisements 


of Oniy First-Class Offices Accepted. 





MINNESOTA 
AMES H. HARPER COMPANY 
J 





GENERAL INSURANCE 


Fire Protection Engineering 
DULUTH, MINN. 


= INSURANCE AGENCY 
All Classes of Insurance 


525 Plymouth Bldg. 





MINNEAPOLIS, MINN. 
F H. WAGNER AGENCY 
e 


Insurance Agents and Adjusters 





529-534 Plymouth Building 
MINNEAPOLIS, MINN. 


NEBRASKA 








Jay D. Fostzr, osera Barxsn, Sec'y 
OSTER-BARKER COMPANY 
Suecessors H. E. PALMER SON & CO. 


Oldest Agency in the City 
F bis ting: Home, N. ¥:; Continental Springfield 
M, ai naverpent 3 ten ‘London & Globe; New Hamp- 
Phoenix of Hartford; Western Assurance, Ont; 
Fans German Alliance. General Agents: The 
Pielite ke Casual ae Co., x. Lf _ Brandeis Bldg. 





OHIO 


Established 1894 
AREY & ZIMMERMAN 
Suite 15, 41 E. 4th St. 
Hamilton County a ee City, N.Y. 


Resident Agents Liv. & Lon. & ns Eng. 
Caledonian, 


CINCINNATI, OHIO 





DWARD E. SHIPLEY 
GENERAL INSURANCE 
eral Agents 


Gen 
United;States Fidelity & Guaranty Co. 
Surety Bonds 


603 First National Bank Building 
CINCINNATI, OHIO 





RANK J. MACKLIN 
FIRE INSURANCE 
Representing Springfield, Home, Aetna, Ins. Co. 
of North America, German Alliance, London, North 
British & Mercantile, Phoenix of London. 
35 North High Street 


COLUMBUS, OHIO 





HE O. M. STAFFORD-GOSS.- 
BEDELL CO. 


INSURANCE 


Plain Dealer Bldg. 
CLEVELAND, OHIO 





HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


We are optpent to handle all classes of Insurance 
in amounts large or small. 


The Cuyahoga Bldg. 
CLEVELAND, OHIO 








WISCONSIN 


EORGE "PIRE, CAS a eae 
AGENCY FIRE, CASUALTY, AUTOMO- 
ONDING & MARINE 
Representing: Brit. y wont thao Mo.; Fidelity- 
rey Fire fx? n; Fireman’s Fund, Ins. Co. of N. 
; Mass. F. & M.: Mech. & praders, Newark; New 
pha he Niagara; N.B.& M ey ey Phil. 
Und.; Phoenix, Eng.; Prov. W. x ; Royal; 
Sun., ’Eng.; United Firemen’s; are it Westchest ter. 
General Agts. Royal Indemnity. 


SHEBOYGAN, WIS. 








UNDERWRITING OFFICE 


(611 Insurance Exchange 
CHICAGO 


‘ GAIUS W. HUBBARD, 
Underwriting Manager 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


R. G. REYNOLDS, Secretary 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 
by Any Company and ae 
Forms Written by No @t&= 
Company. 
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TRADING WITH 





ENEMY CLAUSE 











Companies are still having troubles 
in connection with the “Trading With 
the Enemy Clause,” now required in all 
fire insurance policies where it is not 
shown definitely that the protection 
carries with it no possibility of a loss 
being paid to other than individuals 
loyal to the cause of the allies. Where 
there is any doubt as to this, the fol- 
lowing clause must be attached to 
policy: 

This entire policy shall be void if the 
insurance hereunder, directly or indirectly, 
is for, or on account of, or on behalf of, 
or for the benefit of, an ‘‘enemy” or “ally 
of enemy” (as defined in the Act of Con- 
gress, approved Oct. 6, 1917, known as the 
“Trading with the Enemy Act” or amend- 
dents thereto, or in any proclamation of 
the President pursuant thereto) or is for 
any person who is acting for, or on ac- 
count of, or on behalf of, or for the bene- 
fit of, an “enemy” or “ally of enemy” un- 
less the interest of the “enemy” or “ally 
of enemy” has been conveyed, transferred, 
assigned and delivered to the Alien Prop- 
erty Custodian, or unless with a_ license 
from the President of the United States 
permission is granted to insure the “en- 
emy” or “ally of enemy.” 

Many agents are not thoroughly in 
touch with the requirements, hence an 
endless amount of correspondence by 
companies. Some agents, however, are 
“playing safe” and attaching the clause 
to all policies issued, regardless of 
character or ownership and, while not 
necessary, in many cases, the companies 
raise no objection, figuring that it were 
better to take in those not needed than 
omit any directly involved in the pre- 
scribed edict. 

Some few agents there 
grasped quite intelligently the purpose of 
the clause and are using it properly, much 
to the satisfaction of the companies. Un- 
fortunately, many of the uniform mercan- 
tile forms furnished to agents, as well as 
printed forms for grain coverage in ele- 
vators and warehouses, contain a clause 


are who have 





which covers contents for the assured as 
well as “merchandise held in trust or on ; 
commission, or sold but not delivered,” 
and this feature is the one most generally 
overlooked by the agents. 

* i * 


The assured may be all right, but cov- 
ering, in addition to his own goods, that 
held in trust or on commission is an un- 
known quantity and, in event of loss, 
might develop into a requirement to pay 
for the property of an “enemy” or “ally 
of enemy,” distinctly contrary to the 
“Trading With the Enemy Act” of Con- 
gress. In other words, no insurance 
money must go to enemy aliens and the 
companies are hoping that all agents will 
soon master the issue so that the present 
volume of criticism may be minimized. 

ca * a 


Agents should bear in mind, when at- 
taching mortgage or loss payable clauses 
to policies, that “or assigns” is bad form 
and should be omitted whenever possible. 
A loss payable to John Jones or assigns 
might be acceptable insofar as John Jones 
is concerned, but if it should develop, 
in event of loss, that payment is called 
for by his “assigns,” there might be an 
unsatisfactory complication, so the enemy 
clause would be required if “or assigns” 
is to figure in the contract. 

* * * 


Likewise if a policy is issued to sev- 
eral parties as a firm and not incorpo- 
rated or to the estate of someone de- 
ceased. In short, the policy should show 
clearly that, if a loss occur, the settle- 
ment is to be made with a party or par- 
ties loyal to allied governments, and if 
it does not show this, the “Trading With 
the Enemy” safeguard should surround 
the contract. 

One feature of the clause that seems 
an injustice is the provision that the “en- 
tire policy” shall be void if even an in- 
terest in the property covered is owned 
by an enemy alien. It is thought the 
clause will be revised by the National 
Board. 














SOME CONSERVATION EXPERIENCES 

















OME interesting experiences are 
5 being related by Indiana field men 

who have been assigned work in 
the elevator squad in the special in- 
spection that is being made of the state 
by counties. They carry with them re- 
ports on each of the risks of the in- 
spection that was made last year and 
these are being checked up. In one 
case an inspector inquired about three 
chemical extinguishers that were rec- 
ommended in last year’s report. “Oh, 
I’ve got them all right,” declared the 
elevator man. “Here they are,” and 
he led the way into the office where 
three two-and-a-half gallon extinguish- 
ers were hanging in a shining row on 
the wall. To be of real use in an ele- 
vator one should have been in the base- 
ment and one at the top of the struc- 


ture. 
* * * 


Another elevator man was emphatic 
that rat poison is not hazardous from 
fire standpoint and opened a drawer in 
his desk from which he took a can to 
prove his assertion. When he removed 
the lid, wavering phosphorescent fumes 
floated forth and the mixture appeared 
to be just ready to ignite. Without fur- 
ther comment than an oath he threw it 
out of the window. ~— 

-Another elevator man who had been 
directed to remove a ten-gallon can of 
gasoline from his building was found 
to have complied by installing a fifty- 
gallon reservoir outside, above ground 
and connecting with the engine by 
gravity pressure through an iron pipe. 

x * 


Rats! The inspectors are finding 
millions of them. “I don’t mind them 
running over my feet,” one field man 
said in relating one of his experiences, 
“but when they begin to jump on my 
shoulders from overhead, I draw the 
line.” 

It is reported over the state that the 
wheat is “fatter this year than common 





and tends to exert more pressure later- 
ally than usual. In consequence, there 
have been a number of elevators in the 
state that have burst under the load 
and the wheat has poured out upon the 
ground. Among these was an eleva- 
tor at Middleton, where the whole side 
of the building collapsed. Most of the 
wheat has moved through the elevators 
and now the oats is being handled. It 
is reported to be much dustier than 
usual and in many elevators the dust 
will be found to be several inches deep 
on the floor. The abundance of the 
oat crop is taxing the capacity of the 
elevators and all sorts of makeshifts 
are being resorted to to care for it. 
At Cassville, an abandoned brick school 
house has been filled by the elevator 
man. At Miami a large corn-crib has 
been chinked up to hold the surplus 
grain. 
* * * 

The inspectors are making very care- 
ful surveys of the plants which have 
been assigned them. Overalls and flash 
lights are regarded as essential to make 
a proper inspection. The importance 
of seeing rather than taking the eleva- 
tor man’s word for it is recognized by 
the inspectors and they are insisting 
that “heads” and other critical points 
in the elevator’s anatomy be opened, 
even if it requires a crow-bar to do it. 


Tokio’s Home Office Figures 


Filing of the home office statement of 
the Tokio Marine & Fire, with the Illi- 
nois department makes available for 
public information the complete figures 
as of Dec. 31, 1917. 

Established in 1879 and long recog- 
nized by marine underwriters as one of 
the strong and progressive insurance or- 
ganizations of the world, the Tokio was 
practically unknown in fire circles here 
prior to May last when it formally 
entered the country for fire as well as 
marine business. 
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A. C. NELSON 


ADJUSTER OF AUTO LOSSES 
All Losses given my PERSONAL Attention 
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DETROIT, MICH. 
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Tokio at the close of last year had as- 
sets of $29,100,744, and liabilities of 
$6,244,650, which included ample reserves 
upon all policies in force and full pro- 
vision for losses in process of adjust- 
ment. Its net surplus was $20,981,094. 

With such strong financial resources 
iis purpose to eventually become one 
of the most progressive and free writing 
insurance organizations in the United 
States can readily be carried out, hence 
the value of Tokio representation to 
local agents. 

In Joseph A. Kelsey, general agent of 
the company’s fire branch in the United 
States, the Tokio has an official who 
knows in full measure the possibilities 
of the field in this country and is pre- 
pared to take advantage of them. 


Phillips Made Manager 


Lyle E. Osborne, who has been branch 
manager of the Michigan Inspection Bu- 
reau at Grand Rapids, Mich., has resigned 
to go with the Western Actuarial Bureau 
in Chicago. He is succeeded at Grand 
Rapids by Ben Phillips, who has been 
connected with the Cincinnati branch of 
_ Ohio Inspection Bureau for the past 
2 years. 





American Union Dividend 


The receiver of the American Union 
Fire of Philadelphia will shortly pay 
another dividend of 10 percent on claims 
that have been allowed, making thereby 
a total of 70 percent. It is thought that 
the final dividend will range from 5 to 
10 percent. 


Death of C. I. Dosser 


Charles I. Dosser, for twenty-four 
years special agent of the Firemen’s 
Fund and associated with Leonard, Turn- 
bull & Johnson of Syracuse, N. Y., died 
in that city Sept. 23 from heart trouble 
after a long illness. Mr. Dosser was long 
prominent and respected among field 
men of the state. 








Mey Be a Merger 


LONDON, ENG., Sept. 25.—An old rumor 
has been revived this week that the 
merger is contemplated between the Sun 
Life Assurance established 1810 with 
Sun Insurance established 1710 as the 
Sun Fire Office. The boards of both be- 
ing practically identical, the report of 





tre coming fusion is considered probably 
correct. 


Latham in the Field 


Harrison Latham, who has been in the 
local agency business at Ebd, Ore., and 
was formerly located at Phoenix, Ariz., 
has been appointed special agent for the 
Pacific department of the National of 
Hartford and allied companies, and will 
cover either the Pacific Northwest or 
the southern California field. 





Eastern Notes 


In anticipation of the coming Fourth 
Liberty Loan, the finance committees of 
the Boston and the Old Colony insurance 
companies have authorized subscriptions 
of $250,000 and $100,000 respectively, in 
addition to $1,000,000 and $400,000 now 
held. The management of each company 
is further authorized to invest all un- 
earned premium reserves during the bal- 
ance of the year in Liberty bonds. 

John D. Cooke, for sixteen years con- 
nected with the agency of O’Brion, Rus- 
sell & Co., Boston, latterly as manager 
of the liability department, died a victim 
of Spanish influenza the past week. He 
had been for years active in managing 
the insurance bowling league in Boston 
and in the affairs of the Insurance Soci- 
ety of Massachusetts, having charge of 
the society’s annual outing a week ago. 

The reorganization of the agency of 
Hinckley & Woods, Boston, following the 
recent death of Frederick Hinckley, has 
been announced. Edward F. Woods, the 
senior member, stated that there will 
taken into the partnership Carlton M. 
Woods, Herbert A. Woods, Edward H. 
Woods and Fred A. Adams. M. Woods 
has been with the firm since his gradu- 
ation from Harvard in 1898; Herbert A. 
Woods for 10 years, Fred A. Adams for 
20 years and several years as office man- 
ager, and Edward H. Woods for some 
years, previously being with the Little 
Bureau. 





Sault Ste. Marie, Mich., has_ turned 
down the recommendation of its city man- 
ager that a motor pumper be purchased 
for the fire department, despite an appro- 
priation of $10,000 for the purpose. The 
Michigan inspection bureau has _ recom- 
mended that an additional hose cart or 
pumper be secured if the city is to hold 
its present class rating. 


John Schultheis has purchased the fire 
insurance business of Louis Pfister at 
Mt. Vernon, Ind., and has taken charge 
of the same. It is an old established 
agency. 











General Agents Wanted 





Suplus - - - - = = 2 - « 


liability is unlimited. 


APPLETON & 





With an authorized capital of $7,500,- 





900, of which $1,875,000 is paid up, the 





Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


LTD., OF LONDON, ENGLAND (Marine Bept.) OF LONDON, ENG. 
Surplus United States Statement, $ 461,101 ee ee 075 
UNITED STATES LLOYDS, Inc., of NEW YORK, LID GF TOKIO, JAPAN 
pee (Marine Department) 


$830,150 


In addition to this each subscriber’s 


3 South William St. 
AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


COX, Attorneys 
NEW YORK 
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a 
ably 
. the INSURED UNDER 
ve. LIBERAL FORM POLICIES 
> the 
1 of 
will CRITCHELL, MILLER, 
ss WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 
ourth Over Forty Years of Continuous 
es of Successful Operation in Chicago 
rance 
tions 
ly, in 
now 
pany 
1 un- 
ee MOTOR 
, con- 
nager Insurance News 
— 
aging SAY ACCIDENTS BEEN STAGED 
Soci- 
eo: Companies Regard Many Claims Re- 
cy of ported During the Last Three 
- bn Weeks as Suspicious 
is, the 
vill be : 
on M NEW YORK, Sept. 24—A direct 
rd H case of cause and effect, in the minds 
= of many automobile insurance com- 
a panies, has been established between 
ms for the inauguration of gasoleneless Sun- 
e = days and the increased number of 
Little automobile claims reported during the 
past three weeks. The average auto- 
mobile owner has always looked for- 
turned ward to Sunday as the one day each 
, week upon which he could drive his car 
appro- for any considerable distance, and 
>, The largely purchased it with that purpose 
a in view. With the gasolene prohibi- 
to hold tion now enforced his chance for pleas- 
ure riding has practically gone, at least 
until the fuel needs of the army are 
~ assured, or the supply of the product 
charge is substantially increased over present 
»blished figures. 
As a result of this condition, under- 
= — writers assert, claims for damaged au- 
a tomobiles are greater than ever before, 
pe and adjusters are confident that many 
of the “accidents” are staged. | While 

4 convinced that such is the case it is al- 
most impossible to procure proof to 
that effect, and for the insurance com- 
panies it is simply a question of mak- 
ing the best settlement possible. 

A primary mistake of the officers, in 
the opinion of experienced adjusters, 
is the insuring of automobiles under 
valued policy covers, the assured fre- 

‘CE quently collecting substantial amounts 


upon second hand machines of ancient 


i+ date, patched up to resemble later 
075 mo dels, 
: As the Sunday gasolene requirement 


does not apply to auto trucks, the 
claims upon this class are not exces- 
sive, such accidents as on record being 
mainly due to the recklessness of in- 
experienced drivers. 





TO ELIMINATE MANUAL WASTE 





Plan Being Considered by Conference 
and Compensation Bureau Would 
Also Improve Service to Agents 





A plan to supply agents and brokers 
With automobile manuals for fire, 
theft, collision, liability and property 




















1792 126th Anniversary 


Insurance Comp any 


NORTH 


PHILADELPHIA 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 


AMERICA sana 


1918 


of Capital 


$28,000,000 











damage rates and rules and also lists 
of cars through a central bureau in- 
stead of through the companies they 
represent is being considered by mem- 
bers of the National Automobile 
Underwriters Conference and_ the 
National Workmen’s Compensation 
Bureau. The plan contemplates dis- 
tribution of manuals and corrections 
from seventeen cities. Thus agents 
everywhere would receive notices of 
changes simultaneously. 

The plan would eliminate much 
waste and duplication of effort and 
expense and would likewise make the 
service better. 

The cities from which manuals, 
changes and rules would be mailed and 
the territories they would serve fol- 
low: 


Boston—Maine, Vermont, New Hamp- 
shire, Massachusetts, Rhode Island. 

N i New York, 
northern New Jersey, Connecticut. 

Philadelphia—Eastern Pennsylvania, 
Delaware, southern New Jersey. 

Washington, D.C., or Baltimore—Mary- 
land, Virginia, eastern Panhandle of 
West Virginia, eastern North Carolina. 

Atlanta—Alabama, Georgia, Florida, 
South Carolina, western North Carolina 
and western Tennessee. 

Pittsburgh—W estern Pennsylvania, 
western New York, eastern Ohio, most 
of West Virginia. 

Louisville—Most of Kentucky, south- 
Pvt Indiana, middle Tennessee, southern 

hio. 

Detroit—Eastern Michigan, northwest- 
ern Ohio. 

Chicago—Northern 
Wisconsin, 
Michigan. 

St. Louis—Missouri, Kansas, Arkansas, 
southern Illinois, western Tennessee, 
western tip of Kentucky. 

Des Moines—Iowa, Nebraska. 

Minneapolis—Minnesota, North Dakota, 
South Dakota, eastern Montana, western 
Wisconsin. 

New Orleans—Louisiana, Mississippi. 

Dallas—Texas, Oklahoma. 

Denver—Colorado, Utah, New Mexico, 
Arizona, Wyoming. 

San Francisco—California, Nevada. 

Seattle—Washington, Oregon, Idaho, 
western Montana. 





Illinois, 
northern Indiana, 


eastern 
western 


New Law at Kansas City 


An ordinance has been passed at Kan- 
sas City, Mo., similar to the one in 
force in Chicago and several other large 
cities in Indiana and Illinois. The meas- 
ure prohibits the changing of any serial 
number or any other identification mark 
upon motor cars and requires owners of 
garages, public and private, to obtain the 
names and addresses of persons storing 
ears and the license numbers of cars 
stored, and file the information with the 
chief of police within 24 hours after the 
cars are stored. 

This ordinance has been very effective 
in the cities where it is now in force, 
and will undoubtedly have a tendency to 
relieve the theft situation in Kansas City. 





Discuss State Agencies 


The state agency committee of the 
National Automobile Underwriters’ Con- 
ference met in Chicago yesterday to dis- 
cuss the state agency situation country- 
wide, with a view to systematizing the 





practices of the various sectional con- 
ferences relative to the appointment of 
state agencies. 

Those present at the meeting were: 
George G. Bulkley, vice-president Spring- 
field Fire & Marine, chairman; H. P. 
Whitman, secretary Phoenix of Hartford; 
F. B. Kellam, assistant manager Pacific 
coast department Royal; F. J. Sauter, 
Cook County manager Boston Insurance 


Company; EB. U. Richards, secretary and 
general manager of the national confer- 
ence, and Carroll E. Robb, assistant sec- 
retary. 


It’s worth five years nowadays to steal 
an automobile in Des Moines—if the thief 
gets caught. Three convicted automobile 
thieves were given sentences of that dura- 








tion in the Anamosa reformatory by 
Judge Wilson in district court last week. 








DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 
C.H. TAYLOR 
1365 genes Leg vo Chicago 
abas 
ADJUSTER OF FIRE LOSSES 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


BU. U. 
62 S. oy S:! St., eae . 


IOWA 











8. FP. Arnold W.A. Bartlett 
Fire and proce Losses. 
ILLINOIS DTA NA 


ELDRIDGE H. SPERRY 
201 First Nat’l Bank Bldg., Chdemaien TO. 
Western Union or Long Dist. Phone (Office 147, Res, 
458) facilitates prompt service 


ILLINOIS 
J. B. SIKKING, Adjuster 
For Conte and Southern Illinois. Specialty: Farms 


nd D 
big W fetteon Springfield. Illinois 


ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 











North & Central 
ILLINOIS 


Southern Eastern Western 
WISCONSIN IOWA INDIANA 
BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 
34 vears in insurance work 





Nor. & Cent. Southern Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 
J. M.HILTON 
1438 Ist Nat’! Bank Bldg., Chicago, III. 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


IND, ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 








KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 


ADJUSTERS of FIRE, TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 





KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
« FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 
HUTCHINSON - KANSAS 
KANSAS 





B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 
Bucklin Kansas 





MICHIGAN 
FREDK. M. CHAMPLIN 


629 Michigan Trust Building Grand Rapids, Mich 
djuster of Fire Losses 





MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 


Suite 919 Dime Bank Building 
Detroit, Michigan 


ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
803 Bee Bidg. Phone Red 5848 





Omaha 





N. DanC and N. W. LS mt 
- G. SCHULTHE 
Grand Forks, NDS 
PROMPT pire 
0 YEARS EXPERIENCE 





OHIO 
JOHN M. SEYMOUR 


363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 


WESTERN FIELD 


INSURANCE A-~ “+ segs co. 

. W. Crossan W. Shirley H. G. Fowles 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. Michigan 
er 25 years’ ex e 
LAWSON 
Oshkosh, Wisconsin 














aes INSURANCE EXCHANGE - - CHICAGO 








ADJUSTER OF FIRE LOSSES—Atso Acts IN AN “ADVISORY "CAPACITY To > Loss = 


SUPERINTENDENTS AND EXAMINERS CONCERNING LOSSES AND/OR Fons 
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| MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


t 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
January 1, 1915........ 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606 .00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 





Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


Natio! Liberty 


Insurance Gompany 
of Amerira. 


‘WHCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1659, 
STATEMENT JANUARY 1, 1918 
Cash Capital -  - $1,000,000.00 
Assets -_ - $8, 509, 763.64 NetSurplus -— - $1 986,731.93 
Liabilities- - 5,223,031.71 Surplus for Policy Holders 2,986,731.93 
HEAD OFFICE : 62 WILLIAM ST., NEW YORK 


























INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 


sn Cc DR a a 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
%usiness in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 











GEORGE E. FEENEY, President | 
EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


The Columbian Jusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Assets . ; 
Surplus to Policyholders 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIAFIRE ORIENT 


INSURANCE COMPANY INSURANCE 
OF MILWAUKEE, WIS. COMPANY 














Total Assets, Jan. 1, 1918. . .$3,115,504.64 OF HARTFORD, CONN. 
SCapltel BROCK 66s s acienc sic 750,000.00 ; 
ce. Re eee Or 1,664,365.49 A.G. me june. - President 
Surplus to Policyholders. 1,106,374.34 aoe 





CHARLES E. DOX, Manager 
Writing WESTERN DEPARTMENT 


on Tornado 39 S. La Salle St., Chicago, Ill. 








Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 
Chicago 


PITTSBURG UNDERWRITERS 


fe Co 
GEO. R. DAVIES, Manager UNDERWRI "BY mmonwealth Bidg., Pittsburg, Pa. 














Allemannia Fire Insurance Co. a bed Insurance Co. 
National-Ben Franklin Insurance Pitts tonia Firs Insusance Ce. 
Combined Capital, $1, 700, 000 iets, "89 989, 607 Surplue to Policyholders, 3,645,418 


E. Volbrecht, Columbus, Ohio, Special Agent for Ohio 
Eliel & Loeb C cao Indianapolis, Ind., General Agents for oe and Indiana 
New Agents Sol licited. Pish & Schulkamp, Mdadisoa, Wis, Gen eral Agents fos Wisesasia 











ANTHONY MATRE BENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICKARD 








resident Vice-President Vice-President Secy-Treas. 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 
JAMES F. HOULEHAN JOSEPH BERNING ANTHONY MATRE 
DR. FELIX GAUDIN HUGH O'NEILL FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 


HENRY J. WOESSNER Man. Underwriter CHICAGO 

















RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE_ _2ENSURANCE UNDERWRITER 


CATASTROPHE HAZARD ™ cHICAGO 


Accident, Compensation, Liability and Excess Auto Fire Covers 








L. S. MacEnaney 


John W. McGinety 


Cash and Approved Collateral Notes $75,000.00 
La Individual Notes - “25,000.00 
TOTAL ASSETS - - - $100,000.00 





Chartered to write all classes of high pote excess 
lines, including Ocean fan Bon 
Marine Insurance. 





beusuroste al 
MacENANEY & McGINETY, Managers and Attorneys in Fact 














hea | Fire Insurance Co. 
‘ CHICAGO 


Me ) Wants Good Agents in 
iD Michigan, Indiana 
) Illinois and Wisconsin 
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NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1917 





Total Assets, $1,154,721 Capital, $400,000 
Net Surplus, $229,915 
OFFICERS 
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BeOS: RRR 5 5 bos 50: ea a asasern Woidin a weal Dice aedeae eee Vice-President 
SAC ETS os a 0s Siew bo% sie ss Seals valde Savaeroiotos Vice-President 
WILLIAM COLLINS................. Treasurer and Assistant Secretary 
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The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER ON INSURANCE 





PART TWO 





TWENTY-SECOND YEAR No. 39 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, SEPTEMBER 26, 1918 








AMENDMENTS MADE 
‘TO THE REVENUE BILL 


Final Changes Made in the Meas- 
ure Were Favorable to 
Life Companies 


GOOD WORK BY HEDGES 


Some Points Made in the Arguments 
By the Counsel of Life Presi- 
dents’ Association 


NEW YORK, Sept. 24.—In his oral 
statement at the hearing before the 
Senate financé*committee at Washing- 
ton and in the brief filed with that 
body, General Counsel Job E. Hedges 
of the Association of Life Insurance 
Presidents asked for modifications of 
three points of the revenue Dill, then 
being debated in the House. Two of 
the three amendments asked for by Mr. 
Hedges were made Sept. 17 by the 
House itself, acting on the recommend- 
ation of the House ways and means 
committee. This action on the bill in 
the House emphasizes the fact that the 
defects pointed out by Mr. Hedges were 
real, and the justice of the claims of 
the life companies for their correction 
was recognized by the fact that the 
House itself made these two important 
changes after the need for them had 
been pointed out to the Senate finance 
committee by Mr. Hedges. 

Importance of Amendments 

The importance to life companies of 
the amendments to the revenue Dill 
adopted by the House is seen when it is 
noted that among other things the new 
bill imposes a normal tax on corpora- 
tions generally of 12 to 18 percent, ac- 
cording to the application of the dif- 
ferential to particular companies. From 
reading the bill as originally proposed 
the inference was of course that these 
hew taxes of from 12 to 18 percent were 
in substitution for the old rates total- 
ing 6 percent, but the bill failed to state 
this definitely. Furthermore, it is to be 
noted that neither the revenue act of 
1916 nor that of 1917 is explicably re- 
peated by the new bill. 

Ask Corrections to Be Made 

Therefore Mr. Hedges, in behalf of 
the Association of Life Insurance 
Presidents, asked first that the bill be 
corrected so as to state specifically that 
the new income tax is in lieu of the old 

(CONTINUED ON PAGE 12) 





REASON scents SUCCEED 


We Give Service to Agents 


Many an agent develops very slowly, or fails 
entirely, because he is not given the proper 
assistance at the start. 

Our men make money. We help every man 
to succeed. No man is left to fight his bat- 


tles alone—he is given assistance and edu- 
cation until he has attained success. 

In our organization every agency must be a live one 
and every man must succeed or get out. Only live, 
active men are employed and then we get behind them, 
join hands with them and work for success of the 


Agency, which means success for the Company. 
Contentment and co-operation in our Agency Force 
means good cheer throughout the organization and a 
full day’s work for each man. 
We co-operate: : 
By giving help of Special men. 
By giving Special letters to prospects. 
By giving best information. 
By giving the full assistance of the Company at all 
times. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY ae 
PEORIA: LIFE comeany- 
a OL ESI ILLINOIS 








INDEX TO LIFE SECTION 


Revenue bill amended................. 1 
Love’s Inspiring Message............. 1 
New York Life’s $100,000 club......... 2 
American Actuaries’ rally............. 2 
POStGr ON) TARACOMG «6 os iss cose oa oe 3 
Must be real salesmen............... 5 
Missouri State Life affairs........ aye 
Berkshire Life’s war plans............ 6 
Disability clause gets business........ 7 
Mield for annuities widened.......... 8 
FBONCY.; CHEMUNG 6.5 2 O ice scenes 9 
MOSCONE 5 te abd ans cot ee dire be 10 
RCUSGM EE ME) MO ane ot, eh ai tO ee et oe 10 
Selling side of the business............ 14 





INTERNATIONAL LIFE 1918 MESSAGE 


INTERNATIONAL OUTSTANDING | 


ede INSURANCE 
: : ousted ‘|n 5 Years 

WHILE ASSETS 

QUADRUPLED 


$75,000,000 of insurance in 
force and $10,000,000 of assets 
are talking through the greatest 
combination of policy contracts 
now before the public when 
the International Life bids you 
to examine into the merits of contracts offered by 
the “Company of Today with Methods of To- 
morrow.” 





Home Office 


INTERNATIONAL LIFE 
OF ST. LOUIS, MISSOURI 








LIFE INSURANCE SECTION 


Assistant Secretary of the Treas- 
ury Brought a Forceful and 
Inspiring Message 
LIFE MEN ARE PLEASED 
Company Officials Say That This Ad- 
dress Has Swept Away Fear in 
Underwriters’ Minds 





The more that the speech of Assist- 
ant Secretary of the Treasury Thomas 
B. Love sinks into the members and 
visitors at the American Life Conven- 
tion meeting in Chicago last week the 
more reassuring was the message that 
he brought. Mr. Love, being a former 
insurance man of Texas, and at one 


timie insurance commissioner of the 
state, knows the business thoroughly. 
Mr. Love left a very fine impression 
at Chicago. The members recognized 
the great work that he is doing in 
Washington, the multitude of problems 
that have come before him and appre- 
ciate the achievements that he has 
wrought. It has meant something to 
organize and systematize the War 
Risk Bureau, especially that part of it 
devoted to the enlisted men where the 
work of looking after their allotments, 
disability checks and life insurance has 
involved extraordinary labor and great 
thought. Mr. Love’s address received 
attention in the American Life Con- 
vention edition of THe NationaL Un- 
DERWRITER which subscribers have al- 
ready received. A few extracts from 
his address are particularly pertinent 
and they are given herewith: 
No Tangible Suggestion 


I have seen recently some agitation in 
the public press, but I have heard very 
little of it elsewhere, as to the meaning 
of this great insurance adventure of the 
government, as to whether or not it fore- 
told the invasion or obliteration of the 
business of life insurance and of insur- 
ance generally by the government of the 
United States. I have said in reply to 
this question, as I say now to you, that 
personally I have heard absolutely no 
tangible suggestion as to the govern- 
ment going into the life insurance busi- 
ness. Nothing that has been done up to 
this date can fairly be construed as indi- 
cating that purpose. The government has 
confined itself strictly to providing for 
its own use insurance facilities which it 
could not obtain elsewhere up to this 
time. No man can tell what the future 
holds for any man or set of men or for 
any business or institution. 


Cannot Gauge the Future 


In these days when the outstanding 
ordinary life insurance in the civilized 
world is doubled within one short year 
as a result of this great war, it is obvi- 
ously impossible to gauge the future. 
Personally, I have no doubt that should 
it become necessary in order to win this 
war to take over any business, that that 
would be done, and that the action would 
be approved by: the unanimous voice of 
the great American people. These are not 
times when men can get audiences before 


(CONTINUED ON PAGE 11) 





2 LIFE 








THE NATIONAL UNDERWRITER 


September 26, 1918 








Cc. H. ELLIS 
President 


and North 





COMPAN 


PAN-AMERICAN LIFE INSURANCE 


NEW ORLEANS E. G. SIMMONS, 


LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Tota! Resources 


(over) 5,250,000.0Q 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
Central section, which will be assigned to Managers capable of handling and inspiring an agency organization of high 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager Whitney Central Bank Building, New Orleans, Louisiana 


Vice-Pres. and Gen. Mgr. 








GAINS IN MEMBERSHIP 


NEW YORK LIFE’S $100,000 MEN 





Some Interesting Facts Concerning the 
Production and Officers of This 
Club Are Given 





The New York Life announces that 
its $100,000 Club this year consists of 
666 members, nine more than last year 
and marks the highest number in the 
company’s history. The president of 
the club is Jacob Herskowitz, of New 
York, with 175 applications, whose 
volume was $195,437. He lacked $5,000 
of being in the $200,000 Club class. He 
has been a member of the club ever 
since he started, in 1914. The leading 
vice-president-at-large is Benzo Hay- 
ashi of Honolulu, who produced 158 
applications, the volume being $161,500. 
He formerly kept a dry-goods store 
and when he started in the insurance 
business he said he expected to write 
$10,000 a month. Sol. Greenbaum of 
New York City is the next vice-presi- 
dent-at-large, his volume being $166,- 
750, and applications 136. His rule is 
never to retire until he has seen from 
10 to 15 persons during the day. The 
next vice-president-at-large is J. A. F. 
Russo, who wrote 136 applications and 
paid for $158,000 business. He was 
formerly a barber at Pinoie, Cal. He 
works entirely in the country, using 
his machine. The next vice-president- 
at-large is Samuel Finkelstein of 
Wilkes-Barre, Pa., who paid for $145,- 
000, and had 118 applications. He was 
a merchant before he went with the 
New York Life. 

Division Vice-President 

The leading division vice-president 
is F. H. Kaiser of Wisconsin. He pro- 
duced $151,250 on 117% applications. 
He started as a part-time agent and 
switched to a whole-timer in 1916. The 
next division vice-president is T. E. 
Wright of the Montreal branch, who 
produced $179,500, having 117 applica- 
tions. Then come the second vice- 
presidents of each division, Max Gold- 
berg of Chicago, being the leading one, 
his production being $126,500 with 117 
applications. The next man is Howard 
M. Shafer of Caldwell, Ohio, who pro- 
duced 109 applications with $174,000 
business. These nine club officials paid 
for $1,457,937 last year. 

The New York Life makes its vice- 
presidents-at-large the four members 
with the president excepted having the 
largest number of applications whose 
paid insurance in the club regardless 
of division, equals or exceeds $125,000. 
The division vice-presidents are those 
with the greatest number oi applica- 
tions in the division regardless of vol- 
ume barring the president and four 
vice-presidents-at-large. The second 
vice-presidents are those having the 
greatest number of applications in the 
division regardless of volume, barring 


AMERICAN ACTUARIES RALLY 





Fall Meeting of Institute Will Be 
Held in St. Louis—Discuss War 
Problems | 





The fall meeting of the American 
Institute of Actuaries will be held in 
St. Louis, Mo., Nov. 7-8. The program 
will be devoted chiefly to discussions 
of administrative technical problems, 
and is being made up largely from sug- 
gestions received from the member- 
ship. So many men from all compa- 
nies have entered various branches of , 
military service that unusual problems ! 
are thrown upon those who remain at ' 
home and many new and intensely in- 
teresting problems are arising. 

Commenting on this fact Ptesident 
C. H. Beckett said: “It is the desire 
of the officers that this meeting of the 
institute be made a thoroughly prac- 
tical means of helping all members. It 
is expected that there will be an un- 
usually large attendance of adminis- 
trative officers in addition to their 
actuaries, from companies belonging 
to the contributing membership,” he 
said. It is announced that William 
Macfarlane, actuary of the War Risk 
Bureau, Washington, D. C., will be 
present and that he will be pleased to 
answer questions relative to business 
with the bureau. 











at-large and two division vice-presi- 
dents. The $100,000 Club paid for 
$80,160,884, against $74,903,534 the pre- : 
vious year. 

Comment by Vice-President Buckner 


In commenting on the club, Vice- 
President Thomas A. Buckner says: 

“You are entitled to congratulations | 
even heartier than usual. You have | 
overcome the psychological conditions 
attendant on the fourth year of a huge 
world war, themselves upsetting, aided | 
by the fact well recognized, I believe, 
that it really was never more easy to 
insure people than it has been in the 
past ‘year, and is today. I hope every 
ambitious nonclub member will recog- 
nize this and drag himself out of a rut 
that apparently has led many to 
imagine that this is not the time to 
ask a man to stabilize his future when 
the fabric of the world seems tottering. 
But this is just the time. This is when 
he needs protection. Every member of 
this field force should therefore take 








ADMINISTRATION PLANS | 


(Name to be changed as soon as formalities can be complied with 


As Strong as the Strongest. As Good as the Best. 


German Mutual Life of St. Louis 


) 
A Purely Mutual Company with an Honorable Record of 60 Years 
Assets over One and a Quarter Million. Has some good genera! agency territory still open in the 


State of Missouri. 
FREDERICK H. KREISMANN, Prest. EDWIN J. MEYER, Sec.andTreas. A.L. AMBLER, Supt. of Agencies 














HE ACID TEST 






J.C. CAMPBELL, State Agent 


Capable Agents Wanted 


for Strength 

Liberality places cm high on the list. 
Service and =" OY rs 
Low Cost SHUSET! 


S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











LIFE INSURANCE COMPANY 


E. W. RANDALL, President 


THE MINNESOTA MUTUAL 


T. A. PHILLIPS, Sec.-Actuary 





or 
THE EASTERN HALF OF NEBRASKA 


Ad. 





A GOOD OLD FASHIONED GENERAL AGENCY CONTRACT 
Providing Good Commissions and Liberal Expense Allowance ~ 





For particulars 


E. S. ALBRITTON, Supt. of Agencies SAINT PAUL, 


MINN. 














himself in hand, recognize that God 
reigns, and that in His own good time 
and in His own good way He is go- 
ing to settle this conflict right, but 
that the Lord despises a quitter or a 
weakling. Remember that as a rule the 


they’ve got to put up their umbrellas 
or they are going to get wet, and life 





the president, the four vice-presidents- 


all.” 








agents, mu examiners, 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make reports on insurance epplicants 
i i and applicants for mortgage loans, also death claim reports and 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 
Central Office 


claim investigations 


INDIANAPOLIS, IND. 





insurance is the umbrella that shelters | } ’ 


A BUSINESS BUILDING POLICY— 


and South Dakota. 


Dr. E. KLAVENESS, President 


HE future financial worth of the children of today de- 

pends upon the thrift seed sown now. §Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 


SURETY FUND LIFE INSURANCE COMPANY 


MINNEAPOLIS, MINN. 











This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportun 


THE KANSAS 
TOPEKA, KANSAS 


W. H. EASTMAN 
Secretary 


The Good Life Insurance Man Thinks 


LIFE INSURANCE COMPANY 


JOHN H. EDWARDS 


ity ? 


President 























world is good and the men and women | #¢@& 
in it are good, but when it’s raining | 





























OF OES MOINES, IOWA. 















FAVORABLE POLICIES 
SERVICES TO AGENTS 














man who can secure 100 applications 
twelve months. 









JAS. H. JAMISON, Pres. 


A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
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SOME GOOD ADVICE IS 
GIVEN AS TO TAXATION 


Secretary S. A. Foster of the Royal 
Union Mutual Life Makes 
Excellent Points 





BURDEN IS SET FORTH 


Claims That Life Insurance Premiums 
Should Not Be Levied on to 
Create Profit 


Secretary S. A. Foster of the Royal 
Union Mutual Life presented a short 
talk on life insurance taxation to the 
insurance commissioners at their con- 
vention. It sums up in compact form 
some thoughts on life insurance taxa- 
tion that have attracted considerable 
attention. Mr. Foster said: 

This is an attempt on my part to 
refer only briefly to the managerial 
administration of life companies. 

First. Their foundation rests upon 
assumptions of liabilities and their 
premiums contracted to their policy- 
holders on a mortality rate table made 


under normal conditions, and in the 
earlier history of life insurance in this 
country, with no taxes imposed. 


Old Policies Less Liberal 


Second. The terms of policies in 
the main, until near the year 1890, were 
much less liberal to the insured than 
they are today. It was prior to 1890 
that the present company rates were 
adopted; but now the greater liberal- 
ity of contract made by the laws of 
competition as well as enactemnts of 
legislation, plus taxation by the various 
states, carries to the management of 
companies burdens you should seek to 
relieve by recommending amendment 
to existing requirements upon com- 
panies by the laws of your respective 
states. 

We Thought of Taxation 


When the net premiums for life in- 
surance were adopted, and they were 
mandatory as you know—there was no 
thought given to a percent for taxes 
to the states because no liability was 
contemplated, for no taxes upon pre- 
miums then existed in the states. A 
tax was first imposed upon alien com- 
panies, not for profit to the state, but 
to provide compensation for state su- 
pervision of such companies. This 
was a small unnoticed item when the 
business was small; but as life insur- 
ance won its way to popularity in the 
minds of provident people, the income 
from taxes commenced to grow and 
continued to grow until the income to 
the states has become enormously 
profitable and the states refuse to re- 
duce it. 

Policyholder Pays the Tax 


_ by a large number of the unin- 
formed, this branch of income to the 
State is applauded; applauded under a 
misapprehension, for this very tax— 
each penny of it—comes from the citi- 
zens who elect the legislators, since 
the tax is retaliatory. The other state 
collects from ‘your citizens on the same 
basis as you collect from citizens of 
the other states. It is the - policy- 
holder, individually, not the company, 
that pays the tax. 

Years ago, yes at least a quarter of 
a century ago, in discussing this taxa- 
tion question and its injustice to the 
sured with the late Willard Merrill 
ot Milwaukee—one of the great souled 
Msurance men of the world—was 
Planned a form of receipt for the 
Policyholder, showing, to-wit: Pre- 
mMium $100 less dividend $18 equals $82, 
Plus tax $2.50, equals $84.50. I do not 
Now but his company did use such a 





receipt at one time; but such action 
was not put into any general use, for 
there was and is, a principle involved. 
Taxes were never contemplated by the 
net premiums which are made man- 
datory upon companies by legislation. 


Should Not Be Taxed for Profit 


Life insurance premiums in any form 
should not become taxable for state 
profit; because at age 35, 2% percent 
of a $100 premium would buy $6.7: 
additional insurance, which unavoid- 
ably must in course of time, become 
added to the taxable property value of 
the state. The practice is all wrong 
that urges men to be provident, thrifty, 
and then adds an unjust tax penalty 
for compliance. The national govern- 
ment protects its banks and banking, 
its bonds and bonding, from such tax- 
ation; but the states require that life 
insurance premiums must be a source 
of revenue, and while the insured pays 
his full proportion of all state taxes 
for the support of the state govern- 
ment in the same proportion as the 
man who will not insure, the state adds 
a penalty instead of rewarding safety. 


One Percent on Premium 


Let me here show you what one 
percent of the premium would amount 
to, taking as a basis the aggregated 
totals of all American companies for 
the year 1916, $7,516,349, which would 
purchase more than $42,000,000 paid 
for life insurance at age 35. Surely, 
this amount is a liberal contribution 
divided in one year among the states 
of this Union. Yet this is but 1 per- 
cent, and you are participating in 2% 
percent under present conditions. Aid 
the insured and their organizations to 
a 1 percent charge on annual premiums 
in lieu of all other taxation. 


Another Burden on Companies 


There is another burden upon com- 
panies for which I ask your favorable 
consideration. Your blanks for the 
annual reports of companies require 
in this year 1918, that companies shall 
set aside and report as a liability a 
sum sufficient to return to the insured 
the unused part of his annual premium 
paid in 1918. Thus there can be no 
flexibility, no matter what demands 
may come upon the company. Com- 
petition forces, beyond reason, that 
clamps be placed upon the policyhold- 
ers’ surplus, as though knaves and 
worse, might abuse the trusts imposed 
to their administration. This precau- 
tion may be accepted as a requirement, 
but with the pending disasters to life 
and its consequent demand which is 
possible in 1919, to pass far beyond 
the tables dictated by law as sufficient 
to meet death losses—what then? 


Puts Mortgage on Surplus 


You must admit that the department 
requirement does not add one straw of 
strength to any honestly conducted 
company, but does put a mortgage 
upon every dollar of surplus so as- 
signed. Frightful increase of losses 
may not come in the first five months 
of the next year, but during the fol- 
lowing four months a disastrous death 
rate is possible, and under your sys- 
tem even very large and financially 
strong companies may be rocking on 
the verge of unsafety. Your require- 
ment for dividends for the remaining 
part of the year, as well as the amount 
already paid, is not available to save 
possible disaster. 


Requirement Should Be Omitted 


Why not omit for a time this tech- 
nical requirement? You have a right 
to all the books, all the methods and 
all the practices as well as results of 
the companies. There are three hun- 
dred life insurance companies in the 
United States. There are billions of 
free liability overseas today and more 
going. The disability clauses of life 
insurance were added without thought 
of results of war; some make reason- 
able charges for this extra liability 
while some make no charge. Your 





surance company administrators as by 
the policyholders. 


Have a Dual Accountability 


| 

| 

The managers have a dual account- | 
ability—one to the policyholders, and | 
| 

' 

{ 


one to ‘your departments. To the 
policyholders is the managers’ first 
duty to make safe, to redeem the | 


pledged confidence received from their | 
relation. And, as I understand your | 
duty, it is to see that the policyholder | 
is honestly dealt with and also to see 
that managers are sustained in their 
administrations. 


Makes Two Recommendations 


I urge upon your consideration two 
things: 

First. Recommend in a body that a 
1 per cent reciprocal tax, by the states, 
on life insurance premiums, be in lieu 
of all other taxation upon companies. 

Second. That you agree for 1919 to 








omit from your required annual re- 


ports the item which might bring em- 
barrassment even to the strongest of 
the companies. 


Business Stimulated 


The National Life of Des Moines, 
Iowa, reports a normal business for the 
first eight months of 1918, with pros- 
pects better than usual for the balance 
of the year. In order to get its fall 
campaign into full swing, it put on a 
novel contest covering the first 13 days 
of the month, ending Sept. 13. Thir- 
teen special prizes were offered to the 
13 men writing the largest amount of 
examined and paid for business. As a 
result, the first half of the month 
showed an, increase of nearly $100,000 
over the first half of September a year 
ago. 


“Before my marriage,” says an agent, 
“T wondered whether two could live about 
as cheaply as one; but now I’ve stopped 
wondering—we just have to.” 








liberal compensation. 


SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N. Y. 


Offers to men able to produce business, first 
class territory, with direct contract providing 


C. H. JACKSON, Sup’t of Agencies 


For particulars address, 











duced over $1 00,000. 


The Farmers 


Insurance in Force, - 


Home Office, - - 





Our Men Make Money — 


“In 1917 our leader was a Half-Million Dollar Man, five 
others produced over $200,000 and twenty others pro- 


If You Want to look us up— 


Ask one of our men about us; we'll stand on his opinion 


INSURANCE CO. 


and Bankers Life 


over $21 500,000.00 
WICHITA, KANSAS 














JOHN.P, MUNN.M.D ]l 


PRESIDENT, 


FINANCE COMMITTES’. 
CLARENCE H. KELSEY 
Pres. Tithe Guarentee and Trust Co, 


WILLIAM _H. PORTER 
Beaker 


EDWARD TOWNSEND 
Pres, leporters @ Traders Nat. Bank 





duties are to deal as justly by the in- 




















«+ Good men, 
insurance or not, may make direct con- 
tracts with this company, for a limited ter- 
ritory if desired,andsecureforthemselves, 
in addition to*first year’s commission, a 
renewal interest insuring an income for 
‘the future. Address the Company at its 
Home Office, No. 277 Broadway, N. Y: 





whether experienced in life 
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W. W. LANE, Secretary 


LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 

















| 


SOME CLOSING ARGUMENTS 





H. HAMILTON of Pacific Mu- | 
( tual Life at Louisville has some 


*good closing arguments. He says: 

In our work we must know two 
things: First, when to close; second, 
how to close. The first, “when,” is 
largely a matter of intuition. We must 
sense it. This is the “psychological mo- 
ment’—the time to act—the time to 
quit talking—the time to give the pros- 
pect an opportunity to.buy; for his “de- 
sire” is now at white heat, and his will 
is ready to act. The second, “how,” is 
largely a matter of tact and must de- 
pend largely upon conditions. 

As a rule, you can close the case by 
getting decision on a minor point. Do 
this by asking tactful questions. Try 
out some of these: 


Some Tactful Questions 


1. “If you should take this insur- 
ance now, about how much would you 
take?” 

2. “Is there any good reason why 
you should longer deprive your wife 
and children of this protection?” 

3. “Do you believe you can pass a 
good medical examination? Any fam- 
ily history of tuberculosis or cancer?” 

4, “What time this afternoon would 
be most convenient for the doctor to 
look you over?” (Don’t wait for him 
to answer, but continue)—"Five thirty 
or six o’clock?” 

5. “Would you rather go to the doc- 
tor’s office or have him come here?” 

6. “Shall we write it for $5,000 or 
$10,000?” 

7. “What is your full name? Your 
wife’s full name? Your date of birth?” 

Strictly speaking, “closing argu- 
ments” sometimes are unnecessary; for, 
we should always remember that sales- 
manship is not argument, but persua- 
sion. Frequently a closing suggestion 
is better than a closing argument, while 
sometimes a pointed question, plainly 
and politely put, will lead to mental sur- 
render. Try the following: 

Some Closing Suggestions 

1. “You realize that you ought to have 
this protection, don’t you?” 

2. “Hadn’t you just as well settle this 
matter now?” 

3. “Why delay in doing now what you 
admit is a duty te your loved ones?” 

4. “Tf you knew you couldn’t get this 
protection next month, you would take it 
now—wouldn’t you?” (wait until he 
answers “yes.”) “Then why run the risk 
of not getting it at all?” 

5. “I have been trying in this inter- 
view to help you find a way to better 
protect your family. Have you?” (Po- 
litely insist on an answer.) 

6. “Would you for the same amount 
of money insure my life?” (Wait until 
he says “no.”) “Then why compel your 
wife to assume a risk on you which you 
dare not assume on me? Why compel 
her to go into the life insurance busi- 
ness?” 

7. “I want to ask you just one more 
question.” (Look him straight in the 
eye.) “If you had been trying one-half 
as hard to find reasons why you should 
take this insurance now as you have 
been trying to find excuses for not taking 
it, wouldn’t this application be already 
signed?” (Make him answer.) 

Objections Answered 

Often it is necessary to argue it out, 
particularly in answering objections, 
similar to the following: 

“T intend to take it later.” 





“Mr. Blank, did it ever occur to you 
that the most worthless assets ever found 
in any man’s estate are his good inten- 
tions?” 

“And isn’t it true that it is not what 
we think we ought to do, not what we 
feel we ought to do, not even what we 
plan to do, but what we actually do that 
counts?” 

“Now, you think this a good policy, and 
you feel you ought to have this protec- 
tion, don’t you? Then put your thought 
and your feeling into action by signing 
this application now; for what’s the use 


of having a good aim if you fail to pull , 


the trigger? Pull the trigger—sign this 
application now. Today is the only day 
you can be absolutely sure of—tomorrow 
may be too late. Many a man has put it 
off just one day too long. 

“T have other things to buy first.” 

“Mr. Blank, you can put off buying a 
home, an automobile, a piano, or any- 
thing else until you’ve got the money and 
feel good and ready to buy, but you 
cannot put off getting life insurance 
without taking too great a risk; for life 
insurance is the one and only thing that 
requires health to get—you’ve got to get 
it while you have good health—and that 
you can never buy.” 

“T would rather wait until I get the 
money.” 

“Mr. Blank, you can borrow money, if 
necessary, to pay the premiums, but you 
cannot borrow health to get’ the 
policy. There is no assurance whatever 
of protection until you are approved as 
a risk. Last year over one hundred 
thousand men were rejected in this coun- 
try. Nearly all of them could have got 
insurance if they had not waited too 
long.” 

“T’ll take the risk myself.” 

“Mr. Blank, you cannot carry the risk 
yourself—you are compelling your wife 
to carry the risk—compelling her to take 
the chances on your dying. The risk is 
too great for her to take. The Pacific Mu- 
tual will take the risk. Simply sign the 
application now and let’s get this multi- 
million-dollar company behind you and 
your family for at least $5,000. Then 
your conscience will approve your pru- 
dence and forethought.” 

“T can’t decide it now.” 

“Mr. Blank, you cannot escape the re- 
sponsibility of deciding this matter today 
—one way or the other. You know you 
need this protection, and you feel you 
need it now, yet you hesitate—you want 
to put it off—procrastinate. Now, pro- 
crastination is a struggle with your best 
interests; decide now to provide this pro- 
tection. Obey that inward urge—follow 
your best instincts and surrender to 
your good impulses—make the decision 
to take it now—sign this application and 
have the matter settled right.” 

Waiting to Be Right 

“I want to be sure I’m right before I 
go ahead.” 

“That Davy Crockett’s injunction has 
been overworked. It has kept many a 
man from doing his duty to his family, 
because he was afraid to go ahead. Did 
it ever occur to you that ‘there is more 
lost by indecision than by wrong deci- 
sion’? ‘Go ahead unless you are sure you 
are wrong’ is a splendid rule of action. 
‘Do every good thing that you are afraid 
to do, and do it immediately’ would be 
better. Shall we write it for $5,000 or 
$10,000?” 

“Mr. Blank, I believe thoroughly in 
the law of mutual benefit; for ‘no busi- 
ness transaction conducted by honorable 
men can be one-sided.’ And, while our 
interests are mutual, it means far more 
to your home, your wife, your family, 
your children, you yourself, who get this 
protection, than it does to me or mine. 
I am only the coupling pin which com- 
pletes the connection.” 











Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary: 











State Mutual Life Assurance Co. of Worcester, Mass. 


INCORPORATED 1844 
SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
policyholders and agents. 


Our motto is SERVICE to policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 





OTECTION 76 














A Few 
Life General Agency Openings 


In the following states: 
Illinois, Indiana, Iowa, Michigan, Minnesota, 
Missouri, Ohio, Pennsylvania, Texas and Virginia. 


In making application give full information as 
to experience, age and general qualifications. 


Address: 
AGENCY DEPARTMENT 


Continental Assurance Company 
910 Michigan Avenue, Chicago 




















Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO, M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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MUST BE REAL ARTICLE 





EXEMPTION CLAIMS ACTION 





Chicago Life Men Who Expect to 
Escape Military Service Must 
Show Production Records 





Chicago life insurance men who ex- 
pect to gain exemption from military 
service on the grounds of essential oc- 
cupation will have to show that they 
are the real stuff. No part-time solici- 
tors or full-time loafers are to get the 
approval of a special committee repre- 
senting the Association of Commerce, 
which is to make recommendations to 
the draft boards in its assistance to 
employers in systematizing claims for 
exemption. 

The special life insurance committee 
of the Association of Commerce, com- 
posed of Edwin Austrian, Northwest- 
ern Mutual, chairman; Edgar C. Fow- 
ler, president of the Chicago Life Un- 
derwriters Association; R. E. Whitney, ' 
inspector of agencies of the New York 
Life; Edward A. Ferguson, manager of 
the Union Central Life, and R. W. 
Stevens, vice-president of the Illinois 
Life, has decided that it cannot recom- 
mend exemption for any part-time men 
and that a full-time man who has not’ 
paid for at least $100,000 of business 
during the last year cannot be classed 
as necessary to the business. 

In this action the committee is fol- 
lowing the lines of the Chicago Life 
Underwriters Association, which last 
spring asked the National association 
to consider the matter of limiting vot- 
ing membership to men who write at 
least $100,000 of business. 





How H. T. Wright | 
Checks Himself Up 














|? IS a good plan, in the opinion of 
Harry T. Wright of the Equitable 
Life of New York in Chicago, to keep 
a check on his work. He says: 

The biggest men in our business are 
men who really enjoy their work and 
get from 8 to 10 hours’ pleasure in be- 
ing “on the job.” The reason, I be- 
lieve, for 80 percent of the failures is 
that the agent has not worked hard 
enough. The average failure in our 
business would probably resent this 
statement because he thinks he has 
worked and worked hard; but had he 
kept books on the number of pros- 
pects he had actually interviewed, the 
small number would probably surprise 
him and he would wonder how he had 
so successfully “kidded” himself into 
thinking he was being over worked. 
Every business house in the country 
keeps books, and I find it necessary 
to keep a record of myself in order to 
analyze my results and find out why 
things go wrong and where my trouble 
is. If you will pardon the use of the 
personal pronoun, I have always kept 
a record on a monthly card of the num- 
ber of people seen, both regarding op- 
tional business and deliveries, day by 
day, and totalled by months and for 
the year. 

* * * 

If my result at the end of a certain 

month has been unsatisfactory to me 


_ifand it is unsatisfactory quite often), 


it }e.usually quite easy at the end of 

®&.onth to analyze my work and 
put my finger on the trouble. The re- 
port is surprisingly frank, and I find 
the reason in the great majority of 
cases is that I have not seen enough 
people. 

Had I not kept a record, it would 
have been very easy for me to have 
convinced myself that business was 
“rotten” and I was played out and 
needed a vacation. The life under- 
writer who is in the “dumps” and is 
worrying about the poor month that 


has been his, will, I believe, in the 
great majority of cases, be surprised 
to know how few people he has seen 
that particular month. 

* « * 


I find that the best way to get out of 
the “dumps” is to get to work. Every 


interview I have is worth a certain |. 


amount of money—say $9.00 an inter- 
view. If I can see two people a day, 
I will make $18.00; if I see four, I will 
make $36.00. It is, therefore, my busi- 
ness to interview as many people in- 
telligently a day as possible. A man 
should have no objection to making 
$9.00 before 9 o’clock or $9.00 from 
6 to 7 o’clock. I am a firm believer in 
averages and I am just as much con- 
cerned about the looks of my daily rec- 
ord of the number of people inter- 
viewed as I am about commission 
statements, because my commission 
statement will be in direct proportion 
to the number of people seen. 
* ok * 


I get a great deal of pleasure in 
trying to see more people this month 
than in the same month in the previous 
year, and in beating last month on the 
number of people seen. Assuming we 
have the right conception of our busi- 
ness and are seeing our prospects in 
an intelligent way, and assuming that 
we are (as we should be) profiting by 
our past mistakes, if we see at least 
as many people this year as we did the 
previous year, our business must nec- 
essarily increase. 


Missouri State Life Meeting 


ST. LOUIS, Sept. 24—A meeting of 
the directors of the Missouri State Life 
has been called for this week for the 
purpose of electing a president to fill 
the vacancy created by the resignation 
of Walter K. Chorn, — commis- 
sioner of insurance. Mr. Chorn, who 
became president Aaa 1, 1918, re- 
signed following a stock deal which re- 
sulted in officials of the Great South- 
ern, Life of Dallas, Texas, obtaining 
25,000 shares of the Missouri State 
stock. 

Mr. Chorn, following his resignation, 
asked permission of the directors to 
withdraw it, but, according to officials 
of the company the resignation was 
accepted. 

The board of directors is scheduled 
to elect a secretary and six members of 
the board. It is understood that J. J. 
Moriarty, assistant secretary, will be 
offered the position of secretary. THE 
NATIONAL UNDERWRITER correspondent 
was told today that representatives of 
the Texas men who purchased the 
25,000 shares of stock will be in St. 
Louis for the board meeting and it is 
said will attempt to obtain representa- 
tion on the board. 

Three names have been mentioned as 
likely to be considered for the presi- 
dency of the company, it is reported. 
T. F. Lawrence, vice-president, is said 
to be the logical man. James C. Jones, 
a St. Louis attorney, also has been 
mentioned in connection with the 
presidency, as has Shouvlin, a 
member of the board, whose home is 
in Springfield, Ohio. 


The Pioneer Life of Kansas City, Mo., 
has been admitted to Texas, as has also 
the Morris Plan Insurance Society of 
New York. 
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MERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 























Splendid opportunities for AGENTS in many sections of Ohio 
Dr. W. O. THOMPSON 


The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets ..... alana tdedeveasukseteees $ 2,739,817.90 
Imsurance in Force............ceeecsccccecceees 24.398,839.00 
Surplus to Policyholders...................e000- 


New Continuous Monthy Income Policies. 
We solicit inquiries from es parities. 


G. W. STEINMAN 


President Secretary 














For Better Bookkeeping 


tose) [-P LEAF 


"ASK YOUR STATIONER ’ 

















Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, ahora many 
pr ht that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is yr our agents are pleased with 
the treatment accorded them. 
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THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 








THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Ayents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
hag directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 














STRICTLY FIREPROOF 


NEW HOTEL. 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle H 





One minute from the 
Insurance District 


The Patrenage of . ing 
surance Men Is . 
Solicited 
Laurence R. Adams, Sec'y and Mga! 











| thereafter. 








NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
§*Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2. 56 


PLANS OF BERKSHIRE GIVEN 








Company Announces the Course It 
Will Follow in Its Writing of 
War Risks 





While the Berkshire Life is issuing 
insurance up to its normal limitation 
of $50,000 in the case of persons aged 
25 to 55, inclusive, it is reinsuring all 
amounts in excess of $25,000 upon the 
lives of persons within the draft ages. 

The following are the new limits: 
Ages 18 to 45, inclusive, single men, 
$2,500; married men, $5,000; ages 46 
to 55 inclusive, $50,000; 56 to 65, inclu- 
sive, $2,000. These limits provided that 
insurance in excess of reduced limita- 
tion, but in no case for an amount 
which will increase the company’s lia- 
bility to more than $25,000, will be 
issued to persons between the ages of 
18 and 45 under the company’s war 
clause “K,” which limits its liability 
to the return of premiums paid in event 
of the death of the insured during the 
first five years while engaged in mili- 
tary service, or within six months 
No five-year term policy 
will be issued at the draft ages referred 
to but will be written at other ages 
for the normal limitations of amount, 
$15,000 at ages 45 to 55, $10,000 at ages 
56 to 60, inclusive. 

The limit of female risk is $10,000. 
The company does not accept applica- 
tions for any amount from persons as- 
signed to class 1 under the selective 
draft or from other persons, irrespect- 
ive of age or classification, who may 
contemplate any kind of military or 
naval service or active hospital, Red 
Cross or ambulance service abroad, or 
Y. M. C. A. overseas war workers, or 
who contemplate foreign travel. Ap- 
plications affected by the draft law 
but not yet classified will be considered 
upon their merits provided the circum- 
stances are such as to justify the belief 
they will receive a deferred classifica- 
tion. 





Southland Life 


The Southland Life of Dallas has 
adopted the following limitations on 
draft registrants between the ages of 
18 and 45: Class 1, none; class 2, 
$1,000; class 3, $3,000; class 4, $5,000, 
and class 5, $7,500. On term plans: 
Classes 1, 2 and 3, none; class 4, $2,500; 
class 5, $5,000. 





Aetna Life 


The Aetna Life will write with a 
regular war rider not more than $10,- 
000 on men within the draft ages. All 
such insurance must be written on the 
Life or Endowment plan. It may write 
as much as $20,000 and reinsure one- 
half, if satisfactory reinsurance can be 
secured. 


Companies Help Nurses 


RICHMOND, VA., Sept. 23.—To as- 
sist qualified graduate nurses in fitting 
themselves by a short course of train- 
ing for positions in public health nurs- 
ing in the south, fifteen $150 scholar- 
ships have been contributed by three 
life companies to the school of social 
work and public health in Richmond, 
Va. The Metropolitan of New York 
and the Life Insurance Company of 
Virginia have given six each and the 
Atlantic Life three. The scholarships 
are intended especially to interest 
nurses in the south in public health 
nursing, since the demand in that sec- 
tion is said to be far in excess of the 
supply. 


Know yourself, know the other fellow, 
and know what you want him to know. 








IN INDUSTRIAL FIELD 


ACTIVITIES OF PRUDENTIAL 





Promotions for Meritorious Work and 
Admissions to Old Guard Fea- 
tures of Week 





Superintendent H. R. Kendall of 
Louisville will celeSrate his twenty- 
fifth Prudential anniversary Sept. 28 
and his admission te Class E of the 
Prudential Old Guard will be observed 
with appropriate ceremonies. The fact 
that he is making new history for the 
district in both industrial and ordinary 
is a well deserved commentary on the 
work of this highly efficient member 
of the Gibraltar organization, who, 
having been faithful to his trust for a 
quarter of a century, now stands in the 
forefront of the ranks of those whom 
the company “delighteth to honor.” 

After continuous service since Aug. 
12, 1898, Albert O. Mechem of the Co- 
lumbus, Ind., district, has been ad- 
mitted to Class D of the Prudential 
Old Guard and has received congratu- 
lations thereon from the officers of 
the company. This representative is 
an honored member of the Madison 
staff and his record for the current 
year has measured up to the expecta- 
tions of the company in every particu- 
lar. 

The meritorious work of J. E. Stout, 
who entered the service as an agent 
Dec. 24, 1917, in the Terre Haute dis- 
trict, has won for him promotion to 
the position of assistant superintend- 


nt. 

F. S. Mulkey, who began a success- 
ful career as an agent in Paducah early 
in 1917, is now, through hard work, an 
assistant superintendent in the Sedalia 
district. 

The promotion of Joseph K. Acton 
from an agency in the Springfield, Ill. 
district to the position of assistant 
superintendent in the same office has 
been announced. Mr. Acton’s record 
shows special aptitude for the larger 
responsibilities which he has deserved. 


Good Record Is Made 


Every one of the twelve persons at- 
tached to the general agency in Sioux 
City, Iowa, of the Metropolitan Life has 
won the handsome bronze medal awarded 
by the company to each agent selling 
$5,000 worth of war savings stamps. The 
Sioux City agency’s quota was $70,000, 
and already General Manager Cook an- 
nounces total sales of more than $94,000. 





Merger Deal Is Ratified 


EVANSVILLE, IND., Sept. 24— 
Final details of the merger of the In- 
termediate Life of this city, with the 
Cleveland Life have been completed 
at a meeting of the policyholders. 
They voted unanimously in favor of 
the merger. William H. Hunt, presi- 
dent of the Cleveland Life; H. M. 
Moore, secretary, and M. P. Mooney, 
counsel, were here to complete the 
transaction. After the meeting Presi- 
dent Hunt announced he intended to 
spend much of his time in Evansville 
in the future. The Evansville office 
will be used to direct the business in 
Illinois and Indiana. Fred Johns will 
be in charge of the salesmen out of 
Evansville. 

President Hunt also announced that 
Evansville and the surrounding terri- 
tory will not lose the money the In- 
termediate has been investing in this 
territory. The Cleveland is planning 
to invest liberally in this territory. 

John Baker, former secretary of the 
Intermediate Life, who, with his father, 
Fred Baker, the retiring president, who 
helped to organize the company a few 
years ago, will leave in a few days for 
Cleveland to assist in the consolida- 
tion, and then he will go to Washing- 
ton, D. C., where he has accepted a 
position in the war risk bureau of the 
government. 


The hardest work an industrious man 
can do is nothing. 











that in these war times it is 
not difficult to convince a 
man he is not carrying suffi- 
cient insurance. 


ance is easy to sell. 
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15,000 PEOPLE 


FIDELITY MUTUAL LIFE 


Insurancein force Walter LeMar Talbot, 
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Cincinnati, Ohio 
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DISABILITY CLAUSE 
AS BUSINESS GETTER 


Examination Offers Opportunity 
to Present Subject of Advan- 
tages of Annuity Features 


IS SERVICE APPEAL 


Managers Tell How to Use the New 
Provision to Increase Amount on 
Old Policyholders 


How they are making use of the new 
disability clause put out by the Massa- 
chusetts Mutual is told by some of that 
company’s general agents in a recent 
number of the company’s agency bulle- 
tin. The new disability annuity pro- 
vision is being used to increase the in- 
surance of old. policyholders through 
having something new to present to 
them and the field managers tell how 
they use the clause in soliciting out and 
out new business. 


Joseph B. Thebaud 


I use the new disability annuity fea- 
ture as the reason for calling on old 
policyholders and inducing them to 
increase the amount of insurance which 
they are carrying. When the waiver 
of premium feature first came out a few 
years ago, I secured some business by 
making personal calls and suggesting 
to the policyholders that they add this 
feature to their policies, saying it was 
necessary for them to be reexamined. 
That point gotten over, it was com- 
paratively easy to sell most of them 
additional insurance. The annuity dis- 
ability feature will be an additional in- 
centive to increase the amount of in- 
surance in order that the policyholder 
may receive a larger income in the 
event of total and permanent disability 
than he would receive in most cases, 
as with small policies 10 percent of the 
lace of the policy per annum does not 
amount to very much. 


Method of Approach 


My approach to a policyholder of 
$5,000 or more, would be: that I was 
calling to advise him, or her, that the 
company was in a position to render 
real service, and that I thought it was 
a splendid thing for policyholders to 
add this disability feature to their poli- 
cies. I have had some success lately 
in inducing policyholders who insured 
with me some years ago on small poli- 
cies to increase their holdings up to a 
policy paying $100 a month income. 
[here are a number of policyholders 
who have carried from $3,000 to $5,000 
of insurance for some years thinking 
that this amount was considerable to 
leave their families; but after I have 
talked to them of the danger of losing 
this money by poor investments or of 
spending it, they become convinced 
that they should put their insurance on 
the income basis. They then realize 
how small an amount their present in- 
surance produces and readily see the 
necessity of increasing their holdings, 
for $20 a month to the family of a 
man who has been making $3,000 a year 
or more does not seem: very much. 
Now we have the additional advantage 
of Saying to our client that we are able 
to give him a contract that will not 
only provide this income for his family, 








but also, in the event of his becoming 
totally and permanently disabled, will 
provide for the waiver of premiums 
and give him an income as long as he 
lives. This is a truly marvelous and 
appealing proposition. 


In Service Appeal 


I think that every policyholder who 
is physically able to get and financially 
able to carry more insurance should be 
appealed to, and I believe in the serv- 
ice appeal as above outlined. It is my 
intention to go through the list of Buf- 
falo policyholders and give out to the 
agents all the desirable cases that I 
can find. In other words, I believe 
that a drive should be made now, in 


| order that service may be rendered to 


the greatest possible number of our 


; policyholders. 


T. C. Hinds 


I believe that in presenting the sub- 
ject to old policyholders we should tell 
them of the company’s decision and 
give them the necessary papers to fill 
out. Most people object to paying for 
an examination, so it should be an easy 
matter to let the company pay for the 
examination by taking a new policy at 
the same time the annuity feature is 
added to the old. When the policy- 
holder realizes the service he is getting 
and knows that he will never be for- 
gotten, he will be glad of the oppor- 
tunity of placing his additional insur- 
ance with the Massachusetts Mutual. 
Time brings changes, and there is a 
more widespread need of more insur- 
ance now than there was a few years 
ago because of the decreased buying 
power of the dollar. 

Something New Attracts 

Something new always attracts at- 
tention, and if we go to old policyhold- 
ers, tell them of the new policy we are 
putting out, and offer at the same time 
to add the new feature to their old 
policies, explaining that it requires an 
examination which, if they take new in- 
surance, will be paid for by the com- 
pany, we can get the business. To the 
man who has $5,000, talk about the 
benefits of $10,000, with $1,000 a year 
income in case of permanent total dis- 
ability; to the man who has $10,000, 
talk $20,000, etc. I have already had 
some success talking about the new 
policy in terms of what it pays for total 
and permanent disability, and that ap- 
peals very strongly to our old policy- 
holders who already know most of the 
Massachusetts Mutual features. 


For Younger Prospects 


To the younger class of prospects I 
say, “We are issuing a new policy that, 
in case of ‘your becoming disabled so 
that you cannot work, will pay you $500 
a year as long as this disability con- 
tinues and at your death pay your bene- 
ficiary $5,000”—the amount being what- 
ever I think he can carry. I explain 
right there that this is not an accident 
policy and does not apply to temporary 
disability or sickness. 


Must See the People 


New features that are retroactive will 
aid many agents who have neglected 
that fertile field, the old policyholders; 
but the company cannot sell policies 
for them. They must go out into the 
highways and by-ways, ask old policy- 
holders who are benefited by these new 
features to recommend relatives and 
friends who might be interested. You 
need not fear that a satisfied policy- 
holder will hide his light under a 
bushel. It is up to us to reach the new 
prospects that have been created 
through the pleasant relation between 
the home office, ourselves, and the old 
policyholders. Naturally there is a 
strong attachment on the part of old 





policyholders for the company that 
they have been dealing with; and by 
bringing these new features to them, we 
are cementing a regard that will en- 
dure. A new feature occasionally may 
teach us that it is always time well 
spent to keep in close touch with our 
old policyholders. 


Henry K. Hill 


I have found recently that one of 
the most valuable points about our an- 
nuity feature is that it is useful to the 
agent when he strikes an applicant who 
states that he has all the insurance he 
wishes to carry. Right here I make an 
opening with annuity feature. “Sup- 
pose I sell you a contract that in the 
event of your becoming totally and 
permanently disabled will provide that 
you will have no more premiums to 
pay on the policy until you are sixty 
years of age. In addition to this, the 
policy which I want to sell you will 
furnish you sufficient money to pay the 
premiums on your other policies, so 
that by buying my policy 'you are guar- 
anteeing the payment of the premiums 
on all of your insurance.” Of course, I 
make our policy sufficiently large so 
that the annuity will cover the pre- 
miums on remainder of his insurance, 
and this, too, is an argument for a siz- 
able policy. Then, again, I would sug- 
gest to the agent that when he finds a 
selfish man, if he will use this annuity 
feature, it will appeal to his selfish na- 
ture from the fact that there may be 
a payment made to him during his life- 


time. 
W. N. Hunter 


The writer had two cases recently 
which illustrate a use of waiver and an- 
nuity and which may contain a new 
thought for some of our agents. 

He had two prospects, married men, 
age 35, who both thought that they 
must take term insurance “for the time 
being,”, as they said, because they were 
“all tied up.” One of them had Liberty 
bonds and a mortgage on his house; 
the other had Liberty bonds and new 
furniture. I think they both referred 
to the H. C. L. All these things 
seemed to them to make it necessary 
to take term insurance, whereupon I 
exalted waiver and annuity to such an 
extent that they did not feel that they 
could afford to take any chances of 
having policies without these features. 
As these provisions can only be incor- 
porated in the new policy at the time 
of the conversion of the term upon evi- 
dence of insurability satisfactory to the 
company, they finally decided to secure 
these features at once and so took 20- 
payment life, on a quarterly premium 
basis. Waiver and annuity ‘certainly 
saved us from writing two term policies 
for $8,000, and can be used to advan- 
tage in many of such cases. 


Charles J. Kallmeyer, superintendent of 
the Milwaukee district of the Metropoli- 
tan Life, was the guest of honor at a 
dinner tendered him by co-workers and 
employes in observance of his silver jubi- 
lee or twenty-fifth anniversary as an em- 
ploye of the company. A silver loving 
cup was presented to Mr. Kallmeyer by 
members of the office force. 
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OUR POLICIES SELL 


RATES PER $1,000 
Age 30........ $13.00 Age 35........ $14.50 
Age 40........ $16.00 Ase 45,....... $17.50 
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jThe Penn Mutual Life Insurance Company 
Any Life Insurance Man not Already Familiar with 
. _Our Service Should See us at Once 
Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG. 


CHICAGO 


YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 


MINNESOTA 


O. ELIASON 
s STATE AGENT 


The Minnesota Mutual Life 


Agency Supervisor wanted in Minnesota 
ST. PAUL, MINN. 


OHIO 


W A. R. BRUEHL & SON 
e GENERAL MANAGERS 


Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 


8 and 22 East Fourth Street 
CINCINNATI, OHIO 


HOTEL WISCONSIN 
Big Hotel of Milwaukee . 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 


; A.E.COPELAND,  - 
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SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Amer'cans have recently 
shown their interest in bond a Let us give 
you facts about real estate bonds. Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Ill. 
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Conservative Life Insurance Company 


(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 


of America 


South Bend, Indiana 

















SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street 23 3° 


NO”“PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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FIELD WIDENED FOR 
SALE OF ANNUITIES 


Life Agent in Ideal Position to 
Sell This Form of 
Investment 


PROSPECTS MULTIPLIED 


Many Annuity Forms Are Issued Mak- 
ing It Possible to Fill Any 
Need 


As a result of the war the investment 
market has suffered severe reverses. 
Stocks and bonds once commanding 
high prices have fallen to low levels, 
and the man with money to invest has 
no assurance that in buying stock or 
bonds of an old established concern he is 
not likely to sustain a loss through a 
drop in the market. Securities once re- 
garded as gilt-edged are now almost 
impossible to sell. This condition has 
made investors extremely wary, and 
has in fact scared away a great host 
of small investors who might other- 
wise be making at least small pur- 
chases. 

Has Helped Life Salesman 

This situation has been one of the 
strongest talking points for the life 
insurance man. It has made clear the 
fact that life insurance is at all times 
worth 100 cents on the dollar, is a 
nonfluctuating asset, unaffected by the 
war. The uncertain financial situation 
should also be used as a sales argu- 
ment by the agent whose company sells 





annuities. This form of investment 
has come into greater prominence dur- 
ing recent years, but has not had the 
development that will be seen in the 
future. The investing public is realiz- 
ing as never before the value of in- 
vesting their savings in a manner which 
will insure them a definite and certain 
income. 


Outline of Annuity Features 


The fact that an income from an an- 
nuity is not subject to taxation until 
the whole return of the amount de- 
posited by the annuitant has been 
made, is one of the strongest argu- 
ments in favor of an annuity as an 
investment, as it frees the purchaser 
from the worry of having to report the 
income tax each year. Financial men 
have observed that along with the in- 
crease in inherited wealth, there is 
shown a disinclination to expose the 
inheritance to the commercial hazard 
of ordinary investments, and there is 
at present a growing tendency to invest 
in high class corporate securities of 
recognized stability. This tendency has 
had a marked effect in lowering the rate 
of interest, upon approved securities, 
as compared with investments which 
involve to a larger degree the commer- 
cial hazards. 


Interest Return Steady 


It is not uncommon to observe cases 
where a principal sum which invested 
a generation ago would have secured 
a competence will now,’ especially 
when the high cost of living is taken 
into consideration, yield an income 
totally inadequate to the legitimate 
needs of the investor. This is further 
complicated when some change of in- 
vestment becomes necessary, with con- 
sequent loss of income during the in- 
terval, even if there be no loss of the 
principal sum itself. 


Little Attention From Agents 


Probably because the commission 
earned is rather low a great majority 





of the soliciting agents of the country 
have given little or no attention to the 
matter of selling annuities. An attempt 
is made to secure an application for 
life insurance by the agent, and, if this 
fails, the thought of presenting the an- 
nuity as an investment never occurs 
to the agent. 


Inheritants Best Prospects 


The best prospects for annuities are 
those who have inherited wealth. It is 
only reasonable to expect that they 
will invest only a very moderate pro- 
portion of the money bequeathed them 
in life insurance. The remainder is to 
be used in yielding a large enough income 
to take care of living needs. The agent 
who places even a good sized policy 
with such a prospect has only _ half 
done the job if he does not broach the 
subject of an annuity. 


Safety of Principal Unquestioned™ 


The chief selling argument of the 
annuity is that it provides absolute 
safety of principal, and earns interest 
of from 4.75 to 20 percent annually. 
This is payable monthly, quarterly, 
semi-annually or yearly as the annuitant 
may desire. There are enough forms 
of annuities sold so that the case may 
be fitted to the purchaser, and an in- 
come provided sufficient to meet all 
expenses. The companies issuing an- 
nuities are the stable life insurance or- 
ganizations. Their financial position is 
unquestioned. There is no possibility 
of failure or delay of payments. 


Where Annuity Fits 


An example of the advantages of the 
annuity over the ordinary form of in- 
vestment is shown in the following: 
Suppose that a mother aged 65 depend- 
ent upon the income from an invested 
sum of $30,000, producing $1,500 year- 
ly, and that her son were in urgent 
need of capital to obtain a start in a 
‘new business. If she should deplete 
her principal in order to supply the 
money necessary, the interest income 





would be reduced below the amount 
required for her own support. Should 
she, however, purchase an annuity of 
$1,500 the cost would be in the neigh- 
borhood of $16,000, and a considerable 
proportion of the invested funds would 


‘thus be liberated for the use of her 


son, at the very time it would be of 
the greatest value to him. She would 
ao to draw the $1,500 during 
life. 
Life Agent Has Opportunity 

Similar cases can be hunted out by 
the agent who is familiar with the 
financial problems of his policyholders. 
The life agent is peculiarly adapted to 
the sale of the annuity as an invest- 
ment, as in placing life insurance the 
policyholder’s financial problems are 
laid out before him, and he is in an ex- 
cellent position to understand the 
needs from a financial standpoint. An 
ordinary salesman of stocks and bonds 
is at a comparative disadvantage, as he 
is not possessed of the information 
concerning income, investment, etc., 
that the life salesman is given when 
soliciting for life insurance. 


Annuity Forms Issued 


Owing to the various forms of an- 
nuities issued it is possible to provide 
exactly the form desired in a par- 
ticular case. There are life annuities 
which when purchased by a single pay- 
ment, provide a stipulated fixed income 
during the life of the annuitant; de- 
fered annuities may be purchased in the 
form of a single payment or an annual 
payment during the deferred period. 
Under this form the annuity payments 
may commence at any age the an- 
nuitant may desire; an annuity certain 
followed by a deferred life annuity is 
a combination, as the name would in- 
dictate, of two forms. The first pay- 
ment is made six months after purchase 
and continues for the term of years 
certain, and as much longer as the an- 
nuitant may desire; the cash option de- 
ferred annuity differs from the ordinary 
deferred annuity in that, in the de- 
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"THE Kalamazoo Auto Step Index is simple, rapid and 
perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
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ferred period, the policyholder has the 
option of taking the amount of the 
cash option in lieu of receiving a life 
annuity at that date. The contract also 
carries a cash surrender value during 
the deferred period. Premiums on this 
contract are payable during the de- 
ferred period; joint and survivor an- 
nuities are payable during the joint life 
time of the annuitant, according to 
contract purchased; survivorship an- 
nuities are payable yearly after the 
death of the nominator and during the 
remaining life time of the annuitant, 
the first payment being at the death 
oz the nominator. If the annuitant dies 
before the nominator, the contract is 
terminated, and the premiums paid re- 
main the property of the company. 





Life Agency Changes 


H. B. Meyers 


. B. Meyers, representing the 
Bankers Life of Des Moines for sev- 
eral years in north Texas, is now 
agency manager for the company in 
central Illinois, with headquarters at 
Peoria. Mr. Meyers has, for a long 
time, ranked as. one of the leading 
producers of the company. 


L. C. Mersfelder 


L. S. Mersfelder has been appointed 
state manager for the Kansas City Life 
for New Mexico. He has been a prom- 
inent citizen there for a number of 
years, having been engaged in school 
work. For seven years he was a 
county school superintendent, and for 
two years state director of industrial 
education. He is now a member of 
the state senate in New Mexico. He 
has been a part-time writer for the 
New Mexico agency of the Kansas 
City Life until he was induced to be- 
come superintendent of agents for the 
office. State Manager O. J. Duran of 
Arizona has now transferred all his in- 
terests to California, although he will 
continue supervision over Arizona in 
addition to California. His headquar- 
ters will be at Los Angeles. The Kan- 
sas City Life has just been admitted 
to California and therefore needed an 
experienced man to organize that state. 

The Arnett Agency of the Kansas 
City Life, which has the company for 
Oklahoma is given Louisiana. The 
Kansas City Life recently entered the 
latter state. 











Boston Office Moving 


BOSTON, Sept. 23—The Boston 
agency of the Mutual Life this week 
leaves the splendid old building which 
it has occupied for nearly 50 years, 
ever since the Boston fire, and takes 
up new quarters in the Unity building 
at 185 Devonshire street. The new 
quarters are extensive, probably as 
large as any in the city. The old build- 
ing was sold some five years ago and 
the new owners recently disposed of 
the property to the Federal Reserve 
Bank and the latter will either rebuild 
or remodel extensively at once. The 
Mutual Life has some 20,000 policy- 
holders in Boston representing nearly 
$45,000,000. 


Honor to E. H. Plummer 


At the recent conference of the gen- 
eral agents of the Berkshire Life at 
the home office, signal honor was 
shown E. H. Plummer, general agent 
at Philadelphia, who started with the 
Berkshire as a boy and has been con- 
tinuously associated with it for 45 
years. He was presented with a spe- 
cial greeting engrossed on durable pa- 
per the address being made by H. D. 
W. English of Pittsburgh. A number 
of important matters were taken up by 
the general agents with the officers on 
war problems affecting life insurance. 


Aetna Life Club Elects Officers 


_ The Aetna Life Club, an organization 
In its thirteenth year and composed of 


members of the Aetna Life and affili- 
ated companies, elected the following 
officers at its annual meeting the sec- 
ond week in September: President, N. 
M. DeeNezzo (life dividend depart- 
ment); vice-president, Frank K. Dan- 
iels (superintendent of employment bu- 
reau); vice-president, James E. McKin- 
ney; secretary, Edward M. Kyte; treas- 
urer, Harry C. Slate; Historian, John 
D. Eels. Athletic committee: James 
S. Bush, H. C. Bryant, H. M. Mather. 


Globe Stockholders to Meet 


SALINA, KAN., Sept. 23.—The 
stockholders of the Globe Life have 
been called to meet here Oct. 1 to con- 
sider the plans of the reorganization 
of the company. Smutzer of 
Lincoln, Neb., chairman of the com- 
mittee of stockholders appointed to 
work out plans of reorganization, has 
sent out the call for the general meet- 
ing. If the plans proposed are feas- 
ible it is asserted that the headquar- 
ters will be removed to Kansas City and 
the company put on its feet as a going 
concern within a comparatively short time. 
The negotiations for the reinsurance 
of the business of the Globe have been 
held up pending the outcome of the 
reorganization plans, the stockholders 
voting to continue the company them- 
selves rather than attempting to rein- 
sure the business at the present time. 


Gilbert Made Assistant Secretary 


George S. Gilbert has been appointed 
assistant secretary of the Twin City 
Life of St. Paul. He has been with 
the company for two years and has had 
charge of the accounting. 


Can Not Lapse Policies 


The Kansas department has sent a 
notice to some of the life companies 
transacting business in that state that 
they will not be permitted to lapse the 
policies held by men in the service of 
the United States. Several companies 
have been sending notices to the rela- 
tives of soldiers and sailors and ma- 
rines that the failure to pay the pre- 
miums due will act as a cancellation of 
the policy. 





Association Activities 














NEW YORK, Sept. 24.—The first regu- 
lar monthly meeting of the Life Under- 
writers Association of New York was 
held tonight. It was possibly the short- 
est on record. The meeting was hurried 
through to enable the members to hear 
Secretary McAdoo speak at Carnegie 
Hall, for which tickets had been pro- 
cured. 

The resignation of Secretary Sigourney 
Mellos, now in the service of the govern- 
ment at Washington, was accepted, with 
expressions of appreciation and regret. 
On proposal of Lawrence Priddy, A. 
Rushton, Mr. Mellos’ partner, was elected 
secretary-treasurer, President Rogers 
casting one vote for the association. 

Speaking while members ate, Dr. O. H. 
L. Mason, a former secretary of the 
Y. M. C. A., gave a stirring address, de- 
scribing what the Allies are fighting for 
and filling his hearers with enthusiasm 
for the coming Liberty loan drive. 

J. S. Myrick explained the plans for 
the forthcoming drive, which will follow 
those of the recent drive, with particu- 
lar attention to addressing and can- 
vassing groups, a method proved very 
successful in the last drive. 


* *K * 


Columbus, 0.—The September meeting 
of the association was held Tuesday 
evening. E. H. Lougher, who was in 
France last spring as a captain with 
the American Red Cross, and who is now 
touring the country in the interest of the 
fourth Liberty loan drive, made an ad- 
dress. Other speakers were: J. M. Sar- 
ver, on “The Agency Plan”; Fritz Lich- 
tenberg, on “Patriotism, Pep and Pros- 


pects’; C. B. Wiles, on “Life Insurance 
Today,” and H. O. Kramer. 
* *K * 


Youngstown, 0.—The first meeting of 
the season of the association was held 
last week. The meeting was presided 
over by President R. R. Stamp. The 
chief speaker of the evening was Charles 
J. Rockwell, director of education of the 
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E. W. RANDALL, Pres. 


T. A. PHILLIPS, Sec.-Actuary 


We Have Just Entered 


THE STATE OF KANSAS 





We desire to secure the services of 
one or two General Agents capable 
of handling a State or half a State 
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Prudential Group Policies Sell 
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THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 


FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 





Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, 
commissions, and the Company's great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 

















Savio First, Last, and Always 


se 

The agent who is selling insurance in a company which for 
sixty-seven years has been rendering unexcelled service, does 
not work alone. Wherever he may be, he will find enthusiastic 
friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. 
record for service in the past and the low net cost of the perfect 
protection we furnish, make a combination that assures success 


to any real worker in the field. 
Occasionally we have a General Agency opening. 


Joseph C. Behan, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 


Incorporated 1851 


Our enviable 
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MAGNIFICENT SPIRIT 

THAT was a magnificent spirit evinced 
by the members of the American LIFE 
CONVENTION at their meeting last week, 
following the address of Assistant Sec- 

. retary of the Treasury Tuomas B. Love, 
who suggested that companies in pur- 
chasing Liberty bonds could well af- 
ford to count on spending the excess 
of their income over disbursements 
until 20 percent of their assets had been 
consumed in buying government se- 
curities. 

The AMERICAN LirFE CoNVENTION went 
on record to the effect that its compa- 
nies would not only invest 20 percent 
in this way, but much more if neces- 
sary. In other words, the members of 
this organization are back of the gov- 
ernment tooth and nail for the win- 
ning of the war. They are willing to 
contribute their all to the great cause. 
There was not a negative vote but 
every man’s heart was in ‘the resolu- 
tion. 

It must have been an inspiring mo- 
ment to Mr. Love to see the immediate 
and undivided response to his call. The 
AMERICAN LiFE CONVENTION companies 
are in the forefront of all good move- 
ments. They ha%e attracted wide at- 
tention by their constructive program. 
They have been patriotic in everything 
they have done. They stand today for 
the United States government, first, 
last and all the time. They want to 
win the war first. That is the upper- 
most thought in their minds. They are 
not thinking about their own jobs, 
their own future, but they feel that first 
this great issue of autocracy against 
democracy must be settled once and 
for all. They are not only willing to 
purchase Liberty bonds with the 
money of the companies they repre- 
sent but are willing, of course, to go 
deep down into their own pockets to 
aid the cause. They are truly 100 per- 
cent patriotic and then some. 





NO SNAP JUDGMENT 
Present E. M. ALLten of the Na- 
TIONAL ASSOCIATION OF INSURANCE AGENTS 
in his talk at the annual convention at 
Cleveland expressed the sentiments 


that will probably meet with the ap-_| 


proval of most of the thinking insur- 
ance men. 
minimize the danger of the socialistic 
group which is endeavoring to take ad- 


vantage of the present conditions and | 


extend the power of government over 


President ALLEN does not} 








a greater number of private activities. 
President ALLEN said, however, that he 
has abundant faith in Wooprow WILson 
and does not believe that he would 
ever favor annihilating private insur- 
ance until insurance be given a reason- 
able hearing. 

Insurance men are patriotic through 
and through. They do not believe that 
the socialistic group is speaking for 
the government although at times its 
cohorts pretend to leave that im- 
pression. Insurance men are willing to 
go to the last limit in point of sacri- 
fice in winning the great war. They 
do not want to do or say anything that 
will hamper this mighty conflict. They 
feel they can conduct their business 
with satisfaction to the public and at 
reasonable cost. They see no occasion 
for any inference that their business 
should be taken over by the govern- 
ment. 

At the AMERICAN Lire CONVENTION 
meeting in Chicago last week it was 
very apparent that the company offi- 
cials had decided views as to the senti- 
ment life insurance should express 
toward the government. These men 
do not want to be misrepresented. 
They are not attacking the government 
nor any of the administration authori- 
ties. They are entirely in sympathy 
with the administration in its effort to 
make the country safe for democracy. 
They believe at the same time in their 
own business, have abundant faith in 
it and say that they are willing to 
have it tested at the bar of public opin- 
ion on its own record. 





FOURTH LIBERTY LOAN 

As THE campaign for the Fourth 
Liberty Loan approaches the Amer- 
ican army in France moves on toward 
Berlin. Under our own leaders the 
great American army has won a not- 
able victory. 

The fourth loan must be a great 
success. The Fourth Liberty Loan is 
a fighting loan. 

When our soldiers on the battle 
front are braving death, each one offer- 
ing to make the supreme sacrifice for 
his country and the great cause, we 
who remain safely at home surely 
should give them every support, should 
make every sacrifice to strengthen 
them. If we cannot fight ourselves 
we can make our dollars fight. 

It is a great cause for which Amer- 
ica is engaged in this war; it is a great 
struggle in which the very hope of the 
world is bound up that is being waged 
in Europe and on the high seas. It is 
an honor to have a part in it and all 
Americans, all of their lives, will be 
proud of the part they had in it or 
ashamed of their failure to do their 
part. 

The fourth loan is a fighting loan. 
Every subscriber to the loan strikes a 
blow for Liberty, for Victory. 








PROPER SAFEGUARDS 


Some of the leading financial men in 
lending their assistance to various en- 
terprises are becoming more and more 
exacting as to proper safeguards be- 
ing placed around these projects. They 
are not satisfied alone with the physical 
features, but carefully investigate the 
personal side as well. If one of the 





ersonal Glimpses of 
P Life Underwriters 


J. Franklin Mann, general agent at 
Omaha, Neb., for the Northwestern 
Mutual, has been ill for several weeks. 
He is now able to be at his office sev- 
eral hours each day. A meeting of the 
Nebraska Life Underwriters Associa- 
tion, at which he is to make the ad- 
dress, has been postponed until he is 
able to take part. St will mark the 
opening of the fall and winter season 
for the association. 





Edwin A. Olson, Jr., son of Vice- 
President and General Counsel Edwin 
A. Olson of the Scandia Life, died this 
week at Fort Sheridan, Ill., where he 
was in the officers’ training corps. 
Young Olson contracted Spanish in- 
fluenza and was sick but a few days. 

Life insurance men throughout the 
country will be pained to learn of the 
serious illness of Dr. F. G. Cross, 
president of the Columbia Life of Cin- 
cinnati. Little hope is held out for 
his recovery. Some time ago Dr. 
Cross sustained an operation for ap- 
pendicitis, the wound from which has 
never healed. Owing to his advanced 
age, 76, the shock was great and he is 
now gradually failing. A few days ago 
he was brought home from Asheville, 
N. C., and is now at his residence in 
Cincinnati. 

Dr. Cross has not been the active 
head of the Columbia for a year or 
more as due to his advanced age and 
failing health his son, Sumner M. 
Cross, secretary for many years, was 
advanced to the post of vice-president 
and general manager. Dr. Cross or- 
ganized the Columbia Life in 1902 and 
has built it up to a company of nearly 
$1,500,000 of assets and nearly $12,000,- 
000 in force, besides which it has a con- 
siderable health and accident depart- 
ment. Before organizing the Colum- 
bia Life Dr. Cross was one of the 
prominent general agents of Cincinnati, 
acting for the New York Life and the 
Massachusetts Mutual. He is a vet- 
eral of the Civil War and has been 








leading factors in an enterprise seems 
essential to its success, or at least is 
a big element in its success, the finan- 
ciers will demand that life insurance 
be carried so that the shock of death 
will be absorbed. In other words, 
these keen business investors ought to 
get at the actual money value of men 
who will be prominent in the manage- 
ment. A man’s value to a particular 
concern can be approximately meas- 
ured and the cost of replacement 
should be carefully considered. 

The death of an important man in 
a concern undoubtedly affects it. His 
loss is very much like the impairment 
of some vital unit in a manufacturing 
enterprise. The manufacturers these 
days are protecting themselves against 
loss that comes from business inter- 
ruption by taking out what is known as 
use and occupancy or business inter- 
ruption insurance. ‘It may be that some 
very important part of the machinery 
may be destroyed or injured by fire, 
explosion, wind storm or electrical dis- 
turbance. Insurance indemnity is taken 
against such contingency. Likewise in 
an important project the life of a man 
may be most valuable. Business in- 
surance, therefore, steps in to protect 
a concern against a loss of this char- 
acter. It could well be called replace- 
ment insurance. 


e 








Goop habits, like worthy motives, need 
never be backed up with excuses, because 
results show for themselves. 











prominent in Loyal Legion affairs. He 
has two sons associated with him in 
the company, Sumner M. Cross, vice- 
president and general manager, and 
Dr. Frank G. Cross, medical director. 


Graham C. Wells, Pittsburgh, Pa., 
general agent of the Provident Life & 
Trust, has gone to Washington for a 
period of service in the War Efficiency 
Bureau, where he will associate with 
Dr. Walter Dill Scott, whose service in 
the matter of properly assigning ap- 
plicants for government positions has 
been of incalculable value. The ex- 
panding work of this bureau has ne- 
cessitated the call for additional help, 
and for the special talents of Mr. Wells, 
which have so genuinely contributed 
to the building of the Pittsburgh 
agency of the Provident. 


W. E. Smock, representing the Bank- 
ers Life of Des Moines in the home 
office city, will have charge of the 
street sales during the fourth Liberty 
lozn campaign and will be first lieuten- 
ant to Capt. Robert Orriny of the life 
insurance team. Lieut. Smock will 
have charge of fourteen booths, which 
will be located on street corners, in 
hotel lobbies, and in railroad stations. 
Two life insurance men will preside 
at each booth, and they will be assisted 
by two women workers at each booth. 
Lieutenant Smock has had charge of 
the street sales in all of the Liberty 
loan campaigns in Des Moines and his 
work has always been highly success- 
ful. 


J. Ware Walker, connected with the 
Arnett Agency of the Kansas City Life 
in Oklahoma, wrote 382 applications 
from Jan. 1 to Sept. 1. Each life sales- 
man who has been with the Arnett or- 
ganization since Jan. 1, and is with the 
agency now has written more than 100 
applications during the same time, with 
one exception. Two of the field force 
joined the colors and worked but the 
first four months of the year, but they 
wrote 112 and 153 applications respect- 
ively. The entire agency organization 
averaged 211 applications per man dur- 
ing the first eight months. 


John W. Hogan of Cumberland, Wis.. 
and general agent for the Bankers Life 
of Des Moines, is Democratic candi- 
date for the office of lieutenant gover- 
nor for Wisconsin and is now in charge 
of the state campaign for the Demo- 
cratic forces in that state. Mr. Hogan 
has always been a leader among Wis- 
consin Democrats. 


John L. Way, vice-president of the 
Travelers, celebrated his thirty-ninth 
anniversary with the Travelers Sept. 
17. Mr. Way was born in Gilead, town 
of Hebron, July 1, 1860. From clerk 
at the home office he was appointed 
special agent in Iowa and Nebraska and 
later became special agent for Con- 
necticut and Rhode Island. His suc- 
cess then got him several special agen- 
cies in western states, finally locating 
in St. Lois, where his unusual success 
made him vice-president. He is direc- 
tor of the Hartford Trust Company 
and a trustee in the Mechanics Savings 
Bank. 


As showing how mental attitude 
counts the Northwestern Mutual re- 
lates the following incident: 

“A comparatively new agent sent in 
an application for $25,000 term insur- 
ance, applicant age 58, and carrying 
$25,000 ordinary life. Of course the 
home office wrote, stating that under 
the rules regarding amount and plan 
at the applicant’s age, any new insur- 
ance issued would have to be on the 
twenty payment life or some more ex- 
pensive plan. The general agent im- 
parted this information as gently as 
possible to the agent and for a mo- 
ment he was much discouraged. Only 
for a minute, however, then his face 
lighted up and ‘By Golly, that’s the 
best piece of news I’ve had for a long 
time; now I am sure I can write him 
twenty payment life’—and he did.” 
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SOME BIG THOUGHTS IN 
THOS. B. LOVE’S SPEECH 


(CONTINUED FROM PAGE 1) 


whom they can discuss prospective injury 
to their business or to their own advan- 
tage. 

Policy of the Government 


I cannot conceive of any way in which 
the winning of the war could be pro- 
moted by the government engaging in 
any business which is not particularly 
connected with the winning of the war. 
But when the war shall be passed and 
the millions of men now in the service 
shall be demobilized and come back, then 
there will be great economic problems in 
connection with all phases of the world’s 
activities which will be up for considera- 
tion. I believe in the institution of life 
insurance; I want to see it preserved, not 
because it affords a means of making a 
living for those engaged in it. I would 
not put it on so sordid a basis; but be- 
cause of its definite advantage as it is 
now operated, to the human race. 


Life Insurance Record 


What will happen to the institution of 
life insuranec after the war will depend 
upon the degree to which those people 
engaged in this business are able to con- 
vince the American people and all the 
people that it is a good thing for the 
human race, and there can be no better 
illustration of that fact than to point to 
a record of unexampled service while 
this war was on. 

I appeal to you to forget everything 
except the one thing that is now upper- 
most in the minds of all men and women 
in the civilized world—“What can we do 
to win the war and save liberty and 
civilization?” If we win the war we 
can settle all questions affecting our jobs 
after the war has passed; if we do not 
win the war, our jobs will not be worth 
saving. 

But aside from the questions of per- 
sonal effect, let us all exert ourselves to 
earn our share of the glory of winning 
this great struggle. I am sure our hearts 
were thrilled with pride on the day after 
the great German offensive in the spring 
of this year, when we read in the papers 
that the hundreds and thousands of 
American soldiers in France were moving 
forward under the leadership of our gal- 
lant Pershing to meet the onrushing 
hordes and save the channel ports and 
Paris so that civilization might be saved. 


Benefits Mankind 


I thoroughly believe in insurance and 
I regard it not as a mere business, a 
means of making money for those en- 
gaged in it, but I exalt it as an institu- 
tion, a means of benefiting the human 
race, and I am rejoiced at the vindication 
of the institution of insurance which 
these critical times afford. Not only is it 
vindicated by its unprecedented growth, 
but of infinitely greater importance is its 
repeated recognition as a necessary gov- 
ernment utility, indispensable in war as 
it is in peace, by the greatest government 
the world has ever known—the govern- 
ment which is saving and leading the 
world civilization. It seems to me that 
the heart of every insurance man, and 
especially every American insurance man, 
must be thrilled with’ pride when he 
contemplates the simple war insurance 
story of the government of the United 
States. 

Times of Service 


These are times of service. The oppor- 
tunity for service’ to the human race 
never was so great as now. The best 
thing about this period of the world’s 
history, which I think the best the 
world has known, is that it affords more 
opportunities for service, and world op- 
portunities for service, than the world 
has ever known before. The opportuni- 
ties for service for the itife insurance 
man and the life company are excep- 
tional. There are few businesses, few 
callings, that afford such opportunities 
to be of world service in winning this 
war for the existence of liberty and the 
civilization of the world as this which 
you represent. 


Thrift Is Encouraged 


In championing the cause of life in- 
Surance, which I have tried to do publicly 


MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 
increasing in value more rapidly than in any 
other state in the Union. ier 5 to 7%. 

Title Guaranteed. 





and privately for twenty years, I have 
urged that it was beneficent not only 
because of the beneficence conferred 
through its policies, but also because it 
afforded an unparalleled means of mak- 
ing possible the thrift which is necessary 
to the prosperity of the people, the ag- 
gregated innumerable small savings of 
millions of people into mobile funds 
which might be effectively used for the 
common good. We have seen the brief 
statement recently that the life insurance 
companies of the United States possess 
at this time more than $6,000,000,000 of 
liquid assets, and as we all know, this 
volume must grow like a snowball from 
year to year. There never was a time 
when the people represented in the na- 
tion, when the peoples of the earth repre- 
sented in the nations of the earth, needed 
the service of life insurance more than 
now, nor when the life companies, by 
reason of their control of these vast as- 
sets were so peculiarly able to render so 
much as at this hour. 


War Must Be Financed 


This war cannot be won unless it is 
financed, and there are but two ways in 
which it can be financed. One by the 
collection of taxes, and the other through 
the sale of Liberty bonds, and the life 
insurance men of America and of the 
civilized world have an opportunity for 
public service the like of which has never 
been presented to them before, and will 
never be presented to them in all likeli- 
hood again, of serving humanity and the 
world and practically demonstrating 
their high belief in that unselfishness 
which they have urged upon others 
throughout the years, by facilitating in 
every possible way the sale of Liberty 
bonds. 


Record in England 


As a life insurance man, a believer in 
its beneficence, I have been peculiarly 
gratified to read of the record made in 
the report to the British government by 
the life companies of Great Britain. And 
particularly was I delighted to read the 
report of the proceedings of the sixty- 
ninth general meeting of the Prudential 
of London, held on March 7, 1918. 
Throughout this report of this pioneer 
life insurance company of the world 
there was no boast of the money they 
have made during the previous year; no 
boast of the profit, no boast of the 
volume of business written; but their 
boast throughout is of the service that 
the company and its staff have ren- 
dered in upholding the British army and 
navy in the great struggle for the preser- 
vation of liberty and civilization. 


What Companies Should Buy 


I was asked recently by a friend of 
mine who is the head of a life company 
what, in my opinion, was the duty of the 
American life companies in assisting in 
financing the war through the buying of 
Liberty bonds. I told him, as I tell you 
now, without any sort of authority to ex- 
press the views of anyone other than 
myself, that my own views are that with- 
out unloading any securities upon the 
market which the companies already 
own, without calling in any of its loans, 
without refusing any renewals which the 
borrowers are fairly entitled to, the com- 
pany should devote its excess of receipts 
over disbursements to the purchase of 
Liberty bonds until its total holdings ag- 
gregate not less than 25 percent of its 
admitted assets. 


Not Question of Profit 


It is true that the rate of interest paid 
on Liberty bonds is less than. that paid 
by other securities which may be ob- 
tained in the market, and that therefore 
while the purchase of Liberty bonds may 
mean the diminution of dividends to 
policyholders and stockholders—yet our 
brave boys on the western front, when 
ordered to go “over the top,” do not ask 
whether it will pay to comply with the 
order. 

These are not times when men or insti- 
tutions or great business interests can 
afford to ask whether it is financially 
profitable to support the government in 
this critical time. They can only ask, 
“What can I do?” Not “What can I af- 
ford to do?” but “What can I do to help 
win this war?” 


Business Is Sacrificed 


Not only are men offering their lives 
by the millions, but in order to embrace 
the opportunity of offering their lives 
they have placed their business interests 
on the altar of the common good. The 
job of the wage-earner or the salaried 
man is his business, and to him indeed it 
is a big business—but it has been and is 
but the order of the day for men to sacri- 


splendid prospects for the future which 
they have attained by arduous effort, 
without a moment’s hesitation, in order 
to respond to the nation’s call; and the 
most wonderful and the most beautiful 
thing about it all has been the well-nigh 
complete absence of any murmur of com- 
plaint as men have yielded up these great 
business advantages, so important to 
them and their loved ones, in order that 
they might offer their lives for the great 
cause. 

Insurance in the Movement 


Life insurance and life insurance men 
are in this great movement, and they 
ean peculiarly appreciate this dominant 
spirit of cooperation and of sacrifice, for 
life insurance is cooperation and it is 
based on unselfishness. If there were no 
unselfishness in the world there could be 
no life insurance, which is but coopera- 
tive self-denial. Ordinarily, the business 
man makes his appeal to human selfish- 
ness. His problem is to convince a pros- 
pect that his own material advantage 
will be best served by purchasing his 
wares. But the life insurance man can 
make no such easy appeal. It has been 
his burden, his life task, to induce men 
to part with considerable sums of money 
by appealing to their unselfishness, by 
convincing them of their duty to sacri- 
fice their own interests that others de- 
pendent upon them may reap the benefits 
after they shall have passed away. And 
it may be noted that the unselfishness 
and dominant spirit of sacrifice of these 





times is unerringly reflected by the fact 
that this is the greatest life insurance 
era the world has known. 


Doubled the Volume — 


Uncle Sam, with his new life insurance 
company, has approximately doubled the 
volume of life insurance in force in the 
world within a scant year past. At this 
moment there is twice the volume of 
ordinary life insurance in force in the 
world that there was outstanding one 
year ago, and in the United States there 
is more than twice the volume of ordi- 
nary and industrial insurance combined 
that was outstanding one year ago. Not- 
withstanding the fact that more than a 
million and a half of the best life insur- 
ance risks of the American nation were 
called to the colors in 1917, thus largely 
reducing the field of possible insurance 
in private life companies, the records 
show that there were five billions of 
ordinary and industrial life insurance 
written in the United States by old line 
companies in 1917, as against $4,565,000,- 
000 in 1916, showing an increase of more 
than 17 percent in the latter year. With 
a considerably smaller number of men 
whom it was practicable for private life 
companies to insure than in any recent 
year, a larger volume of insurance was 
actually written. May not this fact be 
attributed to the force and power of the 
dominant spirit of human sacrifice which 
has been in evidence on every hand, and 
which continues to grow in the nation? 
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New York Life Insurance Co. 





FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 





During the Five Years Ending December 31, 1917, the New York Life 


Received in Income.............-eceeeeeeceee ees + -$667,884,000 
Paid Policyholders...............seeceeeeeeeeeeee+ 382,875,000 
Increased its Resources............ceeeeeeeeeeeees 215,272,000 
Increased its Insurance in Force...............--- 503,535,000 


THE BUSINESS OF 1917 EXCEEDED THAT OF 1912 


In Amount Paid Policyholders...............+++++ 25,337,000 
In New Imnsurance............-cecececeeeecesese-+ 119,917,000 





The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance on 
and this new Company is returning to policyholders 92 per cent o 
its entire income. It is also adding forty million dollars a year to its 
resources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR 


Since the war began in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to 
238 reported losses for $607,084 awaiting proof on December 31. The 
Company has so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wice character of the 
conflict, the percentage of its actual to its expected mortality as not 
been appreciably affected. This percentage for 1917 was 70.85—the 
lowest of any year since the Company has kept complete mortality 


amount of $12,075,000, and subscribed for $20,000,000 of the Third Liberty 


There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the Frencn War Cross. 

The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. 
accept applications from soldiers or sailors unless they have already 
taken the limit with the Government. 


EVERY MAN’S BUSINESS 


Just now it is every man’s business to Help Win the War. | Our 
daily occupations are incidental; winning the war is our real business. 
Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war 


The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the serv- 
ice. The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 








$3,007,223. There were 


Bonds on January 1, 1918, to the 


Agents are forbidden to | 








DARWIN P. KINGSLEY, President. | 
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AMENDMENTS MADE 
TO THE REVENUE BILL 


(CONTINUED FROM PAGE 1) 


income tax rates. This real danger of 
double taxation of individual and cor- 
poration incomes which lurked in the 
bill has now been removed by the 
House amendment, which provides that 
the taxes to be imposed by the new 
bill shall be in lieu of those imposed 
by the revenue acts of Sept. 8, 1916, and 
of Oct. 3, 1917. 
Differential Rate Opposed 


The second objection presented by 
Mr. Hedges to the Senate finance com- 
mittee had to do with the differential 
feature of the proposed corporation in- 
come tax rate, and he pointed out the 
unwisdom of ‘applying the differential 
rate to insurance companies, by reason 
of the peculiar nature of the insurance 
business. The section of the bill estab- 
lishing 18 percent as the normal tax 
upon the net income of corporations 
contains a proviso, “that the rate shall 
be 12 percent upon so much of this 
amount as does not exceed the sum of 
(1) the amount of dividends paid dur- 
ing the taxable year, plus (2) the 
amount paid during the taxable year 
out of earnings or profits in discharge 
of bonds or other interest-bearing obli- 
gations prior to the beginning of the 
taxable year.’ 


Immoderate Distribution 


The proviso places a premium upon 
the immoderate distribution of corpora- 
tion income, and, in fact, such distribu- 
tion was intended to be brought about 
by the framers of the bill. As regards 
life insurance companies, this proviso 
was a real hardship and danger, as it 
would practically compel the dissipa- 
tion by insurance companies of the en- 
tire amount of each year’s surplus, thus 
adding greatly to the danger that some, 
at least, might not survive the period 
of the war without serious impairment 
and corresponding loss to their policy- 
holders. 


Suggestion Made by Hedges 


lak! 


To obviate this injustice and danger 
Mr. Hedges proposed that the benefit 
of the differential rate of 12 percent cn 
corporate incomes be extended to so 
much of the net income as a corpora- 
tion may invest during the taxable year 
in obligations of the United States is- 
sued after Sept. 1, 1918. 

This amendment the House has also 
accepted, thus permitting insurance 
companies to make such annual addi- 
tion to surplus invested in government 
obligations as may be thought neces- 
sary without incurring the 6 percent ad- 
ditional tax. 


Revenue Bill Was Passed 


The revenue bill was finally passed 
by the House Friday, and these amend- 
ments thereto are a matter of congrat- 
ulation to the insurance companies. 

The last point of Mr. Hedges’ brief 
had to do with the contention of the 
companies that the proceeds of life in- 
surance should not be reduced by the 
estate tax as will be the case if there 
is no ultimate amendment to the pro- 
vision of the bill which extends the ap- 
plication of the estate tax to the pro- 
ceeds of life insurance in excess of $40,- 
000 payable to individual beneficiaries. 
This point was not considered by the 
House. It is hoped, however, that the 
Senate committee will do something to 
modify the estate tax provisions of the 
bill as they affect life companies. 


Kolman Joins Perez Huff 


Harry L. Kolman, who has been 
manager of the life department of 
the Rockwood-Badgerow Company of 
Chicago will join the Perez Huff 
agency of the Travelers in New York 
City. The Rockwood-Badgerow Com- 
pany represents the same company in 
Chicago. Prior to going with the 
Travelers Mr. Kolman was with the 














By J. L. 





rational human being when it is 
beneficial to have serious, sober, 
solemn thoughts—think deeply and 
calmly on an important question. 
Every tick of the clock brings you 
nearer the end of your life’s journey. 
You may be a_ wide-awake, active 
hustling man, covering a lot of ground 
in your business, but did you ever 
think that some day a lot of ground 
would cover you? Prepare for the fu- 
ture, now, while you have the oppor- 
tunity. 

To my mind “Advantages of Life 


T ational are times in the life of every 


Insurance” may be summed up as fol- 
lows, epigramatically: 

Insurance means assurance after 
death. 


Along with honesty, life insurance is 
the best policy. 
Insurance is the 
the, darkest cloud. 
Indifference to life insurance is add- 
ing sin to neglect. 
Insurance is a safeguard to your 
family when you are gone. 
Life insurance is the compound in- 
terest on love and loyalty. 
Insurance is a vitality that blesses 
after you pass from earth. 

Insurance enables you to save when 
you couldn’t do it otherwise. 


* * OK 


“silver lining” to 


Never forget that insurance instills 
hope and confidence in the future. 

An insurance policy in hand assures 
care and comfort to your loved in time 
of need. 

Life insurance is saving money for 
the “rainy day” and days of trouble 
and sorrow. 

Life insurance is “taking time by 
the forelocks” and robbing death of 
some of his terrors. 

Insurance means the assurance of 
benefits bequeathed to your loved ones 
when you are taken from them. 

Life insurance is the substance of 
things hoped for; the evidence of pro- 
tection and comforts not seen. 

Life insurance is a calient, vigilant, 
able and faithful friend to your family 
when your eyes are closed in death. 

Your insurance policy reflects the 
love, thoughtfulness and protecting 
care for those nearest and dearest to 
you. 

Insurance is a legacy you leave your 


ADVANTAGES OF LIFE INSURANCE 








Atkins 





you are no longer able to provide for 
those dependent upon you. 

While you are healthy, harmonious, 
and happy, take life insurance, and 
make it ‘ ‘safety first” with a satisfying 
feeling of “duty performed.” 

You waste time and yitality in work- 
ing a life time without securing a life 
insurance policy against the time when 
you will cease from work. 

Life insurance ought to call a man 
to take a policy for the benefit of his 
dependent ones in as loud a voice as 
business calls him from away. 

Wishing you'd like to be insured, and 
not doing it, is like trying to sip soup 
with a fork. There’s nothing to it, and 
you are getting no benefit. 


* OK OK 


‘You say you deserve success. Prove 
it. No man is a success in the future 
who does not provide for his loved 
ones in the event he is called from 
them. 

Life insurance is protection alike for 
those who possess knowledge, and for 
those who are ignorant. That is the 
beauty of its equality. For poor and 
rich alike. 

A man of family with no insurance, 
when he dies, is like leaving his de- 
pendent ones on a raft at sea. You 
would not do that while you were liv- 
ing. Why not provide for their future 
welfare now? 

All business and securities is more 
or less gambling. A life insurance 
policy is the ° ‘only sure thing” in this 
life—and “only sure thing” for your 
family when you are dead. 

One sure way to get money—earn 
it. One sure way to have money— 
save it. One sure way to save money 
—put a portion of your income into 
life insurance, where it will do the 
most good when most needed. 


Character building, body building, 
and business building are the biggest 
buildings possible. But they do not 
compare with life insurance building 
for your dear ones, when you can no 
longer build. 

Life insurance watches your interest 
as carefully as if your policy was the 
only one it had in charge. When you 
die it steps in with financial aid, more 
needed then than at any other time. 
Where will you find an earthly friend 
to do as much? 

ke eee 

Thinking you will insure some day 

is the procrastinating thief that is steal- 














Over 20 years an Insurance Law 
Specialist for Underwriters 


Geo. J. Kuebler, LL. B. 


29 South La Salle St. 
Phone Central 310 CHICAGO 


























Has the Life Insurance Field Become More Limited ? 





Our Agents can sell policies on 





family when you die. Behold, what a 
blessing a little saved each 
brings in the end. 

Life insurance never takes a vacation; 
never off duty; and never neglects its 
beneficiaries. Ready to serve when 
demand is made. 

A little today; a little tomorrow, and 
so on, placed in insurance, puts the 
song of rejoicing in the most sorrow- 
ful heart. 

ak ok 

A life insurance policy puts comfort 
and cheer in the home of the living, 
when the provider has passed away, as 
nothing else can. 

Life’s standards are heightened by 
provisions made for the future, when 


GLOBE MUTUAL LIFE 
INSURANCE ASSOCIATION 


431 S. Dearborn St. Chicago, Ill. 
Gain of the Globe for Year 1917 








Increase in Assets ........... 90 percent 
Increase in Premium Income. 20 percent 
Increase in Insurance ........ 13 percent 


For the Last Five Years 
Gain in Income .... ..230 percent 
Gain in Assets 190 percent 
Gain in Insurance in Force..160 percent 

Ordinary and Industrial Branches. All 
policies pay Total and Permanent Dis- 
ability Benefit at the rate of $10.00 per 
week. ; 

All Claims Paid “On Sight” 
T. F. BARRY, Secretary and Manager. 








Chicago agency of the Mutual Benefit. 





month | 





| 
| the same period last year. 
| 
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NOT WITH US 


$3,000, to young men and young women as young as age 2. 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. 
| limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. 
business this year is more than 50% larger than the new business for 
By the way, if your Company will let you 
write our insurance for children as a side line, we will. 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 


the annual premium plan, up to 
It is 


This extension of the age 


Our new 


Some are 


:: Chicago, Il. 














DENVER, 


B. M. STACKHOUSE, Secretary 


holders ad 


THE FARMERS LIFE 
| INSURANCE COMPANY 


| E. M. AMMONS, President 


Assets - - - 
Liabilities « + - 
Surplus to Policy- 


COLORADO 


J. H. ORR, Treasurer 


- $2,016,354.38 
1,865,920.95 


- - 150,433.43 














Insurance in force $13,839,455.00 


(According to report of April 30th accepted by the Colorado State Insurance 
Department) 
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ing your energy and ability, “do it 
now!” is the “stitch in time” that pro- 
vides for those yop leave when you 
are called into eternity. 
_ Life insurance is not a parasite, tak- 
ing where it does not give back. It is 
instead a wonderful producer, creating 
anew; multiplying substance where be- 
fore there was none, and lifting the 
needy and the bereaved into the realm 
of comfort and protection from knaw- 
ing want and financial distress. 
* & x 

You are striving to build up your 
body in health and strength; build a 
comfortable home; build up a reputable 
character; build a successful business. 
Why not do a little building for the 
future? Build a wall of protection 
around your loved ones, that will stand 
when you will have ceased building in 
this world. Life insurance is the thing. 

Preparedness for most of the crises 
that may happen to you is measured by 
money. “In time of peace prepare for 
war” is a national maxim. No less im- 
portant for the individual is the rule, 
“In time of health and vigor prepare 
for the future of those dependent upon 
you, when death claims you for his 
own.” You cannot tell what moment 
that may be. Why procrastinate on 
such a matter? Insure now and be 
assured hereafter. 


Ruling on Insurance Employes 


A very important ruling from the 
provost-general’s office at Washington 
as to the position of clerks and em- 
ployes of all kinds in the insurance of- 
fices is presented in Part 1 of this paper. 
The National Board of Fire Under- 
writers had its associate general coun- 
sel visit Washington and take up with 
the provost-general the matter of ex- 
empting employes in fire insurance of- 
fices. The judge advocate answers the 
National Board and presents the atti- 
tude of the government toward all 
linancial institutions so far as employes 
under the draft are concerned. What the 
judge advocate states as to fire insur- 
ance naturally refers to all insuranec 
othees. 


Sources of Income 


The Connecticut insurance report 
shows that two-fifths of the income of 
soliciting life agents of companies re- 
porting to that department comes from 
renewals and three-fifths from commis- 
sions on new business, 


Louis I. Friend, vice-president of the 
Association of Bonded Attorneys, New 
York, who died at his home in Bradley 
Beach, N. J., recently, was for many years 
a prominent life underwriter of Milwau- 
kee, where he was associated with the 
Kquitable Life and later with the New 
ngland Mutual until his removal to New 
York in 1911. 





Using Disability Clause 
As Soliciting Argument 





_Agents with companies issuing a 
liberal disability clause should not lose 
sight of the fact that it is one of the 
strongest canvassing documents they 
have. Prospects are often encountered 
who announce that they carry health 
and accident insurance, and are, there- 
fore, inclined to make light of the 
value of the disability feature of the 
contract. 

A man who makes this statement 
has no clear conception of just what a 
disability clause in a life insurance 
contract is. The intent and scope of 
the disability provision should be made 
clear in all cases. There are too many 
agents who themselves have no faith 
in the value of the disability clause, 
and ask the prospect in a half hearted 
way whether he wants it included in 
the policy, and many actually seem 
pleased when the policyholder replies 
in the negative. 

The following figures on total disa- 
bility will be a revelation to many. 
They are thoroughly reliable, and 
should be memorized at least partially 





by the agent who uses the total disa- 
bility clause as a clinching argument. 
Causes of Total Disability 
(20 Years Experience) 

Paralysis ..ccccccssccccccccceccces 21% 
Tuberculosis ......-...-. Leseccccceee 21% 
Nervous disorders (including nervous 

breakdown, locomotor ataxia, etc.) .20% 





ParesiS .....e-csceee ened ee eessesoees 10% 
Insanity .........6- wetacoesUenws coed 10% 
BHmdnesS ......cccccccccccccerscccs 10% 
Other diseases (including cancer).... 8% 

MOREE < cicéccwadeeaneectec ecu sgen wee 100% 


Only 8 percent of the total were even the 
indirect result of accident, and these are 
classified above under the respective di- 
rect causes. 


Risk of Total Disability 


Age 25—Six out of every 100 persons 
become totally disabled during the follow- 
ing 38.8 years of life expectancy. 

Age 40—The risk amounts to 15 percent. 

Age 50—The risk is over 26 percent. 

These figures are from the findings of 
Dr. Bruce Mudgett, of the Wharton School 
of Finance, University of Pennsylvania, 
after an exhaustive study embodying thou- 
sands of lives. 





Use of Dollar Bill 
Is Shown 








Manager Frank L. Jones of the 
Equitable Life of New York at In- 
dianapolis has recently been using a 
striking plan for securing live prospects 
with very gratifying success. He first 
sends to a list of possible prospects of 
good financial standing the following 
letter, with a crisp dollar bill pinned at 
the top: 

Ten years ago this Dollar Bill would 
have purchased either of these items: 


Bacon (sliced) 4 pounds 
Flour 1.5 bags 
Butter 3 pounds 
Potatoes 5.5 pecks 
Sirloin steak 5.7 pounds 


Corn meal 38.5 pounds 
Today it will purchase either of the 
following: 


Bacon (sliced) 2 pounds 
Flour 7 bag 
Butter 1.8 pounds 
Potatoes 2.4 pecks 
Sirloin steak 3.3 pounds 
Corn meal 14.3 pounds 


Poor Old Dollar Bill, you show a 
shrinkage in value of 50 percent to 60 
percent. 

This illustration shows just what has 
happened to the value of your estate, 
too. If you should leave your estate to- 
day to your family, they would have a 
purchasing power for necessities from 
it of only 40 percent to 50 percent, com- 
pared with ten years ago. 

How about the next ten years Let me 
show you a businesslike way just how 
you can make up this difference in whole 
or in part at a cost of about 1 percent 
a year of the amount. 

I wiil limit my interview to ten min- 
utes and will not importune you. 

Kindly write your name and age on 
the card and return it with my Dollar 
Bill in the enclosed envelope. I must 
have the age to get my proposition in 
shape to show you in ten minutes. 

The following return card is en- 
closed, and the implied obligation to 
return the dollar brings it back in a 
surprisingly large percentage of cases. 

RETURN C. D 


Jones: Here is your Poor Old Dollar Bill! 
Come to see me for ten minutes at..a.m, 
--D.m. 

DEW WANG” Use oi cos sc aea ti ivenccnctaecsne 
WE BONO CI 66k b.4e RAer eo tee Hades o4 Cae ees 


If you need fire insurance to protect 
nt home do you wait until next year to 
get it? 








The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned? 


Address with bank or other first class references, 


S. M. CROSS, Vice-Pres. and Gen’! Mgr. 


Cincinnati, Ohio 











Michigan, Ohio, West Virginia 


Is where we are doing business. Big 
enough to make it interesting for the big 
producer, yet not so large as to lose you in 
the shuffle. Recently several new men have 
found their opportunity with us. There is 
room for another. Speak up. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice-President and Manager of Ag 


Guardian Building Cleveland, Ohio 














THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh **sei3,2e°* Pittsburgh, Pa, « 


$7] 














Mr. Elmer O. McCreight of Creston, Iowa, paid $24.70 annually 
for twenty years on a $1000 insurance policy, a total of $494.00. The company 
returned him on March 30th, 1918, $743.95 and gave him twenty years insur- 
ance for nothing. Hundreds of settlements like it have been made. Assets of 
this company $14,000,000. More than a third of a century in business. If you 


can sell this kind of insurance, address 33-W, care National Underwriter for particulars. 
Replies confidential. 














State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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It’s a Whiz! 


We are issuing a 
Woman’s Policy 
framed to meet 
modern women’s 


needs. Most 
agents find ita 
winner. 


Gardiap tite 


Madison, Wis. 














Hotel Dyckman 


inst MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 

with a fa- 
miliar home- 
likeness rarely 
| found in 
| Metropolitan 
— Two 


cafes 
a ladies and 
gentlemen, al- 
# soa Club Grill 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 


ACTUARIES 


ee F. CAMPBELL 




















CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
— J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bidg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance —— — 
The Law of Insurance a Spec 
Colcord Bldg. 


OKLAHOMA CITY 











J H. NITCHIE 
we ACTUARY 





Telephone 1223 Association Buildin 
Central 3462 19 S. LaSalle St., CHICAG 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 





WACO, TEXAS 


REDERIC S.WITHINGTON,F.A.1L.A 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 








SELLING SIDE OF LIFE INSURANCE 





that time is his only asset. 
Working on a strictly commis- 
sion basis the life man can earn more 
money only by puttiny more time in 
the actual solicitation of business. All 
life men know this, and yet how many 
there are who knowingly fritter away 
many valuable hours a week? For in- 
stance, there are thousands of life men 
who go on the theory that no business 
can be written before 9 a. m. or after 
5 p. m., or on Saturday, or during the 
noon hour or on Monday mornings. 
Having this idea, and feeling it to be 
the correct one, they make absolutely 
no effort to solicit business at these 
times or before or after these hours. 
They have a conviction and they make 
no effort to convince themselves that 
they are wrong. 

The man who believes that business 
cannot be obtained before 9 a. m. never 
gets to his office before that hour to 
actually give the thing a trial. The 
man who thinks that he must quit at 
12 o’clock quits at that time, and does 
not start in again until 2. The mis- 
guided individual laboring under the 
impression that life insurance cannot 
be written after 5 p. m., makes no calls 
after that hour. The same is true of 
the life man who does not believe in 
working on Saturdays or on Monday 
mornings. 

Life men holding these views would 
be very much surprised at what would 
result if they would solicit during what 
they choose to regard as the prohibited 
hours. There are no prohibited hours 
in the life insurance business. Busi- 
ness can be written whenever the ap- 
plicant can be induced to sign the ap- 
plication. This may be at high noon 
or at midnight. The desire can be 
created whenever the salesman has a 
chance to obtain a favorable interview. 
This question is not governed by the 
time of day or night. The only way 
the life man can convince himself that 
this is true is to give it a trial. 


A’ life man will cheerfully admit 





LFRED HOLZMAN, branch man- 
ager of the Equitable Life of New 
York, in the Conway building, Chi- 
cago, is one of the great believers in 
the straight canvass plan. When Mr. 
Holzman was a soliciting agent he fol- 
lowed this method frequently in order 
to whet his appetite, get new prospects 
and put in hard licks. As a manager, 
he keeps some of his men on the 
straight canvass plan all of the time 
and occasionally he goes out with 
them. He states that he had one man 


care for any insurance but said if the 
agent would leave his card he might 
remember him in the future. In about 
two weeks the agent was called up by 
this man, resulting in the writing of 
three business policies amounting to 
$35,000 for a concern in which this man 
was interested. 

The other day Mr. Holzman got out 
his automobile, took one of his new 
men with him and told the agent that 
he would start anywhere the latter de- 
sired. The agent selected an indus- 
trial district on West Monroe street. 
They canvassed the head of an impor- 
tant concern who gave his consent for 
them to write $50,000 business insur- 
ance. The man, however, was unable 
to get his policy through but he took 
out $25,000 ordinary life insurance for 
himself. Mr. Holzman says that the 
straight canvass plan has resulted so 
far as he is concerned in developing 
some of his best prospects. 





MAY of the selling methods rec- 
ommended by some sucessful men 
are impractical, says Harry L. Marum, 
who has the Northwestern Mutual at 
LaPorte, Ind. I cannot go out and 
shove my prospect up against the wall 
and make him come through. If I 
used these tactics I would soon have 
the reputation of being a strong arm 
man or high pressure artist, and peo- 
ple would be avoiding me. 

I have to keep constantly on the 
alert and then push my prospect over 
quietly and easily. My big work is to 
keep track of every opportunity and 
even make opportunities. When a man 


his business associates and his rela- 
tives, people that I see every day of 


dies I solicit his close personal friends, |' 





when such a settlement is obtained, 
there is no_ question about delivering 
the policy when it arrives at the agency. 
In other words, the sale has to be made 
only once. Sold the other way, it is 
possible for a competitor to disturb the 
sale during the time the application is 
pending. The applicant is afforded an 
opportunity to buy a victrola, a new au- 
tomobile or some other luxury which 
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that those people intended ultimately 
to insure and that they should do so 
at present. 


tunity to do favors, gets plenty of 
chances. I do, and when appreciation 
is expressed I tell them that they can 
do something for me, that they can 
take out that life insurance that they 
have been planning to take for some- 
time, but just haven’t gotten round to. 
If a man in a small territory keeps his 
eyes open he will not lack for pros- 
pects and he will be able to stay in 
that community all of his life. 





TT HERE are at least two convincing, 
reasons why a binding receipt set- 








working in the Conway building alone 
for three months. The agent during 
that time seldom solicited insurance 
outside of the building, finding that 
there was enough to .keep him busy 
in this one structure. He ran across 
one man who stated that he did not 


| tlement should be taken with an appli- 
cation for life insurance. The first and 


most important reason is that by means 
of such settlement, business is put in 
effect at the earliest possible moment 
upon approval of the application at the 
The second reason is that 


home office. 


the week possibly, but whom I could |, 
not approach unless I had the excuse | 


A man ever watching for an oppor- * 





| PEN 


The word ‘“‘Jiffy” de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-fillng without a 


rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 
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DES MOINES, IOWA 


THE TIME 
| TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
| like life men to write us about our proposition during the next six weeks. 


VERY 


insurance. 


Inter-Southern Life Insurance Company 


Louisville, Ky. 


making money these days. 
the time to hit and hit hard. Our 
country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. 


JAMES R. DUFFIN, President 
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may permit him to tell a hard-luck 
story instead of fulfilling his part of the 
contract. 

The agent who does not get a settle- 
ment with the application may be lik- 
ened to a certain type of race horse 
known as a “long shot.” He starts well 
and goes strong to the half or three- 
quarter post and then quits. After all, 
it is simply the difference between al- 
lowing the purchaser to dictate the 
terms and method of settlement and 
allowing the seller, who should have 
that prerogative, to do so. 





MB. A., a well-to-do man, has $15,000 
4Y1 of life insurance, taken ten years 
ago, and he thinks he has “insurance 
enough.” As a mater of fact it never 
was enough, considering the size of the 
family income which would cease with 
his death and the style of living to 
which he has accustomed his family. 
But let that go. 

It is certain that the amount is not 
enough now, in view of the increase in 
the cost of living in recent years. It 
might be pointed out that $15,000 would 
not go farther today in providing for 
his family than $10,000 would have gone 
ten years ago. In other words, his in- 
surance has depreciated one-third in 
purchasing power. Accordingly, $15,000 
is only two-thirds of what he needs to- 
day, to be as well off relatively as he 
was ten years ago. That is to say, 
$22,500 is. necessary now to equal the 
former purchasing power of $15,000. 

The foregoing is a popular line of 
argument, but it is a loaded weapon 
that should be handled with care lest 
the recoil do more damage than sub- 
sequent explanation can rectify. Sup- 
pose the prospect were to answer: 
“You say my present insurance is only 
worth two-thirds as much as it was ten 
years ago and yet you urge me to in- 
vest more money in the same scheme!” 

You reply: “The fault is not in the 
character of the investment, but in the 
fact that money today, from whatever 
source derived, will purchase much less 
than the same amount would have 
bought ten years back. Everything you 
buy today, whether food, clothing, 
labor, or what not, calls for a great deal 
more cash than formerly.” 

No; that is not the best way to put 
it either—and here is where you get in 
your unanswerable argument. “There 
is one thing which costs no more today 
than it did ten years ago, and that is 
life insurance. In fact, it is unques- 
tionably true that participating life in- 
surance costs less now than it did even 
twenty years ago, as can be proved by 
comparing premiums and: dividends of 
today with those of two decades back.” 

Not only is life insurance the one 
thing that has not increased in cost, 
but in practically all lines of profes- 
sional work or business, the individual 
is himself receiving much greater com- 
pensation or profit than at any time in 
the past. This is the time when he can 
afford to make profitable investments, 
and life insurance is the most profitable 
of all—Mutual Life Interests. 





< HE new agent is often disturbed and 

at a loss as to just how to reply to 
the prospect who says that he has a 
friend in the life insurance business, 
and that any business he places will be 
placed through that friend. The new 
man is very likely to magnify the im- 
portance of such a statement. He may 
get the idea that nearly every one has 
a friend in the life insurance business. 
This is really of minor consequence, 
for the services of an agent are needed 
wherever an uninsured man has a wife 
and children. The real agent can prove 
that he is at all times aiming to render 
service by replying to the man who has 
a friend in the business that the only 
interest he has in any prospect is the 
welfare of the wife and children. They 
are in need of a service and the service 
consists in not talking about commis- 
sions, but in having the prospect see 
the doctor and get the life insurance 
in force at the earliest possible mo- 
ment. The man who is attempting to 








THOMAS J OWENS, President 


Capital. $200.000 


build —readlife insurance company. 





DR. ALBERT SEATON. Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO, inoianapotis 


NO ORGANIZATION EXPENSE 


All of the stock is held by a few substantial business men 
of Indiana who believe_in the ability of the management to 


CLAUDE T. TUCK, Secretary 
Occidental Building 


Surplus, $100,000 


Managed by men experienced and familiar with all de- 
partments of life insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive feld and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has eal red blood in its veins—that has all th elements of growth and permanency— 
Tell us where you want to work 








weak position he has taken by a line 
of argument similar to the following: 

“Tf you really desire a policy why 
not take the telephone now and get 
your friend over here. I shall be sat- 
isfied if you do that and make an ap- 
pointment for his doctor to examine 
you right away. If you do this I shall 
still be performing a service for your 
wife and children, and in fairness I in- 
sist that you shall not throw sand in 
my eyes by talking about commission. 1 
In our company we give compensation 
for services performed, and if you think 
your friend should be compensated for 
what he has done for your wife and 
children, I shall be glad to have him 
get the commission. This is all merely 
incidental, however, as what you want 
and neither your friend or I have been 
able to induce you to take is a life 
insurance policy now, not tomorrow, 
next month or next year.” 

In nine cases out of ten the man that 
gives as an excuse for not taking life 
insurance the fact that he has a friend 
in the business is merely trying to get 
rid of the soliciting agent. He is sim- 
ply beating around the bush, and com- 
missions should not enter the interview 
until the life insurance protection to 
wife and children is accomplished. 
After all, any prospect is certainly 
-more interested in his wife and chil- 
dren than he is in whether a friend 
of his earns a commission on the busi- 
ness. 





; One of the hardest prospects for the 
life insurance man to close is the man 
who agrees that the contract as out- 
lined is satisfactory and asks that a 
sample policy be sent. In nine cases 
out of ten such a prospect has no in- 
tention at all of taking life insurance 
but simply desires to terminate the in- 
terview and uses this method for bring- 
ing the solicitation to an end. 

After giving the matter a little 
thought, the agent will agree that it is 
rather ridiculous to send sample con- 
tracts to a prospect. It is well known 
that few men carrying life insurance 
have read their contracts, as they rely 
upon the agent to furnish to them the 
kind of a policy they want. When it 
is delivered they merely glance through 
it hastily and file it away some place 
in their desk or safe deposit box. 

If the man carrying life insurance 
will not read his policy, what chance 
has the agent of getting a prospect to 
go through the laborious process of 
dissecting a policy paragraph by para- 
graph? Any agent with the proper 
understanding of the business can fur- 
nish a much more enlightening ex- 
planation of a life insurance contract 
personally than the prospect can pos- 
sibly gain by reading through the 
policy. 

The next time a prospect agrees that 
what you are offering sounds good and 
asks you to send a sample policy to 
him, say, “No; and in telling you the 
reason why I must illustrate it by a 
story. Some day you are going to die, 
and when you do your friends and rela- 
tives will walk around the casket and 
somebody will sooner or later remark 
to your wife, ‘Did Mr. Jones carry 
much life insurance? Your wife will 
be forced to reply, ‘No, but he had over 
$100,000 worth of sample policies.’ I 





Put off action can be made to see what 








THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


@ 2 
Equitable Life of lowa 
(Organized 1867) ‘ 

All previous records broken during 1917. Substantial increase in assets and paid 
for msurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 

MEN of CHARACTER can obtain further information 

as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building - Des Moines, Iowa 














The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 


FIRST IN THE WORLD 


In gain in assets in aaa ooh ck cach ca cdisecndveccccssccae See 
In increase in income in 1917.............ese00 errr ee .-  40,648,595.67 
In amount of insurance in force.........eecceceeeces secccees 3,936,181 ,898.00 
In gain in insurance in force....:........ cdaladocaaicnaute wee 453,749,902.00 
In amount of insurance placed in 1917.............. eecceseees 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 











MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
ish the push. This push is the 
help we give ourmen. No other life 
insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 














don’t propose to be a party to that kind 
of a deal.” 











ECRET OF OUR 


One &UCCESS IS We have a contract for you under which your 


JERVICE income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 
FEDERAL CASUALTY COMPANY Maticay 


Cash Capital $200,000.00 V. D. CLIFF, President 




















































a 
lj 
if 
f 
' 














THE NATIONAL UNDERWRITER 


September 26, 1918 





Once an 
Illinois Life 
Man 


GREATEST GREATEST 


(LLINOIS ILLINOIS 


Always an 


Hilinois Life 
Man 


COMPANY COMPANY 


* 
WANTS GOOD MEN WANTS re Tole} e) MEN 
AND . AND 

WILL PAY THEM WELL 





W. J. WILLIAMS, President 





WILL PAY THEM WELL 


A Record of Thirty Veuve of —— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. 31—1888....$ 104,307 $ 889,073 Income Issued 
1897.... 274,290 6,619,653 1888-1897 ....$ 1,744,102 387,702 
1907.... 2,916,339 39,503,485 1898-1907... - 10,551,857 1,139,235 
1917.... 14,008,422 115,099,897 1908-1917... --. 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 
CINCINNATI 


Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 











ORGANIZED 1871 
Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 





NN Ne reg hs ee Seg ed eee $ 16,560,439.04 
SERINE ks 5. ck iPtss ue scsd oakeec ae awn’ 14,343,626.28 
SNE TIEN UDRITRIIND 86 oop 5 fs 053655 nee is cigine 2,216,812.76 
AAO RTA RUD OIG ogo ob 8 55 ioe des orate Have 131,790,562.00 


Payments to Policyholders since organization 19,612,616.08 
Is paying its Policyholders nearly $1,500,000.00 annually 


,GOOD TERRITORY FOR LIVE AGENTS 











Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 


Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 














LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to eur regular lines of Business Men’s and Commer- 
ee Now is the time to secure good territory in the state 
o io. 


THE GEM CITY LIFE INSURANCE COMPANY 
A. 1, MORRISSETT, Vice-President and General Manager DAYTON, OHIO 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, af which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 

















Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA. LIFE INSURANCE CO. 
PHILADELPHIA 


jJ.O. LAUGMAN, President! B. O. BERGE, Secretary 


Lutheran International 


Jusurance Company 
Capital $100,000.00 Surplus $12 1,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 














“SAFE AS A GOVERNMENT BOND” 


Ont OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT4x° MONTHLY INCOME INSURANCE. 






siddeeeae LATEST POLICIES AND AGENCY CONTRACT Saipan 





Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 





OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 
liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 
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R.H. TOWNER TALKS ON 
BANK FIDELITY RATES 


Addresses State Bank Section of 


American Bankers 


Association 
LOSS RATIO MISLEADING 


Record of American Fidelity Shows 
How Deferred and Hidden Losses 
Eat Up Apparent Profits 


R. H. Towner, manager of the Town- 
er Rating Bureau of the surety com- 
panies, addressed the state bank sec- 
tion of the American Bankers’ Associ- 
ation in Chicago Tuesday on bank 
fidelity insurance. His remarks, pre- 
pared for bankers instead of insurance 
men, are clear to people not wholly fa- 
miliar with the business, but also con- 
tain some valuable information for the 
deeper students of the business. He 
said, in part: 

Lateral and Longitudinal Distribution 


The function of insurance is to dis- 
tribute loss. It collects premiums from 
an entire class of policyholders, each of 
whom is insured; and it pays losses to a 
few of that number who suffer loss. 
By this means the losses of a few are 
distributed over all. There is a lateral 
distribution of loss when, in normal 
years, premiums paid by the whole body 
of policyholders equal the losses and 
expenses of that year. There is a longi- 
tudinal distribution of loss, through 
time, when the premium payments of 
favorable years are accumulated by the 
insurer and subsequently paid out in 
one or more years of unusual losses. 
This is accomplished by a level premium 
rate which makes an apparent profit 
when losses are small, to be eventually 
balanced when they are large. A lat- 
eral distribution alone would make 
premiums fluctuate from year to year 
as the loss experience changed. 


Problem of Level Rates 


How to fix a lével premium rate which 
shall honestly and effectively distribute 
fluctuating losses over a long series of 
years is a question that interests both 
insurer and insured. 

Losses cannot be ascertained by in- 
quiry from the banks themselves. Cir- 
cular inquiries of that character are 
often answered inaccurately by banks 
which rely upon their memory, or whose 
management has changed. Many banks 
do not answer at all. And the most 
complete set of replies always omits 
those banks whose fidelity losses have 
been so heavy as to cause their failure. 
That is, the replies to such a circular 
come only from solvent and going banks. 
Banks which have failed as a result of 
defalcation do not receive the inquiry. 
The reported losses on such circular in- 
quiries, therefore, bear about the same 
proportion to the true loss as would an 
inquiry on fire insurance which turned 
up only the small fires but omitted all 
the buildings which burned down. The 
reductio ad absurdum of this method is 
seen when applied to losses on depository 
bonds. On this class of bonds there are 
no losses except by reason of bank fail- 
ure. So that an inquiry addressed only 


to solvent banks discloses an apparent 
record of no depository losses whatever. 


Records Must Be Complete 


For the same reason, it is impossible 
to get the true loss ratio by inquiry of 
surety companies. Since 1907 more than 
a majority of all surety companies writ- 
ing bank fidelity bonds have failed. The 
loss experience of all the failed com- 
panies is unavailable. Inquiries ad- 
dressed to surety companies, therefore, 
disclose not the true losses, but only the 
losses suffered by the survivors. Wher- 
ever a large number of companies are 
continuously writing a like branch of 
insurance and some of their number 
from time to time fail, it is mathematic- 
ally certain that a loss ratio derived 
only from the experience of the sur- 
vivors will be necessarily incorrect. The 
true loss ratio is shown only by the 
experience of the whole number. Those 
that suffer the heaviest losses fail. So 
that the survivors’ experience must al- 
ways be more favorable than the ex- 
perience of the whole; and if the profits 
of survivors equal the losses of failed 
companies, underwriters have just come 
out even. 


Current Losses Not Indicative 


Current losses also are inaccurate as 
a criterion of true loss ratios. A surety 
company begins business with no bank 
fidelity bonds. At the end of ten years 
its business has grown so that it has 
(say) one hundred millions of outstand- 
ing bank policies on which it has re- 
ceived premiums. Current losses paid 
by it to this date are only part of its 
losses. Its whole loss will not be found 
until these policies have matured and 
all claims upon them have been paid 
and extinguished. When it has thus 
ended, as it began, with no liabilities and 
no policies outstanding, its true loss 
ratio for the ten years may be computed. 


Surety Losses Often Deferred 


For surety companies the maturity of 
experience means more than it dees for 
fire insurance companies. When a fire 
insurance company closes its books on 
the thirty-first of December it knows 
exactly what the fires of the past year 
have been. The past is plain, even if 
the future is hidden. A surety com- 
pany, on the contrary, when it closes 
its books at the end of the year does 
not know even what losses have been 
incurred in the year just past, All 
large defalcations are made possible only 
because the defaulter can conceal his 
thefts for a long period of time. Surety 
companies, therefore, are often renew- 


ing their bonds and continuing their 
insurance for bank officers who, un- 
known to the bank or the surety, are, 
in fact, defaulters for large sums. These 
losses have already accrued when the 
bond is renewed. Eventually, they will 
be brought to light and must be paid. 
So that a surety company on the first of 
January is not only in the dark as to 
what its losses will be in the coming 
year, but it does not know even what 
its losses have been in the past year. 
No other branch of insurance combines 
so many factors of uncertainty. 


Correct Rates Are Possible 


Must we say, then, that true loss 
ratios on bank fidelity bonds are in- 
determinable, and that it is impossible 
to arrive at a correct rate? No, we 
need not confess our impotence to deal 
with this question simply because it is 
beset with difficulties. In the begin- 
ning, surety companies had little or no 
data as to losses. Premium rates were 
fixed at first by experimentation and 
competition. Current losses, never a 
complete guide as to what the premiums 
should be, at least served as a correc- 
tion to those companies whose premiums 
were too low. Competition for business 
reduced the rates of those whose pre- 
miums were too high. So that, in the 
course of my memory in the surety 
business, bank fidelity premiums have 
fallen from seventy-five cents to the 
present rate of twenty-five cents per 
hundred dollars. The reduction is really 
greater because bond forms are now 
much broader and the “warranties” with 
which the old forms were filled are not 
now required. The correctness of this 
rate. may be fairly inferred from the 
fact that no company writing an ex- 
tensive volume of bank business at a 
lower rate can long survive. And no 
company charging more than this can 
obtain an extensive volume. 


American Fidelity Record 


An unusual opportunity, of the great- 
est value to actuaries, has been lately 
afforded for the careful study of prac- 
tically a complete cycle of fidelity and 
surety experience. The American Fidel- 
ity of Montpelier, Vt., which began busi- 


ness in 1901, extended its operations 
until, during the four years 1910 to 
1913, inclusive, its premiums exceeded 


$1,000,000 a year, aggregating $5,852,- 
587. Following the year 1913 it ceased 
writing certain large lines, and these 
lines have been entirely liquidated. For 
three years more it continued to write 
other lines on a smaller scale. These 


(CONTINUED ON PAGE 6) 











‘In all my experience in business, during part 
of which I placed all the insurance for-a big 
Corporation, | have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


—From a letter written by a satisfied policy holder. 


An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 
Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, Health and a complete line of 
Industrial Insurance, written. 





General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 
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CASUALTY AND SURETY SECTION 


PRESENT DANGERS ARE 
SHOWN THE OFFICIALS 


Steps Taken at General Conference 
to Join Hands to Defend 
the Business 








‘-ENCOURAGE FEDERATIONS 





Meeting Held in New York to Pro- 
vide Means for Combating 
Socialistic Tendencies 





NEW YORK, Sept. 25—At a meet- 
ing of insurance company executives 
called by Vice-President J. Schofield 
Rowe of the Aetna Life to consider 
the question of the formation of an 
advisory council to assist the National 
Council of Insurance Federations steps 
were taken for active work. 

President Butler Presides 

President Louis F. Butler, Travel- 
ers, presided and the attendance in- 
cluded executive officers of all classes 
of insurance. It was pointed out by 
the speakers that the needs of the 
Federation were closer co-operation 
of companies and better financial sup- 
port to enable it to efficiently combat 
the socialistic tendency toward state 
or government insurance, likely to 
come after the war. 

Those expressing their views said 
they did not fear the encroachment in 
the field of insurance by the govern- 
ment as at present constituted, but 
that radical elements, in the west par- 
ticularly, were agitating all sorts of 
government monopolies and that in- 
surance would be the first point of 
attack. 

Must Educate the People 

It was pointed out that the only way 
to combat such doctrines was to edu- 
cate the people to the real danger of 
letting themselves be exploited by 
theorists and that this work could best 
be accomplished by members of the 
Insurance Federation. To accomplish 
this work the guidance of company 
officials was needed and _ sufficient 
financial support to assure the success 
of the campaign of education. A com- 
mittee was appointed to submit a plan 
and its report, which was adopted, 
provided for the naming of a com- 
pany advisory board of nine and a 
company membership fee of $50 per 
annum. Also that companies give 
further financial support by advertis- 
ing in the Federation News. The ad- 
visory board was named as follows: 
Aetna Life, Columbian National Life, 
Royal, Hartford Fire, National Surety, 
Ocean Accident and representatives of 
mutual and fraternal organizations. 
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OSBORN’S UGLY CHARGE 


ee 


CLAIMS McKEE SOUGHT BRIBE 





Former Michigan Governor Declares 
Secretary National Council Insur- 
ance Federations Sought $150,000 





A sensation was thrown into the 
ranks of insurance men last week 
when ex-Governor Chase S. Osborn of 
Michigan, who was a recent contestant 
for the Republican nomination for 
United States senator, made a state- 
ment that Mark T. McKee, secretary 
of the National Council of Insurance 
Federations, prominent in fraternal 
circles and secretary of the Michigan 
State Red Cross, and Constantine 
Daniels had promised to throw their 
support to Mr. Osborn in the senatorial 
fight for $150,000. Mr. Osborn states 
that Mr. Daniels called on him in Grand 
Rapids, stating that he represented 
Mr. McKee, explaining the power of 
Mr. McKee in the state and asking 
$150,000 as the price for support. 


Says McKee Again Approached Him 


Mr. Osborn says that later in Grand 
Rapids Mr. Daniels again approached 
him in company with Henry T. Stan- 
ton of the Justin Grocery Company of 
Grand Rapids and again insisted that 
if he hoped to be senator from Mich- 
igan he must see Mr. McKee. Mr. Os- 
born states that about the middle of 
January he was in Detroit, when Mr. 
McKee called on him at his hotel, when 
Mr. McKee proposed that Governor 
Osborn allow him to use his name 
and $150,000 would be raised from 
members of organizations with which 
Mr. McKee was connected. 


McKee Makes Flat Denial 


Mr. McKee makes a flat denial of the 
charges of Mr. Osborn. He claimed 
that Mr. Osborn had sought his sup- 
port for United States senator, but 
he informed him that he was not in 
politics. Mr. McKee stated that he 
was devoting his attention to war ac- 
tivities and his business and had no 
time to devote to political affairs. In- 
surance men will not believe Mr. Mc- 
Kee is guilty until a better case is made 
up against him. He is regarded as a 
particularly high grade man. 

Mark T. McKee, who is in New 
York, wires THE NATIONAL UNDERWRITER 
as follows: “Osborn statement abso- 
lutely false and purely political.” 


Ruling on Insurance Employes 


A very important ruling from the pro- 
vost-general’s office at Washington as to 
the position of clerks and employes of 
all kinds in the insurance offices is pre- 
sented in Part I of this paper. The Na- 
tional Board of Fire Underwriters had 
its associate general counsel visit Wash- 
ington and take up with the provost- 
general the matter of exempting em- 
ployes in fire insurance offices. The judge 
advocate answers the National Board and 
presents the attitude of the government 
toward all financial institutions so far 
as employes under the draft is concerned. 
What the judge advocate states as to fire 
insurance naturally refers to all insur- 
ance offices. 


Automobile Claims Decline 


Casualty companies writing automobile 
business quickly felt the effect of the 
“evasolineless” Sundays. Some companies 
Say that 30 percent of the claims are 
Sunday claims, although the average 
seems to be about 20 percent. The edict 
has been very beneficial to the casualty 
companies. 

On Sundays the streets and highways 
are crowded and driving is difficult for 
even the most experienced motorist. 
However, the green and uninitiated 
driver is very much in evidence on Sun- 
day. There are many car owners who do 
not drive their machines to any extent 
during the week, but make a holiday of 
Sunday and are in the car from morning 
until night. Naturally, the motorless 
Sunday has no effect on fire losses, but 
ecg od vee sey decided crop in 

6 number of lia y, property damage 
and theft claims reporter: 


MEETING OF MANAGERS 
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2-DAY SESSION AT CLEVELAND 





Strong Stand Against Social Insurance 
—Attendance Shows Marked 
Increase 





OFFICERS FOR ENSUING YEAR 


President—E. Anger, Pittsburgh, Pa. 
Secretary—L. C. Jeffries, Pittsburgh, 


A. 

~ * - sqaag aime amed Cc. Green, Cleveland, 
0. 

Vice-Presidents—J. E. Murray, Pitts- 

burgh, Pa.; H. J. Bisch, Toledo, Ohio; H. 

H. Hoard, Cleveland, Ohio; H. 8S. Fouse, 

Pittsburgh, Pa.; F. M. Gulick, Toledo, 
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Ohio. 

Legislation and Publicity Committee— 
J. C. Murray, Chairman; H. H. Hoard, 
J.C. Guy. 


CLEVELAND, OHIO, Sept. 23.— 
The third annual convention of the 
National Agency Managers’ Associa- 
tion (health and accident), was held 
here last week. The sessions covered 
two days and the time was fully taken 
up. The progress made during the 
past year was evidenced by the largely 
increased attendance of delegates from 
almost every local association in the 
country, those present numbering at 
least one-third more than last year. 

President Thomas D. Russell, in his 
opening address, complimented the as- 
sociation on its increased strength, 
which meant greater activities, broader 
vision, and cooperation between the 
policyholder, the company and the gen- 
eral agent, that would result in great 
good to all parties. 


Raps Social Insurance 


He dwelt at length on the contemplated 
legislation on social insurance, showing 
its many weaknesses, and told of the 
work necessary to combat this legisla- 
tion, with a view of still keeping the 
American workman independent, with 
individuality and initiative and not a 
ward of the state, as they have become in 
Germany, where this pernicious kind of 
insurance was originally devised as a 
part of the “kultur” propaganda. 

ys Gentch, Cleveland, general coun- 
sel for the association, gave a talk on 
the better education of the general in- 
suring public as -to the necessity of 
health and accident insurance, as it may 
apply to the carefully managed casualty 
company, and showing the American 
working man the folly of surrendering 
his rights by legislating compulsory 
health insurance. 

The second day was devoted entirely 
to business and every phase of the health 
and accident line was taken up and many 
splendid talks were given. Matters re- 
lating to the activities of the general 
agents themselves, their subagents, the 
underwriting companies and the insuring 
public were given wide discussion. Many 
suggestions were offered with a view to 
the betterment of the business at large. 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - 
FRED. L. GRAY CO 


MPANY Northwestern Managers, 328-336 Security Bank Bldg., Minneapo! 
RAYMOND & RAYMOND - General Agents, Southern ye ny Bldg., Detroit 
ALFRED PAULL & SON - - = General Agents, West Virginia, Board of Trade Bldg., Wheelin, 
FRIER & HUG » = General Agents, Northeastern Ohio, 337 Superior Avenue, N.W., Clevelan 
HOWARD FERRIS, JR., - _ General Agent, Southern Ohio, 1310 ist National Bank Bldg.. Cincinnati 











HOOSIER iistpis, Indiana 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit 
withevery policy. HELPAGENTSGETSTARTED. Write for full information if you desire territory. 














A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a , 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 
INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


Brown Building ’ DES MOINES, IOWA 


First and Largest Organization writing business and professional men upon 
same plan as traveling men’s associations. 











A Progressive Surety and Casualty Company 














OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: :: 


Licensed by the Oklahoma Insurance Department 


q We are now ready to receive applications for agencies. An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 
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COMPENSATION NEWS 
OBJECTION BEEN WITHDRAWN 





New York Department Will Allow Uni- 
versal Standard Workmen’s Com. 
’ pensation Policy to Be Used 





New York department announces that 
it has withdrawn its objection to the 
revised form of the universal standard 
workmen’s compensation policy. It has 
approved this form for all companies 
to go into effect Jan. 1, and gives the 
privilege to any company to use it be- 
fore that date if it desires. It can be 
put into effect in any state by adapt- 
ing itself to the state rules and laws. 
The following are some of the features 
of the policy: 

It is devised so that it can be available 
for uniform use in all compensation 
states, thereby making for national uni- 
formity. It contains the unlimited cover 
feature both as to workmen’s compensa- 
tion and employers’ liability, and covers 
all the operations and all the employes of 
the assured as disclosed in the declara- 
tions. It establishes new rules for execu- 
tive officers of assureds in New York 
state, requiring no premium where their 
duties are purely executive and only 
charging when they perform the duties’ 
ordinarily undertaken by a foreman or 
workman. 

The policy provides that the premium 
rates shall be those stated at the time the 
policy became effective only subject to 
changes resulting from schedule rating 
or experience rating of the risk, but not 
subject to any basic rate changes during 
the life of the policy. This enables the 
assured to more nearly determine at the 
beginning of the term just what his com- 
pensation insurance is going to cost. 

Probably the most interesting feature 
of the new policy, particularly to brok- 
ers, is the modified form of item 6 of 
the declarations. This has been amended 
so that now the assured will be only 
called upon to state whether or not any 
compensation policy had been cancelled 
during the twelve months preceding in- 
stead of the old form which required 
the assured to state if any insurance had 
been cancelled or refused for a three- 
year period prior to the date of the decla- 
ration. 

The New York statutory provision re- 
garding insolvency of the assured being 


no bar to recovery under the policy, as | 


provided in section 109 of New York 
laws, is incorporated in the policy so that 
in states using the new universal stand- 
ard policy a claimant in the event of 
insolvency of the assured can make claim 
and bring action directly against the in- 
surance carrier. 

The new universal standard policy is 
planned to be put in use immediately in 
a number of states, and is so drafted that 
it can be indorsed to specifically cover 
under the compensation law of any state. 


To Investigate Payments 


HARRISBURG, PA., Sept. 25.—The De- 
partment of Labor and Industry will 
make an investigation of all workmen’s 
compensation awards commuted or per- 
mitted to be made in lump sum pay- 
ments to a Pennsylvania workman per- 
manently injured in an industrial acci- 
dent. The compensation board has an- 
nounced it will discourage lump sum 
payments of compensation, excepting 
where the claimants desire to use such 
commuted funds in the purchase of arti- 
ficial appliances or for occupational 
training to equip themselves for their 
old tasks or new occupations. 


Interesting Compensation Cases 
Deputy Industrial Commissioner Young 
of Iowa presided at an arbitration case 
at Hinton, Iowa, when the claimant, a 
traveling man, was denied compensation 
because he was injured while attempting 
to catch onto a moving train, the arbi- 
trators holding he was doing something 
not contemplated in his contract of em- 
ployment. At Sioux City the next day a 
board of arbitration awarded compensa- 
tion to the estate of John Stukas in 
face of the defense that he was killed 
while doing something outside of his 
contemplated duties. He was killed in 
an elevator accident after he had loaded 
some materials which he was to use onto 
the lift and started to operate it himself 
€ was working for a contractor who 
had sent him to a wholesale house to do 
Some repair work. 
A case at Sioux City, Iowa, which may 
result in clearing up a matter in work- 




















General Casualty & Surety Company 


ELMER H. DEARTH P ‘ ; ‘ , 


114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 


WRITE US 
President 











IN THE SURETY FIELD 
CONCERNED “OVER INCREASE 





Doubling Premiums on Public Official 
Bonds Worries Milwaukee 
Surety Men 


MILWAUKEE, WIS., Sept. 24— 
Surety underwriters are apprehensive 
over the future of so-called public official 
bond business, due to the recent in- 
crease in the rate from $2.50 to. $5.00 
per thousand, for the reason that the 
laws of Wisconsin limit the amount of 
premium chargeable against the public 
treasuries to the old rate, and it is 
feared that public officials will seek per- 
sonal sureties rather than go into their 
own pockets for the additional $2.50. 


The situation formed the principal topic 
of discussion at the luncheon tendered by 
the Surety Underwriters’ Association to 
R. H. Towner of New York, manager of 
the Towner Rating Bureau, Sept. 23. J. 
Parry and William Tomlins, Jr., vice-pres- 
ident of the American Surety, accompa- 
nied Mr. Towner. Mr. Towner addressed 
the Milwaukee association at length on 
the subject of increased rates and pointed 
out the absolute necessity of the upward 
revision. He told of the large depreci- 
ation of private contract bond business, 
due to the rigid restrictions placed by the 
government on all new construction save 
that regarded as absolutely necessary to 
carry the war program to a successful 
conclusion. In response to a request from 
the Milwaukee underwriters that the bu- 
reau rate for Wisconsin be left intact, 
because of the peculiar local situation 
with respect to statutory limitations, Mr. 
Towner said that it would be manifestly 
unfair to leave the rate in one state un- 
changed and raise it in all other states. 
He said that the rate was doubled only 
after the most thorough investigation had 
convinced the companies that such _ pro- 
cedure was imperative to safeguard the 
future of the business, and that as an 
underwriting problem the increase was 
justified in every way. 

President Oppenheim of the Milwaukee 
Club stated that while the effect of the 
increase in rates had not yet been felt 
to a considerable degree, Wisconsin surety 
men anticipate a vigorous protest when 
the renewal of public official bonds 
reaches its greatest extent at the close 
of the year. This is the year of biennial 
state elections, the terms beginning Jan. 
1, and a large amount of business devel- 
ops at that time. Up to this time the 
premiums have been chargeable to public 
treasuries, municipal, county and state, 
but he expressed a fear of the conse- 
quences when public officials are told that 
their bonds will cost them twice as much 
as before and they will be obliged to pay 
the equivalent of the cost to the public 
treasury because of the 100 percent ex- 
cess over the legal limit. 








cided for John Norton, who was hurt 
when he slipped on a slippery street and 
fell under a coal wagon by which he was 
walking. Norton, it was shown, used 
his own team and worked for the Day 
Coal Company whenever he wanted to 
work and could get it to do. Insurance 
companies have generally conceded this 
sort of employment to be “independent 
contract” work and charged no premium 
on the labor. An appeal will be taken, 
and if the point is sustained it will result 
in coal companies paying much larger 
premiums to cover this kind of labor. 


Social Insurance and Fraternalists 

DES MOINES, Sept. 23.—Social insur- 
ance was put on the taboo list most em- 
phatically by the Iowa Fraternal Con 
gress, which met in Des Moines last week, 
on the ground that it is too much like 
the compulsory insurance laws of Ger 
many to be favored by Americans. John 
D. Denison, president, declared that the 
plan had been a failure in Germany and 
Wisconsin and would be a failure in this 
country. Thereupon the congress refused 





men’s compensation application was de- 


to go on record in favor of it. 





The Republic Casualty Co. 


' PITTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 











AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Under Supervision United States Treasury Department 


Assets: Over $1,500,000.00. :: Surplus as to Policy Holders: Over $900,000. 
(At the close of business June 30th, 1918) 
OFFICERS: 
L. A. ADOUE, Vice-President. 
J. F. SEINSHEIMER, General Manager. 


We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
and Collisicn. Public, General and Elevator Liability. Plate Glass, Burglary and 
Fidelity and Surety Bonds. Licensed in thirty-one States. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 


SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 








GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS............$1,874,232.97 


SURPLUS & RESERVES TO 
POLICY HOLDERS. ....... «++ 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 














THE TRAVELERS 
INSURANCE x3 INDEMNITY 


COMPANY COMPANY 
HARTFORD, CONNECTICUT 


WRITE THE GREATES! VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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WITH ACCIDENT MEN 


WOULD ELIMINATE TYPHOID 





Kansas Health Board Believes Com- 
panies Should No Longer Pay 
Fever Claims 





TOPEKA, KAN., Sept. 24—The 
Kansas state board of health has pro- 
posed that typhoid fever should be 
placed in the same class as smallpox 
in life and accident policies and that 
policyholders be required to protect 
themselves against this disease. The 
board of health has been conducting an 
investigation into typhoid fever and the 
reliability of the vaccination and is sat- 
isfied that the disease is entirely pre- 
ventable, as easily and effectively pre- 
ventable as smallpox. 

Most companies now provide a spe- 
cial question in all applications inquir- 
ing if the prospective policyholder has 
been vaccinated against smallpox and 
if not vaccinated requiring a waiver 
that no claim will be presented in the 
event of sickness from this disease. 


Compares With Smallpox 


“The same requirement should be made 
in all policies on typhoid fever,” said Dr. 
Ss. J. Crumbine, secretary and Dr. J. J. 
Sippy, epidemiologist for the state board 
of health. “Smallpox is absolutely pre- 
ventable and so is typhoid fever. It is 
a person's own carelessness that brings 
an attack of either smallpox or typhoid 
now, The vaccination is absolutely re- 
liable. 

“We have reports from many cases in 
this state and throughout the country. 
We know of a health officer who vac- 
cinated every person in a county but 
one against typhoid. It is a county 
where typhoid has been quite prevalent 
for years. This season the only death 
in that county from typhoid was the lone 
man not vaccinated. 

“The insurance companies should not 
pay claims for sickness from typhoid 
any longer. They do not pay claims 
for sickness from smallpox except where 
there was a good vaccination.” 

As soon as the report of the investiga- 
tions of the boara of health is completed 
and published, copies will be sent to all 
the insurance companies suggesting that 
they change the policy forms to provide 
the same requirement against typhoid 
as now applies against smallpox. 


Ocean’s New Contract 


The new “Tourist Fixed Indemnity 
Policy” just put out by the Ocean Acci- 
dent & Guarantee is designed, as its name 
implies, to answer the demand of civilian 
travelers and Y. M. C. A. workers for a 
policy in death and dismen.berment form, 
paying aiso specified sums for fractures 
and dislocations. The very large number 
of persons not engaged in actual military 
duty who are now crossing to Europe in 
one capacity or another has created the 
demand which this policy aims to fill. 
Ten thousand dollars is the limit which 
will be issued on any one life and the 
premiums will depend on where the risk 
is going and what he is going to do. 

What these premiums are may be 
gauged by those charged for two of the 
largest groups to whom this form of pro- 
tection will appeal. For instance, a ci- 
vilian traveler to a British port for a 
‘one-way sea trip and three months’ cov- 
erage will pay one and one-half percent, 
and for a return trip within the period 
of three months, three-quarters of one 
percent additional. A Y. M. C. A. worker 
will be covered for one year and a one- 
way trip for 3 percent, paying in addition 
three-quarters of 1 percent for the return 
journey. 4 

The well-known business methods and 
the reputation for honorable dealing with 
its policyholders which the Ocean has 
built up make the issuance of this policy 
an event which should be noted by those 
whose duties or business make a voyage 
to Europe necessary at this time. 


’Twas a Bully Time 


A dehorned bull can do enough damage 
to a man to warrant the payment of an 
accident, according to the ruling of the 
Kansas department in the claim of Al- 
cide Hammerly of Onaga, Kan. The 
company carrying a policy for Hammer- 
ly has been advised to pay the claim 
as a just debt due the policyholder, even 
though the injury does not come within 
the strict technical terms of the policy. 





DINNER FOR TOWNER 
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PATRIOTIC SURETY SERVICE 


Companies in Unity Have Met Every 
War-Time Need Satisfactorily, 
Says Rating Bureau Head 





R. H. Towner of the Towner Rating 
Bureau was the guest of honor at a 
dinner of the Surety Underwriters’ As- 
sociation at Chicago at the Iroquois 
Club Tuesday evening. It is nine years 
since the bureau was established, and 
rate conditions are now so satisfactory 
that not a single complaint has been 
filed with the bureau during the past 
year, 

Mr. Towner stated that the surety 
companies were united and were conse- 
quently able to render efficient service 
to the country in time of war. If busi- 
ness, labor and commerce were not 
united to the one end of winning the 
war there would not be the same hope 
of victory that there is. In the surety 
business the same unity is necessary. 


Meet Every Government Wish 
The companies have given a fine 





Hammerly is a farmer, One day last 
June he was driving the cows from his 
pasture to the barn when the bull at- 
tacked him. He was knocked down, 
three ribs broken and he was bruised 
about the head and chest. When the 
claim was first presented he had been 
disabled for 34 days and the disability 
still continued. 
The company declined to pay the claim 
for the loss on the ground that the policy 
provided for damages from goring by a 
bull. Hammerly’s bull couldn’t gore be- 
cause the horns had been removed but 
Hammerly and his physician testified 
that the bull could butt with tremendous 
force. The company’s contention was 
that Hammerly had to be pierced by the 
horns of the bull before he could right- 
fully claim payment under his policy. 
The view of the insurance department 
is that the provisions of all insurance 
policies are to be construed liberally and 
favorable to the policyholder. It was 
held that Hammerly was attacked by 
the bull and about everything done to 
the man that a dehorned bull could do 
and that refusing to pay the claim 
Simply because the man’s skin was only 
scratched and bruised and not pierced 
was a too technical interpretation of 
the policy clause, 





Compulsory Scheme Defeated 


SAN FRANCISCO, CAL., Sept. 24.—The 
Commonwealth Club of San Francisco, 
one of the leading civic organizations of 
the state, has voted against the adoption 
of the compulsory health insurance plan 
in California by a vote of 88 to 29. The 
club has a social insurance section, 
which has been investigating the alleged 
advantages of the health plan for sev- 
eral years. The investigation came to an 
end at a dinner Thursday evening, when 
reports opposing and approving the 
health plan were submitted by two fac- 
tions of the section. This was followed 
by debate in which Chester Rowell, 
chairman of the California Social Insur- 
ance Commission, spoke for the plan, 
and Marshall Stimson, a prominent Los 
Angeles citizen, argued against the 
scheme. The vote which followed was 
confined to club members and resulted 
as stated. Had voting privileges been 
open to all those in attendance at the 
dinner the scheme would have been de- 
feated by a much larger margin. 


Sackett Made Assistant Secretary 


J. B, Sackett, well-known in the in- 
dustrial disability field has been ap- 
pointed assistant secretary of the Union 
Accident of Lincoln, Neb. The Union has 
been confining its operations to its home 
State, but is planning to enter four or 
five additional states early next year. 
Mr. Sackett was formerly secretary of 
the Health and Accident Underwriters 
Conference and acted as chairman of 
the manual committee of the old Amer- 
ican Association of Accident Under- 
writers. 





In spite of the war speeding up proc- 
ess in Ohio, the accident loss for the 
year ending June 30 was lessened. There 
were 185,000 accidents for the year end- 
ing June 30, 1917, and 171,000 for the 


demonstration of patriotic purpose in 
meeting every need and demand of the 
government. From the commencement 
of the war up till the end of last year 
Mr. Towner was in Washington every 
week but three. At that time he was 
meeting with various government bu- 
reaus and settling matters upon forms 
and rates. The result has been most 
satisfactory in relationship since the 
start. s 

President George Gannon, with a few 
patriotic remarks, introduced Henry M. 
Marshall as toastmaster. The speakers 
were John McGillen, of John McGillen 
& Co.; T. R. Weddell, of the Tribune; 
Vice-President W. M. Tomlins, Jr., of. 
the American Surety of New York, and 
John A. Davis, of the Liberty loan speak- 
ers’ bureau. 

As Mr. Towner said, the one great 
business of America is to win the war, 
and every speaker talked this business. 
Mr. Davis furnished some very interest- 
ing facts and figures regarding the won- 
derful accomplishments of America as a 
warrior. 

Several surety men attending the 
American Bankers convention from va- 
rious western cities were present. 


The Iowa Bonding of Des Moines has 
been licensed in Illinois and will soon 
appoint a general agent in Chicago. 


Are You a Mason? 











The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 











Cc. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 
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The Standard Surety Company of the West 
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**Conservative but Aggressive”’ 


AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to : 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 





WICHITA, KANSAS 
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Casualty and 


Surety Comment 
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Personal Glimpses of 


Casualty Men 





The Aetna Life announces through 
President Bulkeley that all branch of- 
fices and general agents will be per- 
mitted to accept subscriptions for the 
Aetna. Life partial payment Liberty 
loan plan and give the credit to their 
local committees, the Aetna Life peo- 
ple not taking credit at all. To all those 
still paying on their first loans no 
fourth loan payments will be asked 
until December, when the first loan is 
paid up. 


United States Manager Frederick 
Richardson of the General Accident 
suffered the loss of his wife while on 
a business automobile tour among his 
New England representatives this week. 
Mrs. Richardson was accompanying 
him and was stricken with the Spanish 
influenza at Concord, Mass., and died 
after a few days’ illness. Mrs. Richard- 
son was universally beloved. 


A letter received in Hartford from 
an army officer in France stated that 
James L. Howard, secretary of the 
Travelers and major of the 101st Ma- 
chine Gun Battalion, had been promot- 
ed to the rank of lieutenant-colonel. It 
was published several weeks ago that 
Major Morgan G. Bulkeley Jr. of the 
Aetna Life had been placed in com- 
mand of the battalion, and it was pre- 
sumed that this foreshadowed the ad- 
vancement of Major Howard, particu- 
larly as it was known that Major How- 
ard had been attached to division head- 
quarters of late, in charge of all ma- 
chine gun units of the division. Lieut.- 
Col. Howard went to France with one 
of the first Connecticut contingents. A 
few months ago he was wounded by a 
piece of shrapnel. 


Lieut. Sidney R. Gordon, Milwaukee, 
son of the late Percy H. Gordon, Wis- 
consin manager of the life and acci- 
dent department of the Travelers until 
his tragic death last February, has been 
promoted to a captaincy in the United 
States army. Captain Gordon was 
graduated from the first officers’ train- 
ing camp at Fort Sheridan, Ill, as a 
second lieutenant and has just received 
his second promotion. He is at pres- 
ent assigned to the depot brigade at 
Camp Custer, Mich. His father was 
fatally injured by a falling icicle while 
entering his offices in the Pabst build- 
ing at Milwaukee. 


There were numerous instances on 
registration day of where men of mil- 
itary age, father and son, went to- 
gether to register under the new draft 
law. A. J. Schunk of Minneapolis, 
tuanager of the northwestern branch of 
the Iowa Bonding and his son, R. J. 
Schunk registered together. It was the 
son’s birthday anniversary as well. 
R. J. Schunk has entered the students 
training corps at the University of 
Minnesota. 


The United States Casualty has been 
authorized by its executive committee 
to subscribe $500,000 in the fourth Lib- 
erty loan bonds. This will make its 
total Liberty bond holdings $1,000,000. 


John Angus Morrison, one of the 


Aetna Life general agents in Chicago, 
has gone with the priority board at 

















JOHN A. MORRISON 


Chicago Insurance Man Who Enters the 
Government Service 





surance business in the hands of friends 
until the close of the war. Mr. Mor- 





Fidelity and Deposit Company 


~ of Maryland 
PREEMINENT IN SURETYSHIP 








MEMPHIS REPRESENTATIVE 


M. F. DOBBINS 


209-212 Central Bank Bldg. 








rison was formerly general agent in 
Chicago for the Massachusetts Bonding 
and has served the National Associa- 
tion of Casualty & Surety Agents as its 
president. 


George Brown, general agent of the 
Continental Casualty at Detroit, and 
Delbert C. James, a local agent were 
nominated for the lower house of the 
state legislature on the Republican 
ticket at the recent primaries. As the 
city almost invariably goes Republican 
on state and national politics, both 
will, beyond doubt, be elected. There 
were 15 nominations to be made and 
Mr. Brown secured 12,428 votes and 
Mr. James 10,901 votes. The high man 
secured 15,573 votes and the low man 
2,389 votes. The last of the winners 
had 10,516 votes. 


New York Meeting Planned 


NEW YORK, Sept, 23—At the meet- 
ing of the executive committee of the 
Insurance Federation of the State of 
New York further consideration .was 
given the plans for the annual meeting 
to be held in New York City Oct. 26. 
The Hote! Astor was decided upon as 
the place of holding the meeting. A 
committee on arrangements and pro- 
gram consisting of Wilfrid C. Potter, 
Preferred Accident, chairman; John A. 
Eckert and A. C. Hegeman was ap- 
pointed. Stanley L. Otis, executive sec- 
retary, spoke of his recent trip to 
Rochester, Buffalo, and other western 
New York cities and of the increasing 
interest shown in the federation move- 
ment and the work of the state organiza- 
tion. Mr. Otis stated that a situation 
exists as respects the encroachment of 
the federal government upon the busi- 
ness of insurance which requires com- 
plete cooperation of all insurance in- 
terests. 





Gets Out New Policy 


_ The United States Fidelity & Guaranty 
is now putting out its check-draft alter- 
ation indemnity policy at a rate of $5 
per thousand. The policy will also be 
offered in blanket form, covering branch 
offices at a rate of only $1 per thousand. 
The new department is to handle this 
business organized by President Bland 
in charge of Vice-President Hubard P. 
Ringgold. This is a new form of insur- 
ance, aiming to protect losses aggregat- 
ing many millions a year and offers a 
big field to brokers and agents, 





Epidemic in South Dakota 


Live stock insurance companies report 
a very disastrous epidemic among the 





Washington and will take up his new 
duties next week. He will leave his in- 


horses of South Dakota largely due to a 


‘‘A company is best judged by the calibre of its agents’’ 











that some 1,200 horses already have died 
in that state. 





Takes Up Life Insurance 


L. A. LaVoie who has been with the 
Ocean Accident for the past eight years, 
more recently as _ superintendent of the 
accident and health department in the 
Chicago branch office, has resigned to 
give the greater part of his time to the 
personal production of life insurance. 
He will be connected with the general 
agency of Everts Wrenn of the State 
Mutual Life at 511 Peoples Gas building, 
Chicago. 

Mr. LaVoie is temperamentally well 
equipped for selling personal insurance, 
such as life insurance and accident and 
health, and he sees in life insurance a 
big opportunity today. He will continue 
to handle all lines of business, but will 
specialize on life. He expects to give 
considerable attention to corporation and 
partnership insurance. 


Plate Glass Rates 


It cannot be too widely known that 
the necessity for increased rates for 
plate glass insurance is imperative. This 
necessity is shown by the fact that the 
replacement of glass has gone up by 
from 220 to 250 per cent in the past three 
years. Plate glass which was selling 
three years ago for 26 cents per square 
foot at the factory now costs from 75 
cents to $1.25. It is common knowledge 
that the premiums have not kept pace 
with this advance. 


Woodward With the Ocean 


Cc. E. Woodward, examiner with the 
New York insurance department, joins 
the Ocean Accident as chief accountant. 
Mr. Woodward was with the department 
since 1909 and was one of its most cap- 
able examiners. His work was mostly 
confined to the casualty bureau. 





Bank Burglars at Work 


All bank burglary insurance men 
thought that the season had closed so far 
as burglaries were concerned, but there 
has been a revival in the neighborhood 
of Chicago. The other day the Argo 
State Bank, 63rd street and Archer ave- 
nue, where the Corn Products Refining 
Company is located, was robbed to the 
tune of $60,000. An attempt was made 
to rob the United State Bank on Halsted 
street, but the robbers were foiled in this 
instance. Therefore agents can point out 
to the banks that the winter season is not 
the only one when thieves are at work. 
Bank burglary insurance can be pushed 
at any time. 





Plans for National Meeting 


Plans are being shaped up for the 
annual meeting of the National Associa- 
tion of Casualty & Surety Agents to be 
held at Atlantic City Oct. 28-29 by Presi- 
dent Charles H. Burras. Program ar- 





disease caused by forage. It is stated 





rangements will be completed next week. 





The National Council of Insurance Fed- 
erations will meet in Atlantic City on the 
Same dates and there will be quite a 
gathering of casualty men. 

The Maryland Casualty, National Sur- 
ety and Fidelity & Deposit will hold 
agency meetings the day following the 
convention. The Maryland Casualty and 
Fidelity & Deposit agents will also meet 
in joint session with the officers and 
home office department heads of their 
companies. President Warfield of the 
Fidelity & Deposit will be on hand. 





Curtis’ Son Is Killed 


The son of Charles BE. Curtis, independ- 
ent adjuster at Toledo and Cleveland, 
who has been in France in the aviation 
corps, has been killed. Mr. Curtis has 
the sympathy of many friends. 





Casualty Notes 


_ The Iowa Bonding has been licensed 
in Illinois. 


Cc. F. J. Harrington, formerly with the 
Massachusetts Bonding, has been ap- 
pointed manager of the liability depart- 
ment of O’Brion, Russell & Co., Boston, to 
succeed the late John D.: Cooke. 

Walter J. Hollister, assistant manager 
of the Travelers Indemnity at New York, 
has been transferred to Cleveland. Spe- 
cial Agent William R. Young of Detroit 
has been appointed assistant manager at 
Detroit. 

Henry C. Sawyer, for several years 
counsel for the Employers Liability, Bos- 
ton, has been appointed to a position with 
the Food and Fuel Administration and 
will leave to take up his new work at 
Washington, October 5. 

Vice-President Norman R. Moray of the 
Hartford Indemnity is in Texas and Okla- 
homa stimulating business in that section. 
He stated that the writing of the general 
casualty lines will be started in Okla- 
homa. He stopped at Chicago en route. 

The new automobile liability depart- 
ment of the Lion Bonding & Surety Co., 
Omaha, Neb., is completing preliminary 
arrangements and has written a few 
policies. All the supplies have just ar- 
rived, and the actual work of the depart- 
ment will be under way in a week. 


Vice-President A. J. Sabath, General 
Manager O. F. Roberts and W. M. Graves, 
manager of the liability department of 
the Chicago Bonding, are in Cleveland 
this week to attend the field day exer- 
cises of their general agents, the Neale- 
Phypers Company. 

The National Surety has established a 
branch office at Parkersburg, W. Va., The 
new Office is in charge of I. D. Davis, who 
has been made the company’s state man- 
ager, and is located at 600 Union Trust 
building. The Home Security Company 


retains its general agency for the com- 
pany. Under this new arrangement, the 
Home Security Company and the newly 
established branch office will have com- 
mon rights and privileges in Woods 
county. 
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MODIFIED PLAN OUT 


Tee 
CHICAGO PLATE GLASS RATES 
Zone Method Has Been Modified— 
Chicago Bonding Will Join Ex- 
change Under Certain Conditions 





Attempts are being made to bring 
some order out of the plate glass in- 
surance chaos in Chicago. The new 
zone rating system evidently played 
havoc with a number of offices. W. F. 
Moore of New York, the plate glass 
rater, was in Chicago last week and 
now announces that on Oct. 1, there 
will be a modification of the system. 

Mr. Moore returned to New York 
to confer with the plate glass company 
officials as to the attitude of the Chi- 
cago Bonding. General Manager O. 
F, Roberts of that company promises 
to join the Cook County Plate Glass 
Insurance Exchange if certain rules 
are adopted which will confine each 
company to one general agency and 
furthermore, that there will be uniform 
commissions. Mr. Roberts desires the 
branch and commission offices to be 
on the same basis so far as brokerage 
is concerned and the payment of com- 
missions to Class 1 agents. 


Commission Plan Suggested 


The plan suggested is to pay general 
agents 35 percent commission, class one 
subagents 30 percent, brokers 25 per- 
cent. At the present time some of the 
brokers are being paid 35 percent. Un- 
doubtedly the commissions paid on 
plate glass insurance are entirely too 
high and some modification should be 
made in this regard. Many of the 
agents that have plate glass policies ex- 
piring where the rate has been boosted 
very high are brokering the business 
with the Chicago Bonding. 


New Rating Plan 


The recent visit of W. F. Moore has 
resulted in greatly improved conditions 
as regards this branch of the business. 
The zones already established were given 
very careful consideration and as a re- 
sult Mr. Moore concluded that the best 
results would be obtained for the present 
by retaining the subjoined principal zones 
with the amended rates as indicated be- 
low. The Chicago Bonding agreed to 
accept the Moore service and to use his 
rates as soon as amendments are made 
to commission rates and agency appoint- 
ments, 


Zone Rates 
The zone rates as fixed are: 

Zone Old Rate New Rate 
1 Plus nothing Plus nothing 
2 Plus 5 Plus 2% 
3 Plus 10 Plus 6 
4 Plus 15 Plus 7% 
5 Plus 20 Plus 10 
6 Plus 25 Plus 15 
7 Plus 30 Plus 20 
8 Plus 35 Plus 25 


These rates to be effective Oct. 1. The 
six subzones, with rates ranging from 
manual plus 45 to 250 are eliminated 
pending a rezoning. This arrangement 
leaves the rate for Cook county manual 
plus 50 percent, with the addition of 2% 
to 25 percent in the eight zones. 

A committee of the Cook County Ex- 
change is now cooperating with Mr. 
Moore in the establishment of the new 
subzones within the eight original zones, 
and also such other subzones as may be 
desirable. The report of the committee 
will be submitted for action at an early 
date. 


Griswell Made Manager 


J. F. Griswell, acting manager of the 
northwestern department of the Hartford 
Steam Boiler, with headquarters at Chi- 
cago, has been appointed manager. P. 
M. Murray, who has been connected with 
the office since last November, has been 
appointed assistant manager. 


R.H. TOWNER TALKS ON 
BANK FIDELITY RATES 


(CONTINUED FROM PAGE 1) 


have now been likewise liquidated. And 
for 1917 its net premiums from all lines 
were only $11,000; a smaller sum than 
for any preceding year since 1902. In- 
stead of liquidating through a receiver- 
ship, where its losses were hidden, or 
where its insolvency forced claimants 
to a compromise, it has liquidated 
through its own officers, and its annual 
reports continue to be made. From 
these reports it is possible for the 
actuary to draw, with mathematical 
accuracy, conclusions as to the relation 
between current loss ratios and the true 
loss ratio, current experience and ma- 
tured experience, on fidelity and casualty 
insurance. A summary of its annual 
premiums, losses, expenses, and the re- 
sults for seventeen years is here pre- 
sented: 





Net Losses Management 
Premiums Pai Expenses 
1901. 2 Sere ae 1,598 
1902. 5,898 23 6,831 
1903. 13,549 818 15,904 
1904.. 34,602 5,295 24,698 
1905.. 191,765 30,974 104,856 
1906.. 309,627 101,986 139,589 
1907.. 329,790 100,529 153,600 
1908.. 423,693 184,198 193,638 
1909.... 637,357 168,978 265,132 
1910....1,002,780 322,851 390,910 
1911....1,900,069 711,408 606,269 
1912....1,706,289 1,314,211 694,884 
1913....1,243,449 1,482,336 513,789 
1914.. 300,883 613,280 245,507 
1915.. 313,786 466,609 202,37 
1916 161,5 269,125 134,208 
1917 11,333 115,690 9,93 
8,590,652 5,888,311 3,763,719 
Unpaid 
Claims, 
Deg. 31, 
J. | ree 193,155 ‘ 
Total 
Losses. . 6,081,466 
Losses and 
Manage- Manage- 
Losses to ment to ment to 
Premiums Premiums Premiums 
Per Cent Per Cent Per Cent 
1901.. ROT a 37.3 eieuaye 
1902.. viksin 115.8 pais 
1903. 6.0 117.4 123.4 
1904. 15.3 71.4 86.7 
1905. 16.1 54.7 70.8 
1906. 32.9 45.1 78. 
1907. 30.5 46.6 vf Ful 
1908. 43.5 45.7 89.2 
1909 26.5 41.6 68.1 
1910 32.2 38.9 71.1 
1911 37.4 31.9 69.3 
1912 77.0 40.7 aa 7.7 
1913 119.2 41.3 160.5 
1914 203.8 81.6 285.4 
1915 148.7 64.5 213.2 
1916 166.6 83.1 249.7 
1917 1021. 617. 1638. 
68.5 43.8 112.3 
Total 
Losses.. 70.8 ene 114.6 


Premiums Were Too Low 


To the paid losses of $5,888,311, there 
is added the net unpaid claims shown in 
its annual report as of Dec. 31, 1917, 
amounting to $193,155; making a total 
of $6,081,466. Adding in $3,763,719 of 
management expenses gives a grand total 
for losses and expenses of $9,845,175; 
against which there were received in 
seventeen years, premiums of $8,590,652. 
The combined losses and management 
expenses, therefore, exceeded its pre- 
miums by $1,254,523, representing the 
money lost by this company in its under- 
writing operations for seventeen years. 
During this period its underwriting pol- 
icy was consistent and unchanged. Its 
investments were good, its management 
was honest, and its management ex- 
penses were normal. Disaster overtook 
it because its premiums were too low. 


Unearned Dividends Paid 


How the American Fidelity was misled 
is clearly shown by the table. Its loss 
ratio at the maturity of experience was 
71 percent. But for seven years, 1905- 
1911, inclusive, it had an apparent loss 
ratio which never exceeded 43.5 percent 
and averaged only 34 percent. During 
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Address 36-Z, care THE NATIONAL UNDERWRITER, In- 
surance Exchange Bldg., Chicago. 





all this time the company thought it was 
prosperous. Its business was increasing, 
its apparent loss ratio was low, and its 
directors actually declared and paid divi- 
dends out of its imaginary “profits.” In 
fact, during all this time it was losing 
money. It was deceived by the false 
comparison of current losses with cur- 
rent premiums. Had it compared its 
losses each year with the premiums of 
two years earlier, the illusion would 
have been dispelled. 4 


Failed Companies’ Figures Faulty 


Solvent bonding companies show their 
experience curve only to the point where 
their outstanding liabilities are main- 
tained and annually increased. Failed 
companies hide the remainder of their 
curve in receiverships. The American 





Fidelity did neither. Its figures are nec- 
essarily chosen because they afford to 
the actuary his only ‘opportunity to fol- 
low a complete cycle of experience to 
the end. But it was engaged in general 
lines of fidelity, surety and casualty un- 
derwriting. How, then, does its experi- 
ence on general lines aid the actuary in 
the accurate computation of a level pre- 
mium rate which shall truly reflect the 
fluctuations of experience on bank fidel- 
ity bonds alone? These bonds were only 
part, perhaps a small part, of the com- 
pany’s general business. The answer is 
that there is a distinct advantage in 
computing underwriting results on a 
large field of risks over a long period of 
time. Fluctuations of experience which 
affect separate lines of underwriting 
with considerable violence are absorbed 
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It sells it at a reasonable price. 


its policyholder. 


FORT SCOTT 





It does one thing and does it well. 
It furnishes only automobile indemnity: 


LIABILITY FOR PERSONAL INJURY, 
PROPERTY DAMAGE, 
FIRE, THEFT and COLLISION. 


It backs up its policies with all reserves required by law, and a substantial surplus besides. 
It pays ema attention to the matter of giving real service in all cases involving liability ef 


Prompt settlement and adjustment of fire, theft and collision claims. 


THE WESTERN AUTOMOBILE INDEMNITY ASSOCIATION 
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when the area of experience is broadened 
to include many lines. Underwriting re- 
sults may be computed with mathemat- 
ical accuracy only when the field is large 
and the time is long. When thus com- 
puted they are applicable, with equal cer- 
bel to every part of the underwriting 
eld. 
No “Statute of Limitation” 


The task, then, of finding a level pre- 
mium to cover the fluctuating experience 
of bank fidelity bonds is greatly aided 
by the general experience of the Ameri- 
can Fidelity. Underwriting conditions 
surrounding these bonds are similar to 
fidelity and surety risks generally. In 
some degree they are accentuated. Bond 
forms approved by the American Bank- 
ers Association contain no “cutoff” 
clause limiting the time for claims. Con- 
tinuity of protection is given, so that 
bankers may collect losses when discov- 
ered, regardless of when the thefts took 
place. Familiar examples of deferred 
losses will occur to everyone. In the Al- 
vord case, an employe of the First Na- 
tional Bank of New York, stole from 
the bank for thirty years, his thefts ag- 
gregating $700,000 before discovery. A 
similar case with a loss almost exactly 
as much occurred in Philadelphia only 
last year. Recently, also, it was dis- 
covered that the president of the Chem- 
ical Bank of New York had defaulted 
for nearly $300,000. The discovery was 
not made until after his death. Like 
cases will be recalled in almost every 
large city of the country. Hidden and 
deferred losses, therefore, added to the 
normal fluctuations of known experience, 
always and everywhere accompany bank 
fidelity underwriting. 


Bank Losses Not Low 


One or two prevalent errors respecting 
bank fidelity bonds should be noticed. 
One is that loss ratios upon them are un- 
usually low. It is true that compared 
to the face of the policies, bank bonds 
show a small proportion of loss. But this 
is accurately reflected in the lower pre- 
mium rates at which they are written. 
When losses are compared to premiums 
received, the underwriting results on 
bank fidelity bonds show current loss ra- 
tios about 25 percent higher than on 
other fidelity lines. So that where other 
fidelity lines assure the underwriter a 
reasonable certainty of profit, on bank 
fidelity bonds the profit is by no means 
certain. Current loss ratios continually 
approach, sometimes pass, the danger 
line indicated in the experience of the 
American Fidelity. Any surety company 
whose underwriting was confined to bank 
fidelity bonds, would face occasional 
years of serious loss, with few years of 
considerable profit. By averaging them 
with general fidelity lines this danger is 
greatly diminished. Narrow areas of un- 
derwriting are always subject to sharp 
fluctuations. A broad field absorbs fluc- 
tuations, offsetting unfavorable experi- 
ence on one line with favorable experi- 
ence on another, so that reasonable sta- 
bility results. 


Bank Rates Not Higher 


It is likewise supposed, in some quar- 
ters, that the premium rates on bank 
fidelity bonds are higher than on other 
surety underwriting of a less desirable 
class. Occasionally it is said that surety 
companies which charge $2.50 a thou- 
sand on bank bonds, charge only $2 a 
thousand, or less, for tax collectors. 
Wherever this difference exists it is due 
solely to the fact that by statute tax 
collectors are required to give bonds 
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equal to or double the whole sum of 
taxes which they collect. Wherever this 
is true, there is a certain amount of 
overinsurance on the tax collector’s bond. 
He could hardly steal the whole sum of 
his collections; and even if he did it 
would not reach the penalty of a bond 
which is double the amount of the tax 
roll. This overinsurance is taken into 
account in fixing rates. A level premium 
is charged for the whole of the statu- 
tory bond. But that part of the pre- 
mium allocated to the actual liability 
on the bond is far higher than the rate 
charged to banks. To make this plain, 
suppose the tax roll were $100,000 and 
the tax collector’s bond $200,000. On 
this bond a premium rate of $2 per thou- 
sand comes to $4 per thousand on the 
entire amount of collectible taxes. These 
same taxes when paid into a local bank 
are but a small part of its deposits. And 
these taxes with all the rest of the 
bank’s deposits are often protected by 
fidelity bonds not exceeding $50,000. Thus, 
the complaint that the rate for the tax 
collector’s bond is less than for the bank 
bonds, is wholly unfounded. At $2 a 
thousand a tax collector has paid $400 
for suretyship on his collections. At $2.50 
a thousand the bank has paid only $125 
for fidelity bonds covering the same 
taxes, plus all the remainder of the 
bank’s resources. 


Present Forms Liberal 


In the examination of any figures of 
fidelity experience extending far into the 
past, this general caution must be ob- 
served: that the fidelity bond formerly 
in use was a narrow instrument, drawn 
with a view to protecting the surety in 
great measure from undisclosed and de- 
ferred losses. In recent years banks have 
demanded broader forms; and these forms 
will show increased losses. This change, 
highly beneficial to the banks and ac- 
cepted in good part by the surety com- 
panies, has been brought about largely 
by the activities of the insurance com- 
mittee of the American Bankers Asso- 
ciation. 


Three Factors to Consider 


These three factors must combine to 
afford proper security to banks: the pre- 
mium must be adequate, so that insur- 
ers will be solvent; the amount of in- 
surance must be proportioned to the 
bank’s risk of loss; and the insurance 
contract must be so drawn as to be 
clearly understood and furnish sufficient 
coverage. The first factor I have dis- 
cussed at length; the second is decided 
by each bank for itself; the third has 
been attended to by the insurance com- 
mittee with eminent ability. On the 
whole, therefore, it may be said with 
truth that bank fidelity insurance is now 
more stable, and the relations between 
surety companies and the banks are now 
better than ever before. A high standard 
has been reached and there is no reason 
to suppose it will ever be abandoned. 
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WANTED—We have a client who has one hundred and 
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